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Large Dish of Chinese Jade, Dating from the Ming Dynasty, Preserved at the Metropolitan 
Museum of Art, New York 
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Tea Spoon 
Richmond Pattern 




















ALVIN SILVER CO. 


Chicago New York San Francisco 


10 So. Wabash Ave. 20 Maiden Lane 209 Post St. 
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Te Richmond Pattern 


Enriched with a permanent beauty 
that will contribute generously to the 
quiet dignity of homes where good 
taste prevails. 


Furnished with Hollowware to 
match. 











Tea Set 
Richmond Pattern 
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How to Find “Jewelry-Land” in Paris 





By L. Reid 














Paris, June 26.—“Jewelry-Land” in Paris 
lies between the Rue Royale and the Avenue 
& Opera, the Rue de Rivoli and the main 
boulevard running from the Madeleine to the 
Opera House. The Rue de la Paix is the 
center and capital of this region. Here and 
o the Place Vendome the rarest and rich- 
et gems are sold. Pushing on behind the 
Avenue de l’Opera, down the Rue du Quatre 
Septembre, the dealers in rough stones and 
wecessories generally are found, while a cer- 
tain number of jewelers who are in the 
wholesale and retail trade simultaneously 
live near the Bourse. 

Customers who wish to order jewelry to 
pattern often go direct to these men, thus 
saving on the price, as big dealers with a 
huge rental—and there is nothing cheap in 
“Jewelry-Land” in Paris—naturally have to 
take their current expenses into account 
when reckoning the price. Foreigners, how- 
wer, usually go to the big shop. They are 
willing to pay for style and it is here that 
they get it. Others, still more informed, 
visit a dealer in the very center of “Jewelry- 
Land” who has no shop, but whose estab- 
lishment is on the first floor of some huge 
house. Here the customer pays a big price, 
just as he pays a large sum for hats in one 
of these modest looking but very expensive 
establishments. But he is getting some- 
thing for his money. The jeweler and the 
modiste are selling him their expert knowl- 


| edge and the stuff he buys will be the very 


newest thing and mounted in the very latest 
style. He can wear it long after an article 
purchased in a shop in the street below has 
gone out of fashion. 


_ If he explains his wants to the salesman, 
in either establishment, he will get just what 
he requires. Whether it is a question of 
an engagement ring, a wedding ring, a neck- 
lace for a dowager or cuff studs for him- 
wlf the dealer cannot afford to make a 
mistake, for he knows that the customer is 
paying for advice and for guidance in his 
choice as well as for the goods. 

The leading jewelers spend much time and 
money on studying out styles. They attend 
the races to ascertain what jewels the man- 
hequins are wearing. This Spring, for in- 
stance, the girls dressed by some famous 
Ouse and sent to parade at the racecourse 
0 show off the toilettes almost all wore a 
string of pearls, as large and long as pos- 
sible, round their necks. The actual neck- 

€s were naturally not real as the firms 
would not care to pay for a posse of detec- 
tives to guard their mannequins. This mode 
Was promptly noted by the jewelers or jewel- 
&$ wives who had gone there on purpose 


to note the fashions. For the jeweler’s wife 
assists her husband very largely in his work. 

Of an evening the man and wife both go 
to the Opera. In Roman Catholic countries 
women only wear full evening dress at thea- 
ter and music hall at certain times of the 
year. Americans who visit the Paris Opera 
are sometimes amazed to see that the ladies 
are dressed very plainly. Afternoon dresses, 
not decolletes, must be worn during Ad- 
vent, for instance, and while the best jewels 
are got out for the period between New 
Year and the beginning of Lent, they are not 
worn during Lent. After the season of pen- 
itence is over, full dress is put on again for 
theater and various functions until the 
Grand Prix, which is the close of the Paris 
season. After this—and the Grand Prix is 
just upon us—everyone who is anyone leaves 
the city for the country estate, the seaside 
or to take a cure at one of the well-known 
watering places like Vichy or Spa. The 
jewelers follow them in their movements. 

The big shops have branch establishments 
at the watering places and at the seaside, 
and many new fashions are launched at 
Deauville and Trouville during the Summer 
months. Other modes again come out on 
the Riviera, where a large contingent of 
the fashionable world goes hetween the mid- 
dle of February and the end of March. The 
fashionable jeweler who wants to keep up 
to date has a busy time following the crowd 
round. 

As a rule the jeweler himself has a small 
villa up or down the Seine and here he sees 
the coming modes, at open-air restaurant and 
cafe. Spotting fashions is no easy task. 
Usually they are faintly indicated at first. 
A year ago the pearl hat-pin, that is now 
the great rage, was timidly introduced by 
milliners. Stuck right at the front of the 
hat, it either pinned down a fold of the 
trimming, lying flat on the rim, or otherwise 
entered into the makeup of the model. As 
it caught on, it was seen on all hats, with- 
out there being any reason for its presence, 
a mere ornament; it was then doubled, two 
immense heads being placed right and left; 
finally a single pin with two heads was used. 

Not only pearl is used today for these 
pins, but coral and a variety of cheaper 
stones. The jeweler who was quick to 
catch the first signs of this new model 
rushed to put beautifully made and delicately 
finished hat-pins on the market and made 
quite a good thing out of it, while the rest 
were left on this particular deal. 

Foreigners believe that they see the new- 
est fashions in the shop windows but al- 


though the dressing is the height of art and 
there is perhaps nothing in Europe to beat 
it, the really tiptop Paris jeweler never puts 
his latest patterns into the window. By the 
time any style has got there it has been 
accepted as the mode. It has been worn by 
the leaders of fashion, who have sanctioned 
its use, so to speak, and although quite new 
enough to startle Londoners or Romans and 
Viennese, and to make its wearer look really 
odd in provincial towns, it is still not in its 
first glory of novelty. 


The reason for this reluctance to put the 
latest styles into the windows is the fashion 
“pirates.” There are many men and women 
who can carry designs in their eye and go 
home and reproduce them. Thus an Avenue 
de l’Opera dealer sees his newest models 
reproduced in the Rue de Rivoli, where all 
the cheap jewelry is sold. Patterns are pro- 
tected in France, it is true, but it is not 
easy to prevent the manufacture of a fairly 
close imitation which is not an exact copy, 
in which case there is no legal redress. 
Keeping the new design a secret is the best 
plan for protecting it, say the jewelers, and 
this is why members of reigning families 
for instance and people who are particular 
about possessing a jewel that is quite un- 
like any other in existence go up to the 
first floor to order their gems. 

If the neighborhood of the Opera House 
is the “Jewelry-Land” of Paris, the region 
stretching outwards from the Madeleine to- 
wards the Embassy quarter and the Champs 
Elysees is the happy hunting ground of 
those who want to discover wonderful an- 
tique jewelry. Bargain hunters from the 
States also go into the Latin Quarter on 
the further side of the river in search of 
quaint old jewelry. Some fine’old cameos 
are sold on the Seine parapet itself, among 
the old books and old engravings that find 
a market there. Family heirlooms are go- 
ing cheap in France just now. Owing to 
the upset due to the war, the losing and 
making of fortunes, the extinction of an- 
cient families, in their entirety, through the 
men being killed off at the front and the 
women perhaps done to death in bomb ex- 
plosions at home, there are heaps of good, 
genuine stuff for sale. Trinkets, of no spe- 
cial value excepting age, go cheap. It is 
not easy to discover the shops that have 
the real treasures and it needs a certain 
persistence to get hold of just what one 
wants. But it is worth the trouble. 

Another source of the large supply of an- 
cient jewelry now on sale in France and 
Belgium is less honest. Many soldiers 
took possession of gems when pillaging old 
chateaux in northern France and Belgium. 
In many cases the owners were killed, in 
others they went abroad and remained 
there. Other men discovered hidden treas- 
ure. Many refugees, poor peasants, became 
suddenly rich at the end of the war. It is 
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ised that they found money and jew- 
buried underground, hidden behind 
sting or under the floors of cellars. 
terrified owners not wishing to be found 
s yaluables in their possession had quick- 
gad often carelessly hidden their goods 
ic haste to escape, the invaders forcing 
to flee without giving them time to 
their jewels. Others, less fearsome, 
sained behind. Sometimes they paid for 
ie temerity with their lives. Sometimes 
brought a fortune away with them in 
ir fight. Not daring to produce it dur- 
the war, when they never knew when 
might have to trek onwards before 
her invading army, they hid it all care- 
y until after war. 
Now much of this stuff of somewhat du- 
origin is on sale. But it must be 
wd for in the odd corners of Paris, 
{about the Rue du Temple, the center 
the second-hand trade of an honest and 
of an illicit kind. Much is also found 
the Latin Quarter and bought by foreign 
mts, who carry it away to the ends of 
earth. 
Resides these two classes of what may be 
das really valuable jewelry, a large 
is done in semi-precious stones, in 
ais and jet in Paris. This business is 
for the most part in the Rue de Rivoli, 
wholesale houses being in the Rue Rea- 
. The shops in the arcades that run 
the Rue de Rivoli show much cheap 
and a great deal of artificial stuff. 
France all gold sold must be stamped at 
mint and be of the standard value. 
ficial stones and gilded silver must be 
as such. Thus it only requires a little 
on the part of the purchaser who strays 
the arcades. He must ask whether the 
ile is genuine or not. He can depend on 
reply being correct. This rule of course 
snot apply to the old curiosity shops in 
environs of the Rue du Temple, where 
ttth is more remarkable for its rarity than 
ing else, and where it is better not to 
mture after sundown without efficient pro- 


The Rue de Rivoli shops do a roaring 
in beads of all shapes and sizes. Some 
their trade in this very modish article is 
atried off by the big shops, who retail big 
fad chains to match for wearing with vari- 
toilettes. It is, however, much better 

0 purchase cheap jewelry and jewel acces- 
wits in the Rue de Rivoli than in the big 
Mops, as there the assistants understand the 
“irements of the clients and take care to 
#i them the correct thing to go with any 
Mette. Cut glass gems from Czecho- 
Wakia are often amazingly cheap, and if 
d for their artistic beauty are always 

ath the money. Some wonderful bargains 
be got in the Rue de Rivoli in the shape 
Batnets and other similar half-precious 
Somes, which make very inexpensive pres- 
Sis and look a good deal. It is not a bad 
Wi to have such gifts sent home on pur- 
with the bill included. It prevents 

“ay at the customs, as most of this jewelry 
em 1.) YeTY Zood that even a customs offi- 
: $ sometimes deceived. It is better not 
4. “Scumbered even with false jewelry 


im” “Nnecessary, 


a Well-known device to make semi- 
+ 3 Jewelry look like something impor- 
0 ask the firm to pack it in a spe- 
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‘cial box, usually used for higher-class goods. 
The Rue de Rivoli shops are only too glad 
to oblige in this way and when there is no 
intention to deceive but merely give addi- 
tional pleasure, as in the case of children or 
very young girls, the plan should be adopted. 

Much of Sarah Bernhardt’s stage jewelry 
will be on sale in Paris this Summer. At 
one public auction this week part of it was 
bought for the States and for South Amer- 
ica, by the London agents of American 
houses. Practically every item was sold at 
far more than its intrinsic value on account 
of its association with the great tragedienne 
and her roles. There are few people in the 
world who would not like to possess a ring 
o1 bracelet once worn by the famous actress, 
but few in France have the odd money nec- 
essary to buy this kind of memento. Thus 
it is not surprising that the sale went well 
and that an unexpectedly large amount was 
realized. As Sarah Bernhardt leaves many 
debts that must be settled, even her weekly 
bills it is reported, having been allowed to 
run on indefinitely, it is important that her 
personal property should be sold to the best 
advantage. 








Modern German Jewelry 


BELOw is a translation of some points of 
interest in an article by Else Levin, 

which appeared in a recent issue of Deutsche 

Schmuckwaren-Zeitung. 

“Present-day fashion favors the most 
heterogeneous kinds of jewelry; art pieces 
are of special interest insofar as they show 
originality, good execution and_ refined 
lines; in such work ideals count more than 
value of material. As real pearls and precious 
stones are unattainably costly, the semi- 
precious stones are preferred, which for dec- 
ades there had been scarcely any inquiry, but 
which have now become the grand fashion. 
Amethysts, topazes, turquoises, garnets, etc., 
come to the front more frequently ; they com- 
pete with the corals and agates that one 
found in the stores of bathing resorts only, 
worked up in the simplest manner as sou- 
venirs of the trip. For some time the onyx, 
above all, competes with most other semi- 
precious stones. 


“The jewelry industry has, in the last few 
years, reversed itself; the semi-precious 
stones are now worked up with especial care; 
they receive the most charming mounts, the 
finest polish, so that they can be worn in 
full-dress toilets. Fashion brought us the 
deep-cut, armless clothes for social gather- 
ings in Greek style, belonging to which are 
chains, especially long chains, that can be 
passed several times around the throat, also 
arm-bracelets, decorating the upper arm; 
rings and ribbons for the wrist; combs and 
needles for the Grecian hair-dressing; a fillet 
is often worn; and the dress receives a valu- 
able jewel in the buckle that holds the pleat 
gatherings together. Here many have gone 
back to the gem, which formerly elderly 
ladies wore as a brooch; the younger and 
grown-up ladies also wear them in these 
days, but at furthest possible distance from 
the face, and this shows good taste. The 
silk dress, with more or less puffed skirt, 
does not need so much decoration as the 
dress worn at parties, but even here 
there are many possibilities of wearing good 
jewelry, for this comes into special notice at 
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the pendant on the chain or the ribbon. 
Pendants, for several years already, have 
been quite an important industry, new de- 
signs keep coming on the market, the most 
favored at present are the semi-precious 
stones, but they have a threatening rival in 
the ivory pendants, which must, however, be 
very expensive if genuine, and more and 
more good imitations reach the trade. Horn 
and tortoise-shell pendants, as well as ebony 
in combination with semi-precious stones, are 
largely used on pendants, and for these pur- 
poses they are exceedingly well worked up. 

“For several years earrings also have been 
worn; that is to say, special kinds of ear- 
rings that start off with a ring; they tend 
mostly to the fashion of earlier periods, but 
have often quite unique forms that come 
from Expressionism, and which must be 
adapted to the entire toilet of the wearer if 
they do not wish to be out of place. The 
enamel technique is very interesting that in 
the very latest days come up in the jewel 
industry; they also lean towards Revolu- 
tionary times. Enamel trinkets are still iso- 
lated so far as they are mounted in modern 
fashion. * * * Rings are again very 
much worn, rings of color effects being the 
latest novelty, as our newest jewelry indus- 
try, generally, runs in the direction of color 
ae? = 








Diamond Is Best Study in Crystal- 
lography 


66¢°T°HE diamond is exceptionally well 

adapted for the study of crystallog- 
raphy for several reasons: (1) We have 
thousands and thousands of them which are 
perfectly developed crystals preserved in the 
stocks of the dealers in precious stones, all 
lying ready for selection and purchase. No 
single mineral exists in so great a number 


or is so easily available for use as the 


diamond. Large and little, clear and dull. 
Even the least important little crystal is not 
to be despised. It is often just the most 
insignificant-looking and irregular appearing 
little crystal that possesses the greatest in- 
terest. (2) By its great hardness and un- 
impeachableness so clean and brilliant, so 
fresh, as though just created. No sign of 
wear by friction, or of dislocation. In it all 
the details of superficial texture are main- 
tained at their best. The perfect reflection 
affords the finest accessories for contempla- 
tion. (3) The chemical simplicity (pure 
carbon) brings it about that all little dia- 
mond crystals wherever found have the 
same composition and that the construction 
is not destroyed by isomorphous inclusions 
or the angle inconstant. 

“Neither is the high price any hindrance. 
For it has the advantage that the diamond 
not only has value for the connoisseur of 
minerals, but a market value, at which it 
can be bought and sold at any time. Aside 
from this, those little crystals which have 
the least value for the dealer, often the 
smallest, dullest, yellow, brown, deformed 
and twinned, those which only have value 
for technical purposes as for drilling, cut- 
ting, diamond-polishing and engraving, as 
well as pulverizing for abrasive material, 
are just those that the ‘crystallographer is 
most interested in and are most plentiful.”— 
A. von FERSMANN. 
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The News from England 





The Diamond Market—Big Diamond Unearthed at Wesselton Mine—Art 
Dealer Charged with Theft of Pearls Worth $60,000—Recent Issue of 
British Silver Coinage Criticized—Latest Jewel Fashions 














lpypon, June 25.—With the United States 
ithe world’s best customer for diamonds 
4 the London Syndicate being in the 
mate position of receiving a larger 
ser of applications for. each shipment 
rough goods furnished by the leading 
wes than it is able to grant the diamond 
istry is making a steady recovery 
ds its old position of strength and 
wility. Rough diamonds, according to 
wat reports from the metropolitan dia- 
mi centers, are selling freely. This is 
en as an indication of the optimism 
Jing among the larger factors. Big 
wrhases, the trade says, reveals the faith 
the buyers in the firmness of the market 
wm and three months ahead since some 
Win is required for cutting and polishing 
fe stones so acquired in readiness for their 
sosal again. ‘The consistent improve- 
Bont in the diamond industry is identical 
most countries, the diamond dealers say. 
faticularly is there an improvement in 
wh countries as France, England and 
America and in the East. In the polished 
goods a steady demand for current parcels 
aists with an occasional rush for excep- 
tonally fine stones emanating mostly from 
te manufacturing jewelers. Fair quantities 
melées are being sold for use in America 
and the East. 
x * * 
A cable here from the Wesselton mine, 
wrated by De Beers in South Africa, re- 
jorts the unearthing of a “brandy” diamond 
f 20% carats and valued around $50,000. 
lt is the largest stone of “rich brandy 
ade” ever found, according to the com- 
yay. The nearest approach to it was the 
tght-carat gem dug up 30 years ago and 
valued at $5,000. The “brandy” type dia- 
tond is not, of course, uncommon in South 
Africa, but this sort of stone, the trade 
ays, rarely comes bigger than in one carat. 
k *k * 


A Regent’s Park art dealer, charged 
wth the theft of $60,000 worth of pearls 
fom an Indian shipowner and merchant, 
wa remanded on his own bail of $10,000 
wd one surety of $10,000 by the Marl- 
borough St. magistrate a, few days ago. 
The Indian shipowner was introduced to 
other man who told him a “lady” wished 
purchase some good pearls as a wedding 
~y for Princess Mary. This was in 
2, The price named was $63,280. The 
mtermediary arranged to take $2,500 com- 
ma The Indian was induced to part 

the pearls on a six months’ bill. Later 
- informed he would get his money 
il 2 were found to be genuine. Later 

€ was offered shares in a hotel which 
t refused. He told the magistrate he be- 
a. story about the pearls being 
mr or Princess Mary. Two other 

charged as accomplices with the art 

are not yet in custody. 

x * * 


From Prague comes the report that Bel- 












gium has set the anti-dumping law in motion 
against certain Czecho-Slovak manufac- 
facturers such as manufacturers of imitation 
jewelry and glass. Certificates of origin 
are now required and such imports are sub- 
ject to a customs duty equal to that levied 
on German imports. It is not contended 
that Czecho-Slovakia has taken advantage 
of her manufacturing conditions and her 
government is not likely to resort to re- 
taliatory measures. Instead, it is under- 
stood an attempt will be made to negotiate 
the point. 
x * * 

Steven Ronchi, the man charged with 
stealing $70,000 worth of pearls from War- 
wick & Co., Lombard St., E. C., was faced 
with an additional charge at the Mansion 
House Court the other day—that of steal- 
ing nearly $10,000 worth of diamonds of 
Adolf Kempler, Holborn Viaduct. The 
case promises to be one of interest to the 
jewelry trade here. Ronchi is remanded 
for a week pending his trial, bail in two 
sureties of $25,000 each and $50,000 in his 
own behalf having been allowed by the 
court. 

* * * 

At this week’s meeting of the Royal 
Numismatic Society, Sir Charles Osman 
roundly criticized recent issues of British 
silver coinage which he termed as “highly 
unsatisfactory.” The silver issue of 1920- 
21, he said, had a lemon tinge, and the new 
1923 alloy is “abominable.” It has, he said, 
a noticeably pink deposit. Due to over 
issue at a time of inflation much alloyed 
silver, he said, now lies in bank vaults, and 
the banks have forced the Royal Mint this 
Spring to repurchase $1,250,000 worth of 
it at its facial value which is worth actually 
half the amount paid. 

* * * 


The manufacturing jewelers here are 
catering to the vogue in things eastern, the 
latest craze being the Chinese tassel which 
is used as a quaint finish to the three- 
quarter length string of bead necklaces and 
varies in size up to 12 inches. Magnificent 
tassels are now designed for gowns of any 
length desired. Usually these tassels are 
suspended from an ornament of cyclamen 
opalescent pearl and are composed of 
strands of cyclamen silk half concealing 
other strands of strung steel and diamonds. 
One tassel design very popular here is in 
a pattern green in color but with diamonds 
only as the media for trimming. This 
tassel is worn with waist-strings of large 
cut emerald beads and is attracting much 
attention. 








The Fred’k D. Seller’s store, which has 
been conducted at Wellington, Kans., for the 
past 25 years, has been sold to P. A. Broder- 
son, Topeka. Mr. and Mrs. Sellers an- 


nounced that they will make their home at 
Wellington. 
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HOLD INTERESTING MEETING 





Members of California Gold and Silver- 
smiths’ Association Discuss Important 
Trade Topics 


San Francisco, Cal., July 4—The Cali- 
fornia Gold & Silversmiths’ Association 
held a largely attended meeting in the Palace 
Hotel on Thursday, June 27, which was ably 
presided over by Constant J. Auger, first 
vice-president. 

The meeting, which was largely held for 
the benefit of those who could not attend 
the recent convention, was given up princi- 
pally to the discussion of matters that had 
been brought up at the convention. <A 
synopsis of the proceedings of the conven- 
tion had been compiled by Field Secretary 
E. C, Marliave, and this was read by him. 
Many matters that had been referred to the 
executive committee at the convention were 
handled very ably by Mr. Auger. Speaking 
of this later, Field Secretary Marliave 
said: 

“It was indeed a pleasure to hear the rank- 
ing officer, who is so closely in sympathy 
with the problems of the trade as a whole, 
and he certainly gave evidence that he was 
the right man, in the right place. 

“A very interesting report was given of 
the work of the Special Tax Elimination 
Committee, which indicated that our troubles 
will be over, when we are able to present the 
matter properly before Congress, after De- 
cember. Reports coming in from all over 
the country show that effort is being given 
to the matter. Ralph Roessler’s committee 
is proceeding in a manner that is very satis- 
fying to the trade at large. Mr. Roessler, 
as chairman of the Jewelers Special Tax 
Elimination Committee, is given much 
credit.” 

It was resolved to call a meeting, in the 
latter part of August, to which every 


jeweler in the Bay district will be invited, 


both members of the association and non- 
members. At this meeting there will be a 
number of able speakers who will urge the 
repeal of this unjust 5 per cent war tax. By 
this means, it is hoped to secure the united 
co-operation of wholesalers, retailers and 
manufacturers’ representatives. 

Albert H. Elliott, attorney for the asso- 
ciation, made the set speech of the evening, 
his subject being “Keeping Within the Law.” 
The speech was of an instructive nature, 
along the lines indicated. 

The meeting was very largely attended, 
one of its gratifying features being the 
large number of out-of-town jewelers 
present. 








A. J. Irion, a jeweler at New Albany, 
Ind., was recently victimized by a man who 
passed a fraudulent check for $40. The man 
claimed to be a resident of Salem, Ind., and 
gave the check in payment for a small dia- 
mond ring which he purchased at the Irion 
store. The check was drawn on the First 
National State Bank, Salem, Ind., but when 
it was sent through, it was found that no 
such bank exists. There is, however, a 
Salem State Bank but the man who passed 
the check, it was learned, had never had any 
account at this institution. The jeweler has 
sworn out a warrant for his arrest but as yet 
has been unable to locate the man. 
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Will a Moderate Priced Line of 
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Your Profits? 


Platinum-diamond goods have the same 
consumer appeal when mounted with 


HOPE Sapphires*—but the cost is less! 


O NLY moderate-priced lines 
offer the possibilities of large 
scale sales and large scale profits. 


Moderate priced platinum jewel- 
ry can be made still more mod- 
erate in price when mounted with 
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price is right and stones genuine. 
HOPE Sapphires give all the 
beauty, color, hardness and ever- 
lastingness that the finest natural 
stones possess, but the great differ- 
ence in cost means a tremendous 
difference in sales, and hence in 
profits. 


*Hope Sapphires are identical with natural sapplures in all but origin and price. Both 
have the same chemical, physical, optical and crystallographic characteristics—both 
are next to the diamond in hardness, nine in the scale. But the Hope Sapphire is 
much lower in cost. 
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GRADUATION EXERCISES 





Diplomas Awarded Summer Class at South- 
western School of Industrial Arts 

Los ANGELES, Cal., July 4.—Graduation 
exercises of the Southwest School of In- 
dustrial Arts Summer classes were held in 
the French room of the Broadway Cafe 
‘ast Friday. Diplomas were awarded to 
the following students: ; 
Engraving—H. L. Golden, Vernon G. 
Bound and Carl Wesley Van Antwerp. 
Gemology—H. S. Boehmen. 

Art and Design—Myrtle Alexander. 
Horology—Vernon G. Bound, Wm. A. 
Cutting, Eldon Layne, Ralph E. Morrison, 
Edwin C. Waite, Carl W. Van Antwerp 
and Kearney E. Jones, 

The program was opened with an ad- 
dress to the graduates by Mrs. G. S. R. 
McMullen, president of the school, and a 
short talk by J. W. Culbertson, instructor. 
Then followed addresses by the students 
as follows: “How Correct Time Is Ob- 
tained,” by Vernon G. Bound; “Watch 
Cleaning,” by Dale V. Shaw; “The Horo- 
logical Institute of America,” by Eldon 
Lane; “Railroad Time Service,” by A. C. 
Williamson; ‘“Mainsprings,” by Wm. A. 
Cutting; “Watch Gearing,” by Edwin C. 
Waite; “The Grade of a Watch,” by Ralph 
E. Morrison; “Roller Jewels,” by Charles 
Dalstrom; “Balances,” by Geo. A. Moore; 
“Balance Staffs,’ by Samuel Tatum; 
“Timing,” by Jesse Bell; “Oiling a Watch,” 
by Frank Murphy; “Hairsprings,” by Carl 
W. Van Antwerp; “The Necessity of 
Thoroughness in Teaching Engraving,” by 
J. F. Gensley, instructor; ‘Letters,’ by 
H. L. Golden. 

Incidental to the program were also 
several musical selections and congratula- 
tory addresses, including solos by Vernon 
G. Bound, guitar duets by R. E. Morrison 
and George A. Moore, and short talks by 
E. Gerson, one of the oldest jewelers and 
diamond merchants in Los. Angeles; by 
Gilbert B. Kinsey, president of the Jewelers’ 
Crafts Association; by H. D. Hicker on 
behalf of the State Board of Education; by 
J. B. Thomas on the “Training Officers’s 
Problem,” and by Mr. Huflager, graduate 
of a Swiss horological school, who gave 
an instructive talk in regard to the Swiss 
schools and highly commended the work of 
the Los Angeles school. 

Each graduate received with his diploma 
4 solid gold school pin inset with rubies, 
to which was attached a charm of jet inset 
with jewels to represent the department 
from which he graduated. 

In her address Mrs. McMullin, president 
of the school brought out and impressed 
the fact that the motto of the school is 
Quality, not Quantity.” She said in part: 

“You will notice on your programs that 
our school motto is “Quality not Quantity.” 

It is a matter of more than usual sig- 
nificance to these particular industrial in- 
terests and to this city that this class is 
assembled here today. We have been the 
Pioneers in this particular kind of training. 
Our school opened its rooms to the watch- 
makers of Los Angeles and urged and aided 
them in forming the first Horological 
Society in the west; following this the 

orological Institute of America was or- 


Sanized and a standard adopted for watch- 
makers, 
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“There are three grades of certificates 
possible, so today when you see a diploma 
granted from this school from the depart- 
ment of horology or watchmaking as this 
profession is generally called, you may 
know these students have also taken their 
tests from Washington, as this school does 
not grant a diploma until this has been done. 

“Of the students, many have here received 
their first conceptions of art in its true and 
literal significance. They have here been 
shown the co-relation of art and industry 
and the valuable association the one has 
with the other. They have here received 
a foundation that will assist them in seeking 
and acceptably filling positions of respon- 
sibility in the best establishments here. 

“We all know that these industries‘ re- 
quire a splendid education on the part of 
the instructors employed. One must have 
a store of knowledge to draw from and be 
especially adapted to the teaching of such 
subjects. A mediocre teacher can only be 
a flat failure so you can well understand 
the many problems that must be solved by 
an institution of this kind. 

“We do not wish students that have not 
reached the age of 18 as their mind is 
scarcely ready to study these subjects and 
gain all they should from them. If the 
student will come to us having had a good 
training in the 3-R’s in our city schools we 
can fit him or her to meet with success. 
This school stands as any other college 
in its relation to a high school training. 
We do not expect the taxpayer to waste 
his money in taxes in trying to teach these 
professions in our city schools as this is 
not his duty. We meet the need of the 
student that wishes to specialize. 

“We have ideals and they are not and 
have not been founded on the dollar sign. 
1 am more than happy today to see proven 
some of these ideals in these students 
assembled. 

“The instructors here have worked un- 
tiringly to make this a success.” 

At the exercises there was exhibited a 
straight-line 15-jewel watch (“King Tut” 
model), designed and made by Ralph E. 
Morrison, one of the graduates, which at- 
tracted much attention and won much ad- 
miration. It involved in its creation (1) 
drafting plan of elevations, depths and 
alignment to scale; (2) sawing and 
filing plates; (3) transferring distances 
for matching up train, by means of 
depthing tool; (4) drilling and recessing, 
with face plate and slide on lathe; (5) 
jeweling in wire; (6) counter boring; (7) 
fitting mounted jewels in plate; (8) 


matching escapement; (9) making bridges; 


(10) damasking plates; (11) gold plating; 
(12) dialing. 








Members of Western Horological Society 
Hold Meeting in Los Angeles 


Los ANGELES, Cal., July 4—Nearly 60 
people attended the meeting of the Western 
Horological Society held on the evening of 
June 29 and before they had dispersed just 
50 of them had signed applications for 
examination under the direction of the 
Horological Institute of America. 

J. W. Culbertson, president of the so- 
ciety, occupied the chair and made a force- 
ful address urging co-operation among 
watchmakers and emphasizing the value of 
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giving the best of service to patrons. 
Proper compensation would follow such a 
course and the public will pay good prices 
for good work, he said. The keynote of 
his remarks was the importance of im- 
provement in accordance with the require- 
ments for certification by the Horological 
Institute and the value of such certification 
to the individual watchmaker. 

Louis Levin, S. P. Dayton and others 
also spoke of the advantages they saw in 
greater co-operation and in improved ser- 
vice, and explained briefly the Institute’s 
methods of examination, the requirements 
for the different grades of certification, etc. 
J. L. Kerr, formerly inspector of watches 
for the government in Panama, made an 
earnest address deploring jealousy and un- 
friendliness among members of the craft 
and urging them to help one another—to 
boost instead of knocking. He _ believed 
there should be a law requiring the proper 
qualification of watchmakers and licensing 
them before they are permitted to work as 
qualified craftsmen. 

The meeting was regarded as a highly 
successful one. This was evidenced by the 
large number who signed for examinations. 
Owing to the approach of the Summer 
vacation season the next meeting. of the 
society will not be held until Fall. 








Associate Members of Philadelphia Jewelers’ 
Club to Hold Basket Picnic at Tray- 


more on July 12 


PHILADELPHIA, Pa., July 7—The Phila- 
delphia jewelers, comprising the associate 
membership of the Jewelers’ Club, will hold 
an old fashioned basket picnic on Thursday 
afternoon, July 12, at the Summer home of 
R. T. Ferguson at Traymore. The jewelers 
and members of their families will meet op- 
posite the Mineral Spring Hotel outside of 
Willow Grove Park at 1.30 o’clock. Leav- 
ing the meeting place together they will go 
to the Ferguson estate by auto. Many of 
those who have cars of their own have 
agreed to carry extra passengers. Those 
who will attend have been instructed to 
take with them their bathing suits as the 
program for the afternoon comprises swim- 
ming, boating, tennis and all kinds of athletic 
contests. Handsome prizes for the winners 
of the events have been provided by the 
Philadelphia wholesale and manufacturing 
jewelers. 

One of the features of the day’s enter- 
tainment will be a beauty contest to be 
staged after the afternoon games. L,. P. 
White’s Jazz Band has been engaged to 
furnish music for dancing. The events of 
the afternoon include: A 50-yard dash for 
boys; fat men’s race; baseball, Frankford 
vs. West Philadelphia; nail driving contest; 
25-yard race for girls; potato race for 
ladies; marble contest. The committee in 
charge of plans for the picnic includes: 
Frank L. Davis, 21 N. 52nd St., chairman; 
Louis P. White, Sheridan building; W. 
Calver Moore, 280 Bourse building; 
William Bode, 1804 Market St.; George A. 
Katz, 1943 Germantown Ave.; W. L. 
Clark, 4308 Germantown Ave.; J. D. Tru- 
dell, 3125 Frankford Ave.; Charles Hambly, 
916 Chestnut St.; Mr. Temple, 11 S. 8th 
St.; and Ralph Seaman, 4519 Frankford 
Ave. 
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National Convention of American Electro-Platers’ Society 





Delegates from All Parts of the United States and Canada Meet at Providence, 
R. L., for Four-Days’ Conclave—Many Interesting Business 
and Social Features. 
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PpoviwENCE, R. I., July 7.—The 11th an- 
sual national convention of the American 
Flctro-platers’ Society was held in this city 
during the past week, with headquarters es- 
yblished at the new Providence-Biltmore 
Hotel. Delegates from all parts of the 
United States and Canada were in attendance 
id the four days proved all too short for 
the diversified program which was arranged 
uder the supervision of the local conven- 
jon committee, with the indorsement of the 
uational officers. While business was the 
edominant factor, and the educational fea- 
tures exceptionally high in character, the 
wcial side was by no means overlooked, 
After the delegates filed their certificates 
with the credential committee the initial 
yssion of the convention was called to order 
ty Supreme President Walter J. Allan, of 
Grand Rapids, Mich., who, after expressing 
his pleasure at the unusually large number 
present for the opening session, thanked the 
Providence Chamber of Commerce for the 
handsome large floral tribute that it had 
sent. 


Dr. Albert W. Claflin, honorary president 
of the Providence-Attleboro branch, was in- 
troduced and took charge of the meeting. 
He then introduced His Honor Joseph H. 
Gainer, Mayor of Providence, who delivered 
the address of welcome. 

Dr. Albert W. Claflin, honorary president, 
then welcomed the delegates on behalf of 
the Providence-Attleboro branch; Charles 
H. Proctor, of New York, first supreme 
president of the national association and Past 
Supreme President Walter Fraine, of Day- 
ion, Ohio, replied for the convention. 

At the conclusion of the addresses the con- 


vention went into business session taking up 


its regular schedule, with President Allen in 
the chair. The minutes of the last annual 
convention held at the Hotel Gibson, Ciucin- 
tati,, June 28-30, 1922, were read by the 
‘eretary, Frank J. Hanlon, of Chicago, ap- 
moved and ordered placed on file. 
The credential committee then presented 
'S report announcing that the committee 
tad examined the credentials of all the dele- 
sales and recommended that they all be 
xated as members of the convention, and the 
re was approved by a unanimous vote. 
“avin J, Tyndal, general chairman of the 
“al convention committee, was called upon 
and made a number of announcements con- 
“ming the sessions and program for the 
‘onvention and outlined the features that had 
arranged for the entertainment of the 


1€g 


tan J. Hanlon, of Chicago, next read 
“Ss annual report as secretary-treasurer for 
™ Past year as follows: 
At the conclusion of the reading of Mr. 
anlon’s report it was voted that all the 
with “ and Visitors stand for one minute 
wed heads in silent tribute to those 
$s who have died during the past year. 
vote of the convention Secretary 
Was instructed to send a letter of 


U 
Hatlon 





condolence to Past Supreme President 
George W. Hogaboom, of Waterbury, Conn., 
who, on account of illness, was unable to be 
present, making the first time in the history 
of the national association that he has failed 
to attend the annual convention. 

In the evening the convention re-assembled 
at 8 o’clock and President Allen read his 
annual address, which was listened to with 
more than usual interest, reviewing as it did 
the activities of the society during the year 
and commenting upon many of the problems 
and conditions pertaining to the electro- 
plating industry. 

Following President Allen’s address the 
rest of the evening was given over to a 
series of technical addresses of a highly 
scientific nature. The first speaker was Dr. 
Colin Fink, of Columbia University, secre- 
tary of the American Electro-Chemical So- 
ciety, his subject being “Electro-Chemistry 
and Electro-Plating,” in which he discussed 
the interest that has been manifested within 
the last 10 years by metallurgists and engi- 
neers in the electrode-position of metals and 
metal alloys, not commonly included in the 
electro-platers’ schedule. He explained the 
experimental research that has been made 
along these lines. 

Following his address Dr. Fink answered 
numerous questions that were asked him 
about various subjects which had been al- 
luded to in his paper. The other speaker of 
the evening was Dr. William Blum, of Wash- 
ington, of the United States Bureau of 
Standards, who gave a highly technical ad- 


dress on “The Bureau of Standards and the -° 


” 


Electro-Plating Industry.” Following his ad- 
dress Dr, Blum held an open forum with 
the delegates and discussed and answered 
numerous questions and explained several 
problems in electro-plating. 

Owing to the fact that Dr. Blum had an 
official engagement at Washington on July 4 
which he was unable to cancel, he delivered 
at this session his address on “What I[s 
Throwing Power ?”, which was scheduled in 
the program for Wednesday afternoon. 

President Allen announced the appoint- 
ment of Walter Fraine, chairman; Samuel 
Sterling and John Derdost as an auditing 
committee, to audit the books and account 
of the treasurer on Thursday morning. At 
11.45 o’clock the session adjourned. 


Tuesday 

Tuesday had been arranged as a day of 
recreation when all of the cares and worries 
of the convention were to be forgotten and 
the committee had laid all plans for a day 
on Narragansett Bay and at Newport that 
would always be remembered. But the arch 
demon of the weather had not been reckoned 
with and just before the big side-wheeler 
steamer Mount Hope cast off from its dock 
the rain began to fall. This did not dampen 
the enthusiasm of the nearly 400 delegates, 
their wives and invited guests, as there was 
plenty of shelter aboard the steamer and with 
music, community singing, story and jokes 
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the two hours’ sail down the bay was a 
short one. 


Upon arriving at Newport special trolley 
cars took the party to the beach, where the 
convention picture was taken. At 12.30 
o’clock the party assembled in the large 
dining hall at the Pavilion, where many of 
them had their first experience with a Rhode 
Island shore dinner. 


Rain prevented the committee from carry- 
ing out its scheduled program of water 
events that had been arranged to take the 
place of the customary field sports and the 
proverbial game of baseball between teams 
representing the east and west. But the en- 
tire party took the famous “ten-mile” drive 
and visited the Swiss Village in Surprise 
Valley on the estate of Commodore Arthur 
Curtiss James. Before the long procession 
of auto-buses arrived back at the beach 
about 3 o’clock the rain ceased and in a 
short time the sun was shining. Many of the 
party hastily donned bathing suits and en- 
joyed a dip in old ocean, a fine surf rolling 
in on the sands. 


A couple of hours later the special cars 
were again boarded and quickly returned the 
excursionists to the steamer for the 30-mile 
sail back to Providence, Supper was wait- 
ing at the hotel and at its conclusion the 
convention resumed its business session, be- 
ing called to order by President Allen at 
8.30 o’clock. This was announced on the 
official program as a “story-telling session” 
and the results justified the designation, for 
several interesting and instructive papers 
were presented under the guise of stories by 
men who as specialists were well qualified 
to thus treat the subjects assigned to them. 

Frank A. Townsend, of New Haven, 
Conn., started the evening’s entertainment by 
taking as his subject “The Story of Polish- 
ing and Buffing Compounds.” This was fol- 
lowed by an address on “The History and 
Story of Japan and Varnishes,” by Amos G. 
Bissell, of Bridgeport, Conn. 

Other speakers were Dr. G. A. Givens, of 
Stamford, Conn., on “The Story of the De- 
velopment of Modern Lacquers,” Floyd T. 
Taylor, of Mattawan, N. J., who took as 
his subject “The Story of the Modern Plat- 
ing Room” and Robert E. Nugent, of 
Worcester, Mass., who gave a very compre- 
hensive address on “Artificial Abrasives.” 

Throughout the session the delegates asked 
the speakers numerous questions on their 
several subjects which were answered and 
carefully explained. It was 11 o'clock be- 
fore the meeting was brought to an end. 


Wednesday 


Wednesday morning a regular business 
session was conducted by President Allen, 
called to order at 9 o’clock, at which several 
excellent papers were read and discussed. 
The program was opened by Past Supreme 
President Walter Fraine, of Dayton, Ohio, 
who in presenting “The Qualities Necessary 
in a Progressive Foreman” expounded a 
wonderful code of ethics that created much 
favorable comment. This was followed by 
a brief paper by Philip Uhl, of Philadelphia, 
in which he made an earnest plea to the 
members to take more interest in their so- 
ciety. 

Mr. Uhl was followed by Charles H. 
Proctor, of New York, founder of the So- 
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dey, who read a paper on “Better Nickel 
Plating.” 

At the conclusion of his paper Mr. Proc- 
jor created considerable enthusiasm when he 
sggested that the Society should consider 
te proposition of awarding a gold medal at 
ach ensuing convention to the author of a 
paper or papers covering the advancement in 
he electro-deposition of metals for the en- 
ging year, the medal to be awarded the 
author of the paper which is adjudged to be 
of the highest merit to the commercial 
dectro-plating industry. 

In the resolution which Mr. Proctor offered 
in connection with the suggestion it pro- 
vided that all papers must be published orig- 
illy in the American Electro-Platers’ So- 
ciety Review during the 12 months ending 
wt later than May 31, so that a special com- 
mittee named by the Supreme President of 
the Society can decide by a majority vote 
the person entitled to receive the gold medal 
awarded. The resolution was adopted. 

CC. Feeley, of Montreal, Can., made 
a stirring address in which he made an 
urgent plea for a better understanding be- 
twen the electro-platers of the United 
Sates and Canada along co-educational 
lines, after a general discussion of which the 
convention closed at 12 o'clock. 

Taking advantage of the fact that the 
convention sessions included Independence 
Day, the local committee arranged as a fea- 
ture a patriotic luncheon with a patriotic 
address appropriate to the day. This idea 
was successfully carried out. The speaker of 
the afternoon was the Rev. Edward Holyoke, 
DD., pastor of Calvary Baptist Church of 
Providence, who aroused the gathering to 
ahigh pitch of enthusiasm by his address on 
“Americanism.” 


The afternoon session, called to order at 
Joclock by President Allen, was devoted 
titirely to technical addresses which were 
delivered by A. F. Norgren, of Detroit, 
Mich, on “More Adhesive Deposits”; H. E. 
Haring on “What Is. Throwing Power?” 
and one on “Nickel Plating” by E. W. Heil, 
of New York. 

Viewing the fireworks exhibit, which con- 
tituted a feature of the day’s celebration by 
the city, was called for in the official pro- 
sam, but owing to the rain of the after- 
ton and the threatening conditions of the 
tatly evening as well as the fact that this 
was the last opportunity to hold an educa- 
tonal meeting, it was voted to continue the 
lusiness sessions and two speakers were 
beard during the evening. Stanlias Show- 
tonski, of Perth Amboy, N. J., gave an illus- 
ated address on the “Electric Refining of 
Metals,” and L. W. Graham, of Meriden, 
vmn., spoke on “The Generation, Distribu- 
Yon and Control of the Electric Current in 
the Plating Room.” 


Thursday 


The last day of the convention was a busy 

me, the delegates taking automobiles from 
tel at 9 o'clock for a visit to a number 

mn ths large manufacturing jewelry Plants 
slats “| and the Attleboros, the principal 
a tion being the plating and 
Co - epartments at the Gorham Mfg. 
‘at Elmwood and the Ostby & Barton 

te Richmond St., this city, and the 
te A Davis Co. plant at Plainville, 
- All three plants are rated as having 
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thoroughly modern departments, each adapted 
to a different line of work. 

At 2 o’clock the convention assembled for 
its final business session, previous to which 
two special executive sessions were held, 
one by the registration committee to make 
satisfactory arrangements regarding half 
rate fares of the delegates. and the certifica- 
tion of the necessary transportation creden- 
tials and the other was held by the special 
auditing committee for the purpose of ex- 
amining and auditing the books and papers 
of the treasurer, which were found correct. 

The business of the afternoon was confined 
to a discussion of the organization prob- 
lems, the election of officers-and the selection 
of the place of holding the convention in 
1924. Both Milwaukee and Montreal were 
actively in the field, but Milwaukee won 
with a vote of 41 to 24, The following of- 
ficers were elected: Supreme President, John 
E. Sterling, of the New York branch; first 
vice-president, Edward Musick, of the St. 
Louis branch; second vice-president, Elmer 
Woodmansee, of the Detroit branch; secre- 
tary and treasurer, Frank J. Hanlon, of the 
Chicago branch. Mr. Hanlon was the only 
officer re-elected. 

In the evening the convention closed with 
the convention banquet served at 6.30 o’clock, 
the reception and installation of the newly 
elected officers, entertainment and ball. The 
ceremony of installation was conducted by 
Albert W. Claflin and the musicale was fur- 
nished by the Doric Male Quartet and Rob- 
ert H. Isensee and Miss Helen I. Isensee, 
vocalists. 








THE GEM TRADE 





Reports Received by the Department of 
Commerce Reflect Increasing Sales 
and Higher Prices 


WasHINcTON, D. C., July 6.—Reports re- 
ceived by the Department of Commerce in- 
dicate that if mining shares can be regarded 
as a barometer of the diamond industry, 
their rise seems to reflect the increasing vol- 
ume of sales which have taken place in the 
diamond world during the past two or three 
months. Reports from various centers show 
a considerable improvement in almost all 
countries, but especially in England, France, 
America and the East. 

Rough diamonds are selling freely, an in- 
dication of the optimistic feeling ruling 
among the larger merchants since, taking 
into consideration the time required for cut- 
ting and polishing the stones, larger pur- 
chases of this kind show the merchants’ 
faith in the firmness of the market. The 
London syndicate, which controls the sale of 
rough diamonds furnished by the leading 
mines, recently has received a considerably 
larger number of orders for each shipment 
than it has been able to fill. 

In polished diamonds, steady demands for 
current goods, and occasionally for excep- 
tionally fine stones, have come in from most 
of the manufacturing English jewelers, while 
fair quantities of mélee have been sold both 
in America and the East. The United States 
remains the world’s largest consumer of dia- 
monds, and prohibition is said to have fur- 
ther influenced purchases. 

It does not appear probable that an Amer- 
ican to whom the door of the saloon is 
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closed is consoled by the counter attraction 
of a jewelers’ shop window but money pre- 
viously spent on liquor now may be devoted 
to this luxury. ° 

A few large stones between 5 and 10 
carats have been sold but most of the busi- 
ness done has been in sizes from one karat 
down to % carat stones, while the very 
small brilliants ranging from 60 per carat 
to 120 per carat have become comparatively 
scarce. The reason for this scarcity, which 
has caused these smaller sizes to increase in 
price from 15 to 20 per cent in some in- 
stances in the past few months is not quite 
clear, although it may be due to the new 
taste for platinum wedding rings set all 
around with very small stones. Another 
reason may be the greater difficulty of manu- 
facture, and of finding a sufficient number 
of workmen willing to undertake this minute 
and arduous work. 

Emeralds are reported to be gradually be- 
coming scarcer, the recent decrees of fashion 
having caused a large inroad upon the pre- 
viously depleted stocks. The fact that an 
emerald ring was selected by Princess Mary 
for her engagement ring and that an 
emerald necklace was worn by the Queen 
of England at the recent court, as well as 
the large emerald ornaments displayed by 
many of the guests attending these functions 
is the explanation given in England for the 
demand. 

The supply there has fallen below the de- 
mand and only a comparatively few fine 
stones have been procurable. A transaction 
in London running into large figures re- 
cently was reported in which a diamond 
firm completed the purchase of an important 
shipment of emeralds, but otherwise there 
seems to exist practically no stocks of this 
stone in any quantity or variety in the same 
way as diamond and pearl stocks are made. 
up. A fine emerald costs considerably more 
than an equally fine diamond of the same 
size, and its actual rarity, accentuated by 
the present fashion, seems to imply a fur- 
ther enhanced value in the near future. 
Several large sales of pearls from India 
have taken place recently in London and: 
prices show a slight increase. Although a 
few sales of large necklaces have taken 
place among the jewelers the majority of 
those sold have been of moderate size and 
price. 





Death of James L. Tapp 


CotumsiA, S. C., July 7.—Beginning his 
business career as a retail jeweler, James L. 
Tapp, of Columbia, S. C., passed from life 
suddenly Thursday morning. He was one of 
the most prosperous and beloved merchants 
in the State of South Carolina and was 
president and founder of the James L. Tapp 
Co., a big dry goods department store. 

It was as a jeweler that Mr. Tapp got 
his start in the world. After receiving a 
grammar school training at Acworth, Ga., 
he opened a jewelry store in that city, and 
later was proprietor of an exclusive jewelry 
establishment at Dalton, Ga. From Dalton 
he went to Charlotte, N. C., and became 
president of the Tapp-Long Co., one of the 
biggest department stores in the Carolinas. 











Victor J. Etjen has engaged in the jewelry 
business at 20 Sth St., Sioux City, Ia. 
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“A Jug of Wine, a re of Bread—and Thou” 
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ee a Omur Pearls were named after the celebrated 
=> Persian poet Omar Khayaam. It is a fitting tribute 
FOROURNEW to this great lover of beautiful things. In the ancient 


SHOWING TWENTY days of Omar, the genuine pearls, as an adornment, 


OMAR PEARLS, were looked upon as priceless gems; and to-day, his 
name is perpetuated with a gem within the reach 


of everyone. 


INDRA PEARL COMPANY, INc. 
392 FIFTH AVENUE, NEW YORK 
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No. 552—High lustrous Omar Pearls, fine reproductions 
No. 672—Superbly lustrous Omar Pearls of beautiful ceces of genuine in cream or rose tints. 24 
rose or cream color, 24 inch length, mounted : fath, mounted with 14K White Gold Patent 
age Sterling Silver, Rhinestone Cc _ * adn nae »* 60, encz “~ P + — 1Sde- 
in Gray case No. 8, white ‘satin lined, suar- & ¢ o white satin line suarantee 
anteed Indestructible, retails for $8.10 complete. ™ structible, retails for $14.70 complete. 


Omar Pearls chre Mitionally Advertised None Better Made-Look for Guarantee % I l 
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Exhibition at National Merchandise Fair, Booth 204, Grand Central Palace, New York 
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A. N. R. J. A. CONVENTION 





Preconvention Messages from Presidents of 
Jewelry Trade Organizations— 
Committees Named 

ProviDENCE, R. I., July 7.—More persons 
in more parts of the United States are to- 
day thinking and talking about Providence 
than there ever were before. More persons 
are looking a few weeks into the future with 
keener expectations of seeing Providence at 
an early date, than they ever did before in 
their lives. But there is a reason for this. 
Or, rather, there are more than 200,000 rea- 
sons for this, for that is the number of the 
neat little gold and blue sticker-posters that 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association has distributed 
among its members and others calling atten- 
tion to the fact that Providence is the 1923 
convention city of the American National 
Retail Jewelers’ Association. 

Already these attractive bits of gilded 
paper have gone broadcast from ocean to 
ocean and from lakes to gulf on letters and 
packages, veritable missionaries spreading 
the glad tidings of the coming convention. 
These unique stickers are the preliminary 
propaganda that the local publicity commit- 
tee has started and immediately following 
these the committee has issued an equally 
unique and attractive four-page circular let- 
ter to 18,000 retail jewelers throughout the 
country urging them “when August days are 
here leave your right hand man in charge— 
and come to Providence !” 

The letter contains the following special 
pre-convention messages from Edward H. 
Hufnagel, president of the American Na- 
tional Retail Jewelers’ Association; Edgar 
M. Docherty, president of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association, and Ellis, Gifford, president of 
the Massachusetts and Rhode Island Retail 
Jewelers’ Association : 

President Hufnagel: “As President of the 
American National Retail Jewelers’ Associa- 
tion, I wish to extend to all the members of 
the retail, manufacturing and wholesale trade 
of the entire country a most cordial and 
hearty invitation to meet with us in our 
annual convention at Providence on August 
%-31 to consult and advise with us with a 
view to furthering the definite plans we have 
adopted for creating a new and more pro- 
gressive jewelry industry and to join us in 
an enjoyable vacation in the heart of New 
England, the center of the country’s great 
Jewelry industry, surrounded by an environ- 
ment of great historical interest.” 

President Docherty: “The retail, whole- 
sale and manufacturing jewelers of the entire 
country are hereby most cordially invited to. 
attend the convention of the American Na- 
tional Retail Jewelers’ Association in Provi- 
dence, August 28-31, 1923. 

: The constructive features of the conven- 
tion program are such that your business 
interests require your presence. 

, “me and hear the plans for a larger 
Jewelry business. 

Come and see the factories and the proc- 
“ses of making goods that you sell. 

ome and co-operate in making this the 
st jewelry convention ever held. 

ea now for that New England vacation 

P you have longed for. 

Tesident Gifford: “In behalf of all the 
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Retail Jewelers’ Associations of New Eng- 
land, I extend to all retailers, wholesalers 
and manufacturers of these United States 
our cordial invitation to attend the Ameri- 
can National Retail Jewelers’ convention in 
Providence, August 28-31, 1923. Take your 
vacation this year in historic old New Eng- 
land so that you can easily be present at the 
outstanding event in the jewelry world in 
1923. We extend to you the hospitality of 
your forefathers who made New England 
famous.” 

President Docherty the past week an- 
nounced that the following members of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association have been invited 
to act upon the designated committees of the 
association in connection with the coming 
convention : 

Registration—Ralph K. Stone, of Mark- 
ham & Stone, Providence, chairman; J. Staf- 
ford Allen, of John F. Allen, Providence; 
Alfred Lemon, of E. L, Logee Co., Provi- 
dence; Earl Ashley, of H. Nordlinger’s 
Sons, Inc., Providence; Frederick B. White, 
of J. J. White Mfg. Co., Providence; 
Matthew T. Dunn, of Dunn Bros., Provi- 
dence; Harold R. Johnson, of O. R. Johnson 
& Son, Cranston, R. I., and Alfred W. 
Fletcher, of George L. Vose Co., Providence. 

Transportation: Edwin H. Cummings, of 
the General Plate Co., Attleboro, chairman; 
Frank P. Daughaday, of Freeman-Daugha- 
day Co., Chartley, Mass.; H. Benjamin 
Whitaker, of the American Brass Co., Provi- 
dence; Rathburn Willard, of the General 
Plate Co., Attleboro; Ralph S. Hamilton, of 
Hamilton & Hamilton, Jr., Providence; 
Thomas McGrath, Providence; Lawrence P. 
Keeler, of McRae & Keeler, Attleboro; 
Eugene T. Abbott, of Potter & Buffinton Co., 
Providence; Herbert D. Hough, of Wight- 
man & Hough Co., Providence; Harry 
Fisher, of Swift & Fisher, North Attleboro; 
Frank T. Kennedy, of Kennedy & Co., North 
Attleboro; T. Dawson Brown, of the Wol- 
cott Mfg. Co., Providence, and Stanley H. 
Lyons, of Lyons Mfg. Co., Providence. 

Association Badges—Ralph L. Griffith, of 
R. L. Griffith & Sons Co., Providence, chair- 
man; John M. Howard, of G. Klein & Son, 
Inc., Providence, and Lloyd G. Balfour, of 
L, G. Balfour & Co., Attleboro. 

Rhode Island School of Design—Theodore 
B. Pierce, of the Kinney Co., chairman; 
George H. Cahoone, of George H. Cahoone 
Co., Providence; William T. Chase, of C. H. 
Cooke Co., Providence; Frank E. Farnham, 
of the Jewelers’ Supply Co., Providence; 
Robert I. Jamieson, of the Screw Machine 
Products Corp., Providence; Aldro A. 
French, of D. E. Makepeace Co., Attleboro, 
and George C. Rueckert, of the Rueckert 
Mfg. Co., Providence. 








A small tray of rings valued at about 
$300, was stolen recently from the jewelry 
store of Alex Rankin, McKeesport, Pa., 
where a window had been broken with a 
stone. Just whether the window was broken 
by a burglar or by a stone hurled against 
the glass by a passing automobile has not 
yet been determined. The stone broke a hole 
in the window large enough for a person to 
insert an arm. The broken window was dis- 
covered by an officer but the theft was not 
discovered until later. No arrest has yet 
been made. 
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KILLED IN AUTO ACCIDENT 
G. P. Mohr, Victor, Ia., Meets Sudden 
Death—Driver of Car Also Killed 
Des Morngs, Ia., July 4—G. P. Mohr, 
jeweler at Victor, a town of 800 population 
eighty-one miles east of here, was instantly 
killed at 6:30 o’clock Friday morning when 
the automobile in which he was riding was 
struck by a Douglas Ave. street car at 
East 33rd St. and Avenue Frederick Hub- 

bell, this city. 

Elmer H. Gwinn, Victor druggist, who 
was driving the automobile was also killed 
outright in the crash, and the Rev. Perry 
Hawk of the same town sustained a frac- 
tured skull and a compound fracture of the 
left leg. 

The automobile was reduced to a pile of 
scrap, and Mr. Mohr’s body, which was 
underneath the wreckage of the machine 
and the street car, was not recovered by 
workmen for two hours. 

Mr. Mohr is survived by a widow, two 
sons and a daughter. The body was taken 
to McBride’s undertaking parlors where an 
inquest was held, The coroner’s jury re- 
turned a verdict holding the driver of the 
automobile and the motorman of the street 
car jointly responsible for the wreck. 








BANDITS LOOT JEWELRY STORE 





.Hold Up Men Secure Booty Valued at 


$13,000 and Escape in an Automobile 


Cuicaco, July 4.—For the first time in 
several months jewelry bandits raided a 
jewelry store in Chicago yesterday. About 
6 o'clock in the afternoon four men in a big 
brown car drove up in front of the store 
of Samuel Schmidt, 1343 Milwaukee Ave. 
Two of them entered the store, one re- 
mained at the door as lookout and the 
fourth sat at the wheel of the car. 

The first that Mr. Schmidt, who was 
alone in the store, knew of the holdup, 
two young men with revolvers ordered 
“Hands Up.” Schmidt was then securely 
bound and taken into the back office and 
tied to the steam pipes with his back to the 
store. The store was then rifled of every- 
thing of value. The bandits then entered 
the car and drove away. 

There was nothing to arouse suspicion of 
witnesses on the street and it was only upon 
the return of C. G. Kussman, optician and 
engraver who assists Mr. Schmidt in the 
store that the alarm was given. He re- 
moved the ropes from Schmidt and notified 
the police Mr. Schmidt is positive he will 
be able to identify one of the bandits as he 
has been in the store frequently of late to 
make small purchases. 

An invoice completed today places the 
loss of Mr. Schmidt at $13,000, which is 
covered by insurance. 








Members of the Reading, Pa., Jewelers’ 
Guild, accompanied by their families, motored 
to Kutztown recently, where they enjoyed 
a dinner at the Keystone Hotel. A business 
meeting followed the dinner and Arthur R. 
King was elected delegate to the national 
convention which will be held in Providence. 
President I. A. Deisher and Secretary Paul 
D. Harbach also expect to attend the con- 
vention, 
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Saturday Morning Class for Boys at 
Rhode Island School of Design 





the issue of July 4, THe JEWELERS’ 
CircuLAR published an article about the 
work of the Rhode Island School of De- 
sign, under the direction of August F. Rose, 
and spoke particularly of an educational and 
vocational course for the benefit of appren- 
tices in the manufacturing industry. 

The photograph shown herewith is a 
group of the apprentice boys from the manu- 
facturing jewelry establishments who at- 
tended the Saturday morning vocational 
classes during the past year. The boys 
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DIAMONDS DISAPPEAR 
Salesman for Rochester, N. Y., Concern 

Reports Gems Valued at $30,000 

Missing from His Trunk 

ASHLAND, Wis., July 5.—Diamonds valued 
at more than $30,000 are being sought here 
by Pinkerton detectives, agents for the 
Northern Pacific Railroad and local police, 
following their mysterious disappearance on 
July 1 from the trunk of J. B. Kopell, sales- 


man for Morris Rosenbloom & Co., Roches- 
ter, N. Y. 
In his story to the police Mr. Kopell 


stated that he had made the rounds of local 
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was visible, After hastily inspecting the cop. 
tents of the trunk, Mr. Kopell left the train, 
took a taxi back to Ashland, notified local 
police and called his firm headquarters on 
the long distance telephone, receiving instrye- 
tions to spare no effort or expense in secyr. 
ing return of the jewels or any information 
which might lead to their recovery. 
Police are working on the case from sey. 
eral angles. Two traveling salesmen who 
know that Mr. Kopell was a jewelry sales- 
man and who were with him at Ashland are 
being sought. Mr. Kopell has been twice 
questioned, once by the local chief of police 
and once by the Pinkerton men, railroad 
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BOYS IN THE SATURDAY MORNING VOCATIONAL 





RHODE ISLAND 





CLASS AT THE 
































seated in the front row were among the 
medal winners and are as follows, from left 
to right: Charles Kostner, David L. Ander- 
son, William J. Fortier, George Jobe, Jr., 
Edward G. McPhail-and Stanley F. Young. 

The State Board of Education bears the 
expense of conducting these educational 
courses, on Saturday mornings, and the 
manufacturers are beginning to realize the 
benefit of such a training to the boys in their 
employ. Although the number of boys sent 
to these Saturday morning classes during the 
past year were materially larger than ever 
before, the school authorities hope that a 
larger number will avail themselves of the 
privileges and opportunities, and that with 
the opening of the school, in September, 
there will be at least double the enrollment 
of the year just closed. 

Three classes were originally arranged— 
jewelry design, jewelry tool making and 
stone setting, but the past year a fourth 
course was added in engraving. 





jewelers with his portfolio and a telescope 
bag, and had left Harper’s jewelry store 
after making a sale, and taken the portfolio 
to the depot with him. Within the post- 
folio were, among other things, 60 white 
gold, diamond-studded wrist watches, a large 
number of rings without settings, and sev- 
eral trays of diamonds of all sizes. Carry- 
ing the portfolio in his hand, he entered the 
Union Depot, asked permission of the head 
baggage man to place the jewels in his fire- 
proof trunk, and cleared a space for them 
at the top of the trunk. He then returned 
for his telescope bag and placed that in the 
trunk also. 

While en route to Superior, the salesman 
made a trip to the baggage car to obtain 
some notification cards customarily sent out 
ahead to jewelers. He asked permission to 
open his trunk, found the lock in good condi- 
tion and upon opening the trunk discovered 
that the portfolio was gone, although the 
depression made for it in the top of the trunk 
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agents and an insurance company representa- 
tive and each story tallies with the other. 
He is being detained, ‘however, on orders 
of the Pinkerton man. : 

Importance is attached to the following 
statement by Kopell : “T am unable to posi 
tively state if I again put the portfolio back 
into the trunk, or whether I left it by my 
trunk in the baggage room, but I believe 
that I placed it back into the trunk before 
locking it.” When first questioned he was 
distinctly aware of putting the gems into the 
trunk which was loaded on the Northern 
Pacific train. 








Two masked bandits held up and robbed 
the jewelry store of H. U. Lundman, Annat- 
dale, Minn., one night recently. They bound 
and gagged the proprietor, who lives ovél 
the store, and fled with a considerable amout 
of loot. The local police and others in 
vicinity of Annandale are on the lookout 
for the men. 
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RUSSIAN SWINDLES JEWELERS 





Clever Foreigner Gains Confidence of New 
York Dealers and Disappears After 
Obtaining Gems and Jewelry 
on Memorandum - — 


How a clever and polished Russian got 
away with thousands of dollars’ worth of 
gems from several Maiden Lane houses was 
brought to light last week when Mirabeau 
C. Towns, 3 Maiden Lane, New York, noti- 
fed the police that he was one of the 
foreigner’s victims having lost more than 
$10,000 worth of valuables. Others who 
are said to have suffered at the hands of 
this suave Russian include Alfred Smiles, 
Inc. 448 Madison Ave.; Aaron Cohen, 2 
Maiden Lane; A. L. Shongut, 170 Broad- 
way, and Theo. D. Sulzer, 2 Maiden Lane. 
Just how much the latter named victims 
lost has not yet been determined. The 
police have a description of this man and 
are working on several clues which may 
lead to his arrest very shortly. 

Although the newspapers designated the 
Russian as a salesman for Mr. Towns and 
other jewelers, Mr. Towns told a reporter 
for THE JEWELERS’ CIRCULAR that the 
foreigner was not his representative but 
was merely a customer. His method of 
operation was simple but effective and fol- 
lowing his disappearance his victims re- 
ceived pawntickets for some of the goods 
which they had lost and have since located 
their merchandise in various pawnshops. 

The Russian came to Mr. Towns some 
time ago with excellent references and 
while the jeweler told a reporter for THE 
Jewelers’ CIRCULAR that he investigates 
anyone with whom he does business, he 
made an exceptionally thorough investiga- 
tion of this man and found all his references 
to be of the very highest grade. The man 
was a polished gentleman, knew several 
languages, was well dressed and maintained 
an elaborate suite of rooms- in a Riverside 
Drive apartment. 

After Mr. Towns had investigated the 
man’s references and found them all right, 
the foreigner had no difficulty in getting 
merchandise on memorandum. The jeweler 
had such confidence in the Russian that he 
Was given access to all parts of the office. 
It was discovered after the foreigner’s dis- 
appearance, that many articles of value 
Were missing including an unusually large 
and fine emerald said to be valued at 
$14,000. In doing business with Mr. Towns, 
the Russian met a number of other jewelers 
and succeeded in gaining their confidence 
enough to get from them many articles of 
Jewelry cn memorandum. 

The man’s method of operation was 
apparently well planned and he _ probably 
could have gone on much longer only for 
the fact that he apparently became so in- 
Volved that he believed that he had gone 
fat enough. He would first get a number 
of articles on memorandum from his  in- 
tended victim and would either sell them 
within a few days or return them. By this 
method he aroused no suspicion but it was 
found after the man’s disappearance that 
while he did sell a number of articles of 
Jewelry his usual way of working was to 
8et goods on memorandum and then pawn 
: He would then go to another 
Jeweler and get some more merchandise on 


. them. 
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memorandum and likewise pledge it. When 
one jeweler would ask for his goods, he 
wculd go to another place and get more 
jewelry on memorandum, pawn it and get 
encugh money on it to take the first 
jeweler’s merchandise out of pawn. In this 
way he kept pyramiding the articles he got 
on memcrandum from various jewelers but 
when he became so involved that it ap- 
parently appeared certain to the Russian 
that his pyramid was about to crash down 
about him he disappeared. 

At the time the foreigner dropped out of 
sight, Mr. Towns was in Maine. He was 
notified of the Russian’s irregularities and 
immediately returned to New York to find 
that he had been swindled and robbed of 
more than $10,000 worth of valuables. This, 
however, Mr. Towns told THE JEWELERS’ 
CIRCULAR reporter, was almost entirely, if 
not all covered by insurance. Mr. Towns 
immediately notified the police who, upon 
investigation, found other victims which 
the foreigner had swindled out of thousands 
of dollars’ worth of valuables. 

Detectives from the Old Slip station have 
the matter in hand while an investigation 
is also being made by private detectives 
from the Luisi Agency for the Lloyds in- 
surance people. 








SNEAK THIEF ROBS JEWELER 





Negro Suspected of Stealing a Tray of Rings 
and Watches from Kansas City, 
Kans., Merchant 


Kansas City, Kans., July 6—J. A. 
Johnson, retail jeweler at 748 Minnesota 
Ave., Kansas City., Kans., was the loser of 
$500 through an unusual theft recently. 
Saturday afternoon, June 30, a negro made 
away with that amount in jewelry and 
watches, which he secured by reaching over 
the show case, and into it. The whole inci- 
dent reflects unusual phases and presents 
something of a mystery. 

There are many well-to-do negroes in 
Kansas City, Kans., and nearly every 
jewelry store has more or less trade from 
A good-appearing negro entered Mr. 
Johnson’s store early Saturday afternoon. 
He was neatly dressed, quiet, courteous, 
and apparently fairly well educated. He 
was rather black in color—at least two- 
thirds negro, Mr. Johnson estimated. The 
visitor said he had an appointment to meet 
a woman here, for whom he was going to 
buy a present; and asked permission to 
wait for her in the store. The permission 
was granted. Mr. Johnson went ahead 
with his work, waiting on other customers, 
keeping an eye on the negro. Attention to 
him gave Mr. Johnson confidence; yet the 
attention was not relaxed, though oc- 
casionally it was necessary for the jeweler 
to turn his back on the negro. Part of the 
time this visitor was bending over a show 
case, looking at the jewelry and watches, 
part of the time he was sitting in a chair, 
idly. Throughout his stay, which was 
more than an hour, the jeweler had had no 
reason for suspicion. 

Finally, the negro, who had been standing 
for several minutes by a show case near the 
door, remarked that he “guessed he would 
go down the street and see if he could 
meet her,” and then left the Johnson store. 
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During the entire time that the negro had 
been in the store, Mr. Johnson had been 
in the room with him, and most of that 
time had actually been watching him, while 
engaged with customers—except for per- 
haps one minute, when he stepped about 10 
feet into the rear room, through a large 
arch, to get pliers off his work bench with 
which to adjust glasses for a customer, a 
woman, had noticed the negro, but was not 
suspicious of him. 

Half an hour after the negro had left, 
Mr. Johnson had occasion to go to the show 
case near the door. And then he discovered 
that one tray of rings and watches, was 
missing. 

Obviously, the negro had by a deft move- 
ment, while leaning over the show case, slid 
back the docr of the case. And later, per- 
haps 2 few minutes before he left, he had 
reached over the case, into it, and brought 
out the tray, which he had hidden under 
his coat. 

Mr. Johnson said that it had not occurred 
to him that this negro, medium sized, could 
possibly have a sufficiently long reach to 
effect the theft in the manner in which 
the tray of watches and rings had evidently 
been pilfered. 

Several negroes were arrested, answering 
the general description given of this robber. 
But Mr. Johnson said he had been unable 
to identify any positively. 

“I spent a year among the negroes in 
Africa, but I can’t tell two black men apart 
even now,” he said. 








Death of Charles P. Baker 


PHILADELPHIA, Pa., July 7.—Charles P. 
Baker, manufacturer of silverware polish, 
died last Wednesday while entertaining a 
party of friends on board his yacht, the 
Governor. The craft was returning from 
a trip down the Delaware River and when 
passing Pyne Point, Camden, Mr. Baker 
complained of feeling ill. He died a few 
minutes later. Apoplexy is said to have been 
the cause. 

Mr. Baker was well known in manufac- 
turing circles and was president of the 
Metal Polish Manufacturing Co., 1112 
Mount Vernon St. He was 65 years old 
and resided at Pitman, N. J. He was active 
in charity work and in addition to his large 
contributicns to institutions he is known to 
have aided many hundreds of needy in- 
dividuals. 

Funeral services were held this afternoon 
at 3 o’clock in the Oliver H. Bair build- 
ing, 1820 Chestnut St. Interment was 
private, 

Mr. Baker is survived by one son, C. P. 
Baker, Jr., of this city. 








Dealing in jewelry and other articles of 
personal adornment is one of the principal 
objects of the Hirsch Co., which has been 
chartered in the office of the Secretary of 
State to operate from 1600 Atlantic Ave., 
Atlantic City, N. J. The concern has a capi- 
talization of 5,000 shares of common stock 
without nominal or par value, while the 
incorporators and the number of shares 
held by each are: Margaret M. Mallon, 
100; Elizabeth P. Powell, 100; and Elsie 
Lichtman, 100; all located in Atlantic City, 


N. J. 
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DEATH OF JOHN R. SCOFIELD 








Vell Known New York Jeweler Killed by 
a Trolley Car 


While crossing the street at Bergen St. 
ad Nostrand Ave., Brooklyn, N. Y., on 
saturday night, June 30, John R. Scofield, 
jr six years employed with Scofield, 
\elcher & Scofield, 180 Broadway, New 
York, was knocked down and killed by a 
yolley ‘car. Mr. Scofield was returning 
fom a drug store at the time and was 
jilled almost instantly. 


Funeral services were held on Tuesday 
ternoon, July 3, at 3 o’clock, at Lefferts 
Funeral Chapel in 


Brooklyn, after which 





THE LATE JOHN R. SCOFIELD 


the body was laid at rest in Greenwood 
Cemetery, : 
John R. Scofield was born March 4, 1851, 
in New York where he received his early 
tducation, His first position in the jewelry 
rale was with Alexander M. Hays & Co., 
with which concern he became connected 
0 July 10, 1866. His next position was 
with Shepard Le Bautilder & Co., with 
which house he became affiliated in August, 
"72. Six years later, he went with Wood 
{ Hughes ard on Feb. 2, 1884, became an 
tmploye of T. W. Adams. On Dec. 24, 
“7, he went with Scofield, Melcher & 
seafield, with which firm he was cennected 
at the time of his death. The latter firm 
= formerly composed of Mr. Scofield’s 
others, Harry and Dan, but they have 
mee died. Mr. Scofield lived at 1130 
*ergen St. Brooklyn. 
Mr, Scofield was well-known throughout 
sy dustry. He was always a faithful 
and conscientious employe and was a mat 
: ® was regarded highly by his large circle 
° Iriends, Mr. Scofield was of a jolly and 
one Position and was a man with an 
Ptionally fine character. 
hai @ member of the Brotherhood of 
nore Jewelers, the Traveling Jewelers 
Ibecloss.. _and the Jewelers’ Fraternal 
ees and was well known and highly 
tlions “4 the members of those organi- 
the a J number of representatives of 
Gry trade atterded the funeral 
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services. Deceased is survived by a widow 
and one daughter, Mary Alice Scofield. 








GEMS IN PILLOW CASE 





Federal Authorities Seize Diamonds Worth 
$13,860 on Arrival of Transatlantic 
Steamer 

A pillow case containing diamonds worth 
$13,800 was found last Friday in the trunk 
of a passenger arriving in New York on 
the belgeniand. The gems have been seized 
by the customs authorities. The owner of the 
gems was Joseph Bigeleisen, a diamond 
dealer of Brooklyn, N. Y., who told the 
Federal authorities an interesting story of 
how the diamonds were brought over in his 
friend’s trunk, by mistake. Although the dia- 
mond dealer denies a smuggling plot, the 
Government is holding the gems for for- 
feiture proceedings. 

The Polish Government, the diamond mer- 
chant told the Federal authorities, prohibits 
the exportation of jewels, so for that reason 
he sewed his gems in an old pillow case 
and placed them in the trunk of Joke 
Kreczmer. Bigeleisen and Mr. and Mrs. 
Kreczmer are said to have traveled from 
Warsaw together to the German frontier. 
They were to have crossed together on the 
Nieuw Amsterdam of the Holland-America 
Line, which arrived in New York on Satur- 
day, June 30. Bigeleisen traveled on the 
Nieuw Amsterdam, but through a mix-up of 
passport vises and steamship tickets, Krecz- 
mer and his wife, who were coming to visit 
their son, in Brooklyn, crossed on the Red 
Star liner Belgenland from Antwerp and 
reached New York last Friday. 

Several hours before the steamer reached 
New York Mr, Bigeleisen went to the cus- 
toms authorities and told them of the pres- 
ence of the diamonds in the Kreczmers’ 
trunk. As soon as the baggage was landed 
the diamonds were seized. 

The Kreczmers denied any knowledge of 
the gems when questioned by Assistant 
United States District Attorney Herman L. 
Falk. The diamond dealer, it is claimed, told 
the authorities, that he had used the Krecz- 
mers to get the diamonds out of Poland, and 
that if the mix-up had not occurred they 
would have crossed on the same steamship 
and he would have declared the jewels. 

The trio, however, were ordered to go to 
the office of Assistant District Attorney Falk 
in the Post Office building last Monday, 
where they were all questioned. 

After the examination Mr. Falk told a 
JEWELERS’ CIRCULAR reporter that he was 
convinced that the Kreczmers had no knowl- 
edge of the presence of the gems in the 
trunk. All of the principals were released 
from criminal action but the gems have been 
seized for forfeiture proceedings. 








E. H. Smith & Bro., Orange, Cal., were 
victims recently of burglars who entered 
their store by puncturing a screen door in 
the rear of the store and then cutting 
through a panel of another door. After the 
thieves gained entrance to the establishment 
they gathered up a miscellaneous lot of 
jewelry worth about $600. The police be- 
lieve that in view of the fact that the most 
expensive articles of jewelry were left be- 
hind that the job was the work of boys. 


CIRCULAR 


19 





JEWELERS’ SQUARE CLUB 





Members of New York Masonic Organization 
Entertain National and State Officers 
at July Meeting 


The Jewelers’. Square Club held its reg- 
ular monthly meeting and dinner at Far- 
rish’s Chop House, 64 John St., New York, 
last Monday evening. After the dinner 
President E. F. George Hilsinger announced 
in opening the business meeting, that he 
expected it to be short, as several of the 
members had other engagements. Secretary 
O. A. Edwards, Jr., read the minutes of the 
previous meeting, after which the treasurer’s 
report was read by I. Lassner. Both reports 
were accepted as read. B. Biffar reported 
progress for the social welfare committee. 
Then the president’s report of new business 
was read by the secretary and it dealt with 
the national meeting of the National League 
of Masonic Clubs held recently in Boston. 

An amendment to the constitution was 
then submitted to the members for considera- 
tion and after being voted upon, it was 
carried by a large majority. President Hil- 
singer then introduced William B. Noll, 
president of the National League of Masonic 
Clubs. Mr. Noll spoke at length upon the 
work that he intended to do and upon the 
ideals that he hopes to carry out. He com- 
plimented President Hilsinger for his work 
at the convention in Boston, where he went 
to represent the Jewelers’ Square Club at 
th national meeting. 

State President Warner Miller was next 
introduced and he spoke at some length upon 
the work of his office, and also what he 
hoped to do with the co-operation of the 
members of the several clubs within his 
jurisdiction. He announced he had appointed 
George Hilsinger as vice-president of Dis- 
trict No, 1, Manhattan. He also said -that 
when the national convention was held in 
New York city in 1924, he was sure that 
every club and every member of every club 
would help to make this meeting a great 
success. 

C. F. Kelly, first deputy vice-president of 
the State of New York, was then introduced 
and during his talk he stated that the Bos- 
ton convention had been a great success. 
Captain Wm. Gent, one of the State vice- 
presidents and also from the Army Square 
Club, next spoke on generalities in conmec- 
tion with the recent national convention, He 
hoped that the 1924 meeting will be made 
something that will stand out and be an ex- 
ample for future meetings to copy. 

Charles Kaiser was then introduced by 
President Hilsinger. Mr. Kaiser thanked 
the guests for having attended the meeting 
and extended to them the thanks of the 
Jewelers’ Square Club, after which he pre- 
sented National President William B. Noll 
with a string of pearls, as a token of esteem 
from the Jewelers’ Square Club. The pearls 
are to he presented to Mr. Noll’s mother. 

A motion to adjourn the meeting was then 
offered and carried. 





I. Oppleman, Lynchburg, Va., was the 
victim of a window smasher recently who 
stole an assortment of jewelry. <A _ short 
time after the robbery the window smasher 
was captured but Mr. Oppleman failed to 
recover his goods. 
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gatement in Reference to the Platinum 
Situation 
New York, July 5, 1923. 
(An answer to a recent open letter on the 
pject of platinum.) 
Hitor of THE JEWELERS’ CIRCULAR: 
In reference to a recent article published 


| 
| 
| 


the various trade papers attempting to | 


went a neutral view on the platinum 
wation, it might be well to point out 
eal pivotal facts which should be borne 
§ mind by the trade and understood so 
oughly that no false impressions may 
alowed to cloud the real issues involved 
gbtaining fer the jewelry industry a 
site platinum standard, both from the 
wdpoint of quality and equally important, 
money value of the metal alloys used. 
At the outset, let us take for granted 
wt there may be two factions among the 
rs today on the platinum question, 
iw we believe that when the final recom- 
ndations for platinum legislation are 
atiully considered, by far the greatest 
gortion of the industry will favor a 
jdinum mark to mean pure platinum or 
jatinum alloyed with iridium only as the 
st and clearest remedy for the present 
isrepresentation and confusion of platinum 
marking and their relative values, and as 
te only workable solution for a definite 
jatinum standard so necessary for the wel- 
fare of the trade at large. 

Iridium may be alloyed with pure plati- 
wm and therefore stamped, marked and 
lilld as platinum, because it is the ideal 
mial for hardening pure platinum and can 
#no time, no matter what quantity is 
wed, debase platinum or be considered an 
dulterant. Where pure platinum or iridium 
ai platinum are used only, the method of 
wining and re-melting these metals is a 
§ [imple one, capable of being used by all 
1 PPeniacturers, large or small. It is well 
| town that the introduction of any other 













| 
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tial of the platinum group, used as an 
dby with pure platinum, brings with it 
meirable complications from the manu- 
leturing standpoint. 
The so-called discrimination in favor of 
fiium in the proposed law cannot at any 
im Me be against the national interest, and 
iB wther elucidation on this point by those 
No make this claim would be very greatly 
weomed. We do not believe that there is 
im’ Premium on iridium, nor that the pres- 
im tecommendations for platinum legisla- 
tn will occasion any such premium. It is 
im! to remember right here that the pro- 
Med platinum bill does not make it manda- 
“y upon anyone to use iridium at all. As 
‘matter of fact, platinum that is .950 fine 
“be hardened with 3 or 5 per cent. of 
wd and is within the meaning of the 
Moposed law, 


se crux of the situation, as far as a 
irkable platinum law is concerned, that 
will establish a definite standard, both from 
‘andpoint of quality and money values 
the alloys employed, is the sharp line of 
markation that must be drawn to deter- 
what can and cannot be marked 
mm. This definite and clear standard 








is vital to the welfare of the industry and 
does not in any way preclude the use of 
cheaper alloys of the platinum group, but 
does and must prevent jewelry being sold 
as platinum, the metal content of which 
would vary in money value from 20 to 50 
per cent., as the case may be. 

A “limited” percentage of palladium, 
when alloyed with platinum, may make a 
satisfactory alloy for certain purposes: in 
jewelry and should by all means be used by 
those who desire an alloy of this kind. All 
that the proposed platinum legislation would 
insist upon is to stamp or bill the article 
so made exactly what it is, namely “Palla- 
dium-Platinum” and there can be no stigma 
to this term, if this alloy has all the virtue 
there is claimed for it. 


It is manifestly unfair, however, to use 
the term or stamp “Platinum” without the 
distinction referred to above and permit 
thereby alloys with a difference in value of 
20. to 50 per cent. to be sold, billed and 
marked to the public as one and the same 
metal, namely “Platinum.” That is why 
we say such an alloy cannot be called plati- 
num, but should properly be sold for what 
it is, 

The phrase “A limited percentage of 
palladium, osmium, rhodium, etc.,” is open 
to wide interpretation, as proven by many 
tests of platinum alloys made by our asso- 
ciation and others. We consider a _ per- 
centage qualification of platinum and metals 
of the platinum group as the basis for a 
platinum mark a dangerous procedure if we 
are to obtain clear and workable legislation, 
for in any given case it would be very 
difficult to harmonize the findings of capable 
refiners, as far as percentage contents are 
concerned, and in the absence of uniform 
testimony, convictions for misrepresentation 
and adulteration would be difficult to obtain. 
It has often been the manufacturer’s ex- 
perience to purchase platinum from the 
refiner with a stated 5 to 10 per cent. of 
iridium alloyed with it, as the case may be, 
and receive his bill for same so marked 
and then upon a careful analysis find that 
the iridium content was less by several 
percentage points and a greater percentage 
of the other metals of the platinum group 
found than was contemplated. 


We therefore cannot emphasize too 
strongly that the only legislation that will 
establish a definite platinum standard is one 
that says “Platinum means .950 pure plati- 
num or an alloy of platinum and iridium 
.950 fine. An article made partly of plati- 
num and partly of palladium or any other 
metal of the platinum group except iridium, 
if marked, must be marked consecutively 
with the name of the metal other than 
platinum preceding the word ‘Platinum’ or 
its abbreviation ‘Plat,’ thus: ‘Palladium- 
Platinum’ or ‘Palladium-Plat,’ ‘Osmium- 
Plat’ or as the case may be.” 

We agree that the customers of refiners 
have been accepting platinum alloys as 
billed without question. But in many cases, 
these alloys were accepted because we have 
no standard at present or on the recom- 
mendation of the refiner, or because they 
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were cheaper than the pure platinum or 
platinum and iridium alloy and could still 
be marked and sold as “Platinum.” 

We repeat that a platinum alloy contain- 
ing about 80 per cent. pure platinum may 
make a very satisfactory alloy for certaim 
types of jewelry, but we also insist because: 
of the large difference in money value as. 
compared with pure platinum or platinum: 
and iridium, that such alloys should be sold: 
and billed for exactly what they are. The 
plain statement of fact which the proposed 
new law calls for cannot, in our judgment, 
be obnoxious either for practical or any 
other reasons. 

While palladium at present may be 25 
per cent. cheaper than platinum in price, by 
reason of its added bulk, weight for weight, 
it makes an actual difference of over 40 
per cent. in cost when made up into jewelry. 
It cannot be contradicted that there is pal- 
ladium-platinum jewelry on the market to- 
day that is sold at a profit by the manufac- 
turer for practically the price of the metal 
content, were it made of pure platinum ‘or 
platinum and iridium. If such articles are 
allowed to be stamped “Platinum” without 
further qualification to distinguish the large 
difference in money values of the metals 
employed, we will make a farce of any 
national platinum legislation. 

It is conceded that the jewelers are not ! 
the only industry interested in a national 
platinum stamping act, but the proposed act 
in question is one to regulate the jewelry 
industry specifically and to correct gross 
irregularities that now obtain in our trade. 
We feel that for the purposes of jewelry, 
our proposed national stamping act is abso- 
lutely correct and would not in any way 
conflict with the requirements of chemists, 
engineers or any other essential industry. 

While it would be well within the inter- 
pretation of the proposed act to use instead 
of iridium 3 or 5 per cent. of copper to 


‘harden pure platinum, if this were desirable, 


nevertheless, this alloy would not create 
such a money value difference between the 
two alloys that would tend to become a 
menace to the trade. 

We are well aware of the fact that it 
may never be possible to have ideal stamp- 
ing legislation or a stamping law that will 
cover every point so thoroughly and satis- 
factorily that there can be found no objec- 
tion of any kind, but we do believe that the 
present proposed law establishes the neces- 
sary standard for platinum and will prevent 
absolutely the gross deceptions and the 
extremes of quality in platinum alloys now 
used and being broadcast throughout the 
country. 

Very truly yours, 
De Wirt A. Davipson, President, 

The Jewelry Crafts Association, Inc. 





The Platinum Question 
New York, July 3, 1923. 
Editor, THE JEWELERS’ CIRCULAR: 
Fortunately the discussion of the plati- 
num standard is awakening national con- 
sciousness to such a degree that many 
merchants in the jewelry industry who have 
never voiced their opinions on the subject 
are coming to the front advancing sugges- 
tions and opinions. 
This is an ideal situation, and much credit 
is due to the trade publications who give 
this important subject the space that they 
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do and thereby enabling the jewelry indus- 
try to learn many new phases of the various 
members of the platinum group and all the 
precious metals in general. 

Consequently, while these various ex- 
pressions and opinions are in order the 
writer wishes to advance a_ suggestion, 
which in my opinion, will do more to pro- 
lect everyone concerned against fraud and 
deception than any other arrangement that 
might be made temporarily until the Stamp- 
ing Law is passed and put into effect. 

I know that many merchants whose 
dealings have always been honorable and 
honest and had a desire to produce and sell 
honest merchandise will give my suggestion 
careful consideration. 

Almost every manufacturer knows that 
in order to produce a high-grade piece of 
platinum jewelry it must not contain any 
base metals or substitutes of any kind 
whether it is under the guise of hardening 
the metal or anything else. 

There are manufacturers who desire to 
make their merchandise of five per cent. 
iridio metal, Others, again, who make 
high-priced jewelry wish to use 10 per cent. 
iridio metal, then there are some that be- 
lieve that 80 per cent. platinum and the 
balance iridium and palladium is the correct 
metal to use. There will always be dif- 
ference of opinions until a standard is 
adopted. Therefore, the best way to pro- 
tect all buyers of platinum jewelry from 
the manufacturer down, every seller should 
specify the contents of his merchandise, so 
that the buyer down to the consumer will 
know exactly what he is getting for his 
money. That is honesty and full protection. 

If a retailer has a trade which is willing 
to pay the high price of 10 per cent. iridium 
jewelry it is his privilege to demand that 
combination and insist on it and have it 
guaranteed as such. If another retailer in 
a small town finds that his trade is not 
such which can stand the high prices and 
he desires platinum jewelry at lower prices 
which contains iridium, palladium and plati- 
num it is his privilege to buy and sell that. 

In addition to the description of con- 
tents a decision should be reached on the 
minimum quantity of platinum to be used 
in platinum jewelry, for the reason that 
the present State laws are rather loose and 
permit one who is not so anxious to uphold 
the high standard of platinum jewelry to 
take advantage of the looseness of this law, 
wing such a low quantity of platinum 
which not only cheapens the article thereby 
lowering his cost but renders it far. below 
the standard of quality which platinum 
Jewelry should contain as well as deprive 
the wearer of the serviceability and appear- 
ance of the article which he is justly 
entitled to, 

It seems to me that no right thinking 
and honest merchant can possibly object to 
a tull disclosure of the contents of the 
merchandise he sells. In adopting the 
above measure, I believe, it will do a lot 
© remove suspicion, doubt and worry on 
fveryone’s part. 

Cordially yours, 


J. B. Price, Sales Manager, 
Double A Platinum Works, Inc. 











plceis Knauf has engaged in the jewelry 
inéss at Berrien Springs, Mich. 
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LATEST CUSTOMS RULINGS 


Board of United States General Appraisers 
Hand Down Rulings on Classification 
of Beads, Imitations of Famous 
Diamonds, Colored Glass Articles 

and Rough Diamonds 


The Board of United States General Ap- 
praisers is beginning to hand down rulings 
under the provisions in the new tariff law 
relating to jewelry and the large variety of 
novelty imports more or less associated with 
the jewelry trades. 

In an opinion just handed down, over- 
ruling a protest of Morris Goldberg’s Sons, 
of New York, the General Appraisers find 
that beads, strung loosely on thread for fa- 
cility in transportation only, not in imitation 
of precious or semi-precious stones, must 
pay duty under that clause in Par. 1403, of 
the Tariff Act of 1922, providing for a 60 
per cent ad valorem rate. This ruling is un- 
usual inasmuch as it fixes a higher rate of 
duty than that imposed by the collector of 
customs. 

' The beads in question, on entry here, were 

taxed at 45 per cent ad valorem under said 
Par. 1403, Act of 1922. The importers ob- 
jected to this rate and filed protest claiming 
various lower rates under different para- 
graphs of the new law. The customs board, 
in an opinion by Judge Sullivan, not only 
overrules the claims for a lower duty but 
concludes that the collector’s assessment at 
the 45 per cent ad valorem rate was too low. 
The General Appraiser then proceeds to fix 
duty at 60 per cent under Par. 1403, which 
rate, unless set aside by the United States 
Court of Customs Appeals on appeal of the 
importers, will apply to all future importa- 
tions of this class of merchandise under the 
1922 Tariff Act. In view of the fact that 
the collector assessed the 45 per cent rate this 
duty will not be disturbed insofar as the 
merchandise, the subject of this test case,. is 
concerned. The higher duty will apply, 
however, to all future entries. 

Many interesting issues arising under the 
1913 Tariff Act remain undetermined and 
these are being disposed of by the customs 
board as quickly as possible so that the way 
may be cleared for litigation under the 1922 
Tariff Act. 

‘One of these issues, just determined in 
favor of the Government, involved the duti- 
able classification of imitations of historical 
diamonds, such as the Kohinoor, Blue dia- 
mond, Orloff diamond and others, imported 
by Henry Paulson & Co., of Chicago. These 
so-called “diamonds” were enclosed in cases 
for display purposes and on entry through 
the customs were classified as cut glass ar- 
ticles with duty at 45 per cent ad valorem 
under Par. 84, Tariff Act of 1913. The im- 
porters, in challenging this assessment, 
claimed duty at but 20 per cent ad valorem 
under the provision in Par. 357, 1913 Act, 
for “imitation precious stones, ... for use 
in the manufacture of jewelry.” 

Considerable testimony was taken in this 
case. It was testified at the trial that these 
diamonds are used for mounting in stones 
for elaborate effect, mounting in theatrical 
costumes and for display purposes; also, that 
they are used in the manufacture of jewelry. 
In denying relief as contended for by the 
protestants, Judge Sullivan writes in part: 

“It seems to us from the testimony these 
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articles are not principally ‘for use in the 
manufacture of jewelry,’ but for display pur- 
poses. They are therefore not dutiable un- 
der Par, 357. While it is doubtful from 
the evidence whether they are cut glass, and 
therefore dutiable under Par. 84, in view of 
the fact the only claim in the protest is that 
the merchandise is dutiable under Par. 357, 
the collector’s assessment of duty will not 
be disturbed. 

Sustaining a protest of A. H. Ringk & Co., 
the customs board finds that certain colored 
glass articles in the form of small rings,’ 
ranging in diameter from three-quarters of 
an inch to one and one-eighth inch, invoiced 
as “glass creols,” and chiefly used in the 
manufacture of earrings in combination with 
various metals, were classifiable as imitation 
precious stones for use in the manufacture 
of jewelry under Par. 357, Tariff Act of 
1913, with duty at 20 per cent ad valorem, 
rather than as colored glass articles under 
Par. 84 of the 1913 Act, with duty at 45 
per cent ad valorem. 

The duty on rough diamonds, which were 
cut and polished after importation, is reduced 
in a decision by the customs board sustain- 
ing a protest of Goldmuntz Bros., of New 
York. The diamonds in question were taxed 
at 20 per cent ad valorem as diamonds, cut 
but not set, and suitable for use in the manu- 
facture of jewelry, under Par. 357, Tariff 
Act of 1913. Judge Sullivan, in supporting 
the contention of the importers, finds that 
duty should have been assessed at the rate 
of but 10 per cent ad valorem under the 
provision in the same paragraph for dia- 
monds, rough or uncut, and not advanced in 
condition or value from their natural state 
by cleaving, splitting, cutting, or other 
process, etc. 








BOGUS CHECK PASSER 
Man Who Swindled Oshkosh, Wis., Jeweler 
Finds Victim in Chicago 


Cuicaco, July 6—When copies of THE 
JEWELERS’ CircuULAR of July 4 reached Chi- 
cago it became known that the “smooth 
stranger” who operated in Oshkosh, Wis., 
on June 23, defrauding a jeweler of that 
city by a worthless check for $31.87, im- 
mediately came to Chicago and worked the 
same scheme on A. Wolf & Co., 29 S. Clark 
St. 

Mr. Wolf states that the stranger came 
into his store to purchase a watch for his 
wife and said that the reason he came was 
because his wife insisted that the watch 
should come from the Wolf store. In order 
to identify himself as Frank Voss, an em- 
ploye of the Universal Foundry Co., he pre- 
sented a letter from the company advising 
Mr. Voss of a promotion that awaited him 
upon his return from his vacation. The 
check was drawn on the New American 
Bank, payable to Frank Voss and presum- 
ably signed by John D. Termaat, treasurer. 

When the check was returned to Mr. Wolf 
he wrote a letter to Frank Voss, and in 
reply Mr. Voss stated that the check was 
a forgery. Mr. Wolf lost a watch valued 
at $38 and $8.85 in cash by the transaction. 








Joseph Salzstein will open a jewelry store 
at 707 Grand Ave., Milwaukee, Wis. 
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A, J. DeRoy, of Jos. DeRoy & Sons, 
sailed last week on the Aguitama for 
Amsterdam to buy diamonds for his house. 

Lew M. Smit, former head of the M. J. 
Smit Co., who, with Mrs, Smit, made a 
tour of the world, returned home a few 
days ago, delighted with the tour. Mr. 
Smit spends most of his time in Atlantic 
City, although interested here in several 
business enterprises, 

C, Glenn Sipe has arrived in Amsterdam 
to buy diamonds for the house of Sam F. 
Sipe. He was accompanied abroad by an 
uncle and a cousin who also are engaged 
in the jewelry and diamond business. This 
is Mr. Sipe’s first trip as a buyer, although 
he made frequent trips with his father. 

J. Clare Crawford, president of the 
Jewelers 24 Karat Club will be unable to 
attend convention of the American National 
Retail Jewelers’ Association in Providence, 
R. L, because of rheumatism still giving him 
considerable trouble. Mr. Crawford is the 
chairman of the publicity committee for the 
convention. 

C. W. Wattles, of W. W. Wattles & Sons, 
together with his sister and a niece, are 
touring the Pacific Coast, going as far north 
as Vancouver, B. C. They also will visit 
points in California and other sections of 
the far west on a two months’ trip. F. A. 
Cole of the same house and Mrs. Cole are 
visiting in Philadelphia and New York. 

Miss Alice Grafner, daughter of Emanuel 
Grafner, of Grafner Bros., has just gradu- 
ated from Wildcliff School which is the 
graduation school in connection with the 
Mary Lyon School at Swarthmore, Pa. Miss 
Grafner was the president of the Athletic 
Associaticn of both schools. She is a good 
lorsewoman which was one of her daily 
jastimes at school, 

A petition in bankruptcy was filed in the 
United States District Court here by Adam 

louis Doberneck, Jeanette, Pa., listing 

liabilities of $17,741 and assets of $8,688. 

Doberneck, whose place of business is at 

57 Clay St., Jeanette, values his stock in 

trade at $7,000. The unsecured claims total 

14946, The principal creditors are Pitts- 

wurgh, Philadelphia and New York houses. 

lt is problematical as to what the estate 
will pay, 
Early last week a negro entered Yeagers 

Jewelry store, 408 Smithfield St., in com- 

jay with a woman and asked to see some 

watches. He was shown a tray and 
presently the women left the store and the 
man picked up one and started out the door. 

The jeweler gave chase and quite a crowd 

illlowed, the negro not being captured un- 

tl he had reached Ferry St., which is 

“eral blocks away. According to the 

ilice, the man who stole the watch is not 

‘professional jewelry thief. 

eventeen proprietors of Pittsburgh pawn- 

PS Were arrested last Thursday on in- 
imation of Supt. of Police Edward N. 
mes because of their alleged violation of 
“ordinance prohibiting the display of fire- 
ee in their show windows and _- also 
imueklers, The superintendent takes the 
Msition that to display weapons of this kind, 

4 tendency to increase crime. Supt. 
‘ms, who recently was appointed super- 
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intendent of police, being, elevated to that 
position from his job as secretary to the 
mayor, is endeavoring to bring about 
numerous reforms to cut down crime in 
‘Pittsburgh. The  pawnbrokers were 
arrested, taken to Central Police Station and 
released on $100 bail each. The ordinance 
under which informations were made was 
passed in 1914 but has not been enforced 
for a long time. Superintendent Jones says 
that he intends to see that the pawnbrokers 
conform to the city ordinances in every re- 
spect. Pawnbrokers are required here to 
make daily reports to the police of all 
articles accepted in pawn, giving a descrip- 
tion of the stuff on which money is loaned. 
Two of the pawnbrokers were discharged 
at the hearing held in Central Police Court 
while another one was held. The others 
were fined $100. 











Frank C. Kilmarch, Quebec, Can., has 
been visiting Lancaster relatives. 

Jeweler Abram Kranich and wife visited 
his brother, a York jeweler, last week. 

C. S. Horton, optician, spent a couple of 
days last week at Pitman, N. J., where his 
family is staying. 

Harry Hart, with the Bowman Technical 
School, and wife spent last week at Lewis- 
burg and Mt. Carmel, Pa. 

Albert Rosenstein, of the Novelty Co., and 
wife entertained a few days ago on the 
occasion of the former’s birthday, at Rock 
Springs Park. 

A. K. Brubaker, of Columbia, entertained 
the members of his lodge, Oriflamme Com- 
mandery, Knights of Malta, and a number 
of visitors, during a recent meeting. 

‘Oscar Smith, Lexington, Pa. recently 
visited his old home, Coatesville, Pa., going 
from there to Atlantic City. His wife ac- 
companied him on the trip, which was made 
by automobile. 


The Hamilton Watch Co.’s factory re- 
opened Monday morning, July 9, after a 
week’s vacation. Walter Welshaus, of the 
Hamilton Watch Co., and wife have been 
visiting Atlantic City. 

Millard F. Davis, jeweler, of Wilmington, 
Del., visited the Bowman Technical School 
on July 5. John J. and Charles E. Bowman 
were part of a party on a trip into the 
waters of Virginia last week. 

Joseph W. Lintner, Altoona, Pa., formerly 
connected with the Hamilton Watch Co., 
late a sergeant of Pennsylvania railroad 
police, was killed recently at Altoona by 
falling under the cars. He was buried in 
Lancaster. 

(Miss Helen Kirchner has been appointed 
office manager for the J. F. Apple Co., suc- 
ceeding M. G. Moore, who resigned to en- 
gage in the electrical business. The company 
has received orders for a large number of 
rings and pins for the Pittsburgh Business 
High School. 

During the local 


Summer season the 


jewelry stores will close Saturday evenings 
at 6 o’clock, instead of 9, as formerly. Ef- 
forts are now: being made to have all Lan- 
caster business places close at 6 Pp. m. the 
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year round. The Thursday afternoon holi- 
day begins July 12, to continue until Sep- 
tember. 

A negro recently stole a watch from the 
store of C. S. Kepner, Chester, Pa. This 
man came into the store on the day of the 
robbery and requested to be shown a watch. 
While looking at several timepieces he 
grabbed a watch and chain and ran out of 
the store. The negro jumped into a taxi 
cab which was standing at the curb and 
disappeared. The automobile was later lo- 
cated and the watch and chain were also 
found in a pawnshop. The thief has been 
identified through photographs and_ the 
police are certain they will apprehend him 
very shortly. 











George E. Fletcher, of the E. B. Horn 
Co., has gone to Fitzwilliam, New Hamp- 
shire, until September 1, where he has a 
Summer home. 

The July 4 holiday coming mid-week 
many of the jewelers made it the occasion 
to extend the holiday from business until 
the following Monday. 

Sprich & Evans, jewelers, have rented a 
portion of the store at 49 Pleasant St., New- 
buryport, Mass. Necessary changes are be- 
ing made to the interior. 

William C. Dorret, 387 Washington St., 
left June 29 for a five weeks’ auto trip, stop- 
ping at Saratoga Springs and Lake George 
and will spend the month of July at Lake 
Champlain. 

The telephone strike in this city and en- 
vironment has greatly handicapped business. 
At the request of the telephone company the 
jewelers have refrained from making any 
but the most important calls. 

HH. W. Lundstrum, who was in Bosten 
last week, reports that he is no longer with 
the International Silver Co. He traveled 
through the west for this compaty for sev- 
eral years. He says that nothing has been 
settled as to any future connection at this 
time. 

Edward Goldstein, of the Goldland Co., 
has returned from an éxtensive trip in Eu- 
rope, where he went on a diamond buying 
tour. He visited all the diamond centers in 
the Old World and made important connec- 
tions with several of the leading houses. He 
reports that the market over there is im- 
proving and that prices are maintaining a 
good level. The difference in exchange en- 
abled him to buy at considerable advantage 
for the American market. He considers that 
the experience he gained is of much value 
to him, 

Walter C, Harris, at a reorganization 
meeting of Harris & Lawton, Inc., was 
elected president. The treasurership is in 
the hands of Carl F. Lawton. The clerk 
is E. A. Anderson. After many years at 
the head of this house, which is one of the 
leading diamond and platinum mounting con- 
cerns in this city, Charles O. Lawton and 
Frederick M. Harris have retired from the 
business, leaving in the hands of the younger 
element a highly prosperous and compre- 
hensive organization. They will, however, 
take part in advisory capacity. 
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Mr. and Mrs. Albert K. Potter have taken 
a cottage at Sakonnet for the season. 

Mr. and Mrs. William A. Viall are occupy- 
ing their country home at Saunderstown for 
the Summer. 

The Vincent Mfg. Co. has removed its 
plant from 754 Eddy St. to larger quarters 
at 70 Ship St. 

H. T. Buzzell has been adding to his facili- 
ties at room 17 in the Vinton building, 350 
Westminster St. 

John Kelso and wife returned the past 
week from a seven weeks’ recreation trip to 
Los Angeles, Cal, 

Edward D. Kunz during July and August 
is closing his store, 469 Hope St., Bristol, 
every Thursday at noon. 

Donahue & Hacking have removed their 
manufacturing jewelry plant from 25 Foun- 
tain St. to 36 Garnet St. 

A. T. Wall and family, of this city, have 
opened their Summer house, Green Shutters, 
at Watch Hill, for the season. 

Frederick A. Boss, president of the A. T. 
Cross Pencil Co., and family are spending 
the month of July at Oak Bluffs. 

Mr. and Mrs. William A. Viall have closed 
their town house on Waterman St, and gone 
to Saunderstown for the Summer. 

The Arnold Stamping Co., doing stamping 
for manufacturers, is the style of a concern 
that has started at 15 Calendar St. 

Mr. and Mrs. E. Irving Rogers, Jr., have 
closed their home on Lloyd Ave., this city, 
and gone to Buttonwoods for the Summer. 

Paul C. Nicholson, of the Nicholson File 
Co., is enjoying a 10 days’ sword fishing 
trip off Block Island in his yacht Harpoon. 

Clarence L. Holmes and Charles N. Henry 
have been drawn by the Cranston city coun- 
cil to serve as petit jurors in the Superior 
Court. . 

Papers in connection with the extension 
proposition of Joseph Krasnow & Co., 27 
Washington St., this city, are being signed 
by the creditors. 

Mr. and Mrs. Raymond E. Ostby have 
closed their home on Governor St., this city, 
and will spend the Summer at their country 
estate at Bristol. 

Mr. and Mrs. John E, Tweedy, of North 
Attleboro, are among the Summer residents 
of the cottage colony at Little Compton, 
R. I, this season. 

R. E. Guertin, 33 Broad St., Pawtucket, 
has been increasing his fountain pen depart- 
ment, which he states has been particularly 
active this season. 

R. G. Bruce, of Newark, N. J., vice-presi- 
dent of the Hanson & Van Winkle Co., spent 
the past week at the firm’s Providence 
branch, 36 Garnet St. 

The No-Dust Drying Machine Co., which 
has been located for a number of years at 
159 Dorrance St., has removed into larger 
quarters at 106 Hospital St. 

Mr. and Mrs, James A. Hawes were mem- 
bers of an automobile party that spent the 
holiday week on a tour through the White 
Mountains and the Berkshires. 

The Providence office of the Lassner Co., 
stone importers, 212 Union St., closed June 
30 until July 16, all communications being 
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sent direct to the New York office, 6 Maiden 
Lane. 

F. O. Butman, who has conducted a con- 
tract soldering shop at 95 Fountain St. for 
a number of years, has removed to larger 
quarters at 184 Washington St. 

A. D. Thuott, of Arctic, has built a hand- 
some cottage on the shores of Greenwich 
bay at Cedar Tree Point and will spend the 
Summer there with his family. 

A marriage license was granted by the 
City Registrar the past week to John J. 
Moriarty, manufacturer of jewelers’ tools 
and machinery, and Miss Ruby F. Staton. 

A marriage license was issued last Tues- 
day by the city registrar of Providence to 
Henry H. Gauvin, a manufacturing jeweler 
of Attleboro, and Miss Iola V. Watkins. 

John R. McCabe, with the Gorham Mfg. 
Co., has been selected as one of the young 
men as candidates to take the military train- 
ing course at Camp Devens, Ayer, Mass. 

Harold W. Ostby and family are occupy- 
ing the Goodrich House at Sakonnet for 
the Summer, Mr. Ostby has been on a 
sword fishing trip off Block Island the past 
week. 

William H. Thurber, of the Tilden- 
Thurber Corp., in enjoying a vacation out- 
ing in Maine, where he is encamped with his 
daughter and son-in-law, Mr. and Mrs, Nor- 
man Black. 

Mr. and Mrs. H. A. Schwarzkopf have 
opened their Summer cottage at Arnold’s 
Neck for the season and during the past 
week entertained Mr. and Mrs. R. A. Reeve, 
of New York city. 

Sigmund Fischer, of Fischer & Puefer, ac- 
companied by his wife and daughter, sailed 
last week on a three months’ trip to Europe, 
to visit Germany, Czechoslovakia, France, 
Holland, England and Austria. 

A handsome bronze memorial of heroic 
size designed by John G. Hardy, of this city, 
and cast by the Gorham Mfg. Co., was dedi- 
cated at Marlborough, Mass., on the Fourth. 
The total height of the statue is nine feet. 

Hose No. 7 was called the other night to 
the store of C. S. Bush Co., corner of Way- 
bosset and Richmond Sts., for a fire in a 
barrel in the storeroom that had ignited by 
spontaneous combustion, The damage was 
slight. 

William F. Flanagan, of the Cutler 
Jewelry Co., who has been Colonel com- 
manding the First Light Infantry since 1913, 
has been placed upon the military retired list 
at his own request with the rank of Brigadier 
General. 

Samuel Shaulson, of the S. & D. Jewelry 
Co., 25 Calendar St., this city, has just pur- 
chased two Plainville jewelry shops formerly 
owned by John Debs and Saleem Maluff and 
is considering the removal of his business to 
Plainville. 

C. H. Mason & Co., manufacturing jewel- 
ers, 25 Congress Ave., have been succeeded 
by the Premier Watch Case Co. Herbert I. 
Kilberg, who has taken an interest in the 
business, will have charge of the New York 
sales office. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers 
Board of Trade, has removed his family to 
his country place near Willimantic, Conn., 
where he will spend the week-ends during 
the Summer. 

At the fourth annual encampment of the 
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Rhode Island State Department, Veterans 
of Foreign Wars, at Woonsocket last week, 
Arthur Henius, of Henius & Co., was elected 
an honorary member, being the first person 
to be accorded the honor. 

The Simpson-Brainerd Co., manufacturing 
jewelers, 40 Clifford St., has been incor- 
porated under the laws of Rhode Island with 
an authorized capital stock of $25,000, The 
incorporators are Morris Millman, Hyman 
Edelstein, Morris Dubinsky and Julius 
Springer. ’ 

Mr. and Mrs. Manuel F. Williams have 
opened their Summer home at Buttonwoods 
for the season. Their daughter, Miss Lillian 
D. Williams, sailed last week from New 
York for Europe and will spend the Sum- 
mer months through Belgium, Italy, Switzer- 
land, France and England. 

Arthur L. Johnson, Everett F. \ Johnson 
and L. Douglass Johnson, doing business as 
Young Bros., Inc., this city, were granted 
a charter at the Secretary of State’s dffice 
the past week .under the laws of Rhode 
Island. The capitalization is $100,000 and 
the concern will engage in a general paper 
box manufacturing business. 

Employes of Fischer & Pruefer-Co. held 
their annual outing at Duby’s Grove on the 
southern bank of the Pawtuxet River on 
Saturday, making the trip by special trolley 
car. A program of athletic sports was car- 
ried out, a luncheon was served: upon arriv- 
ing at the grounds and later in the afternoon, 
following a baseball game, a clambake was 
served, 

The cases of Mr. and Mrs. William P. 
Chapin, Jr., against Israel Bernstein for 
damages received by them when an automo- 
bile in which they were driving was collided 
with, were heard before Judge Capotosto and 
a jury in the Superior Court last week. 
Verdicts were awarded to the plaintiffs of 
$366.26 to Mr. Chapin and $570 to Mrs. 
Chapin. 

The retirement of Wesley C. Martin as 
treasurer of the Martin-Copeland Co. has 
resulted in several changes among the of- 
ficers, Lawrence C. Martin has been elected 
to fill the vacancy as treasurer and in turn 
is succeeded as vice-president by E. Cornell 
Martin. Edgar W. Martin continues as 
president ; George W. Bleecker as secretary, 
and Russell W. Wright as assistant secretary. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Dye, of Adamson & Co., 
Toledo, Ohio; Mr. Kelley, of Rice, Stix & 
Co., St. Louis, Mo.; Mr. Levy, of Jesse 
Levy & Co., Philadelphia; C. E. Irwin, of 
C. E. Irwin & Co., Havana, Cuba; Mr. Gold- 
smith, of Joseph Goldsmith Co., New York 
city; Mr. Grauer, of M. J. Grauer Co., New 
York city; D. Koch, of the Eagle Regalia 
Co., New York city. 

The annual outing of the employes of the 
Reliance Mfg. Co. was held last Saturday 
at the home of the superintendent of the 
factory, Joseph Bears, at Potowomut Neck 
on Warwick bay. About 50 gathered at the 
office of the firm, 144 Pine St., in the fore- 
noon and in automobiles made the trip to 
Mr. Bear’s Summer residence, At noon an 
old-fashioned Rhode Island clambake with 
all the fixings was served and the rest of 
the day was occupied with sports of various 
kinds, including swimming races, tug-of-war, 
and running races. A baseball game re- 
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sulted in the married men defeating the 
single men by a score of 9 to 8. 

Following the annual custom, a number 
of the manufacturing jewelry establishments 
have been closed the past week for the pur- 
pose of making a general overhauling and 
renovation of the plants, take an account of 
stock and give the employes a vacation 
period. Many shops closed for the one week, 
others for 10 days and some for a fortnight. 
Others will close the coming week and still 
others later in the month. In the Doran 
building, Ship, Chestnut and Elbow Sts. ; the 
Waite-Thresher building at Abbott Park 
Place, Chestnut and Pine Stc., and at the 
Metcalf building, 144-158 Pine St., prac- 
tically all of the concerns were at ease the 
past week, 

At the last meeting of the Board of Alder- 
men, 126 grand jurors and 1,244 petit jurors 
to serve in the Superior Court for Provi- 
dence county were drawn. Among _ those 
drawn were an unusual number of manu- 
facturing jewelers and others in administra- 
tive positions in the industry and its kindred 
trades, including the following: Adolf 
Schweitzer, Dwight O. Allen, Reginald G. 
Exley, Philip Goldsmith, Edgar I. Coombs, 
Frederick S. Harvey, Simon Goldstein, Mor- 
ton F. Winsor, Alaric R, Tuck, Frederick 
A. Fairbrother, Charles W. Johnson, William 
Hamilton, Ernest A. G. Lenth, Antonio 
Tommassi, Calvin Dean, George H. Wheeler, 
George M. Baker, Eugene G. Reynolds, 
Lewis E. Potter, Newton A. Wing, William 
S. Claflin, William F. Leeder, Charles S. 
Hathaway, William A. Stafford, Earl J. 
Waters, Frederick O. Butman, Edward Mc- 
Elroy, James H, Heary, Walter B. Frost, 
Lester B. Sawyer, Attillo A. Simonelli, 
George F. Atkinson, Hugh F. Scullian, 
George H. Stephenson, Eli Wolk, Thomas 
Hoyle, Frank R. La Bree, Eugene B. Sauer, 
Thomas J. Allen, John B. Saunders, Frank 
E. Littlefield, George E. Brady, Newton P. 
Hutchison, Horace E. Remington, William 
Eva, Antonio D’Abate, William A. Innis, 
William H. Barton, Frederick W. Masters, 
Cyrus B, Blake, Frederick E. Harmon, 
Joseph E. Quinn, Thomas H. Hennessey, 
John A. Shirley, Archibald Silverman, 
George A. Gould, Frank J. Murphy, Arthur 
C. Hughes, William P. Chapin, Jr., William 
S. Fenner, George A. Gray, Gilbert W. De 
Voe, Joseph L. Francis, Edgar C. Lakey, 
John W. Hird, James W. Bradshaw, John 
E. Palmer 2nd, Alfred H, Hathaway, Egbert 
V. Barwell, William B. Bown, Arthur Fel- 
ton, William C. Newman, Amedo Morvillo, 
Walter R. Callender and R. Foster Reynolds. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 
Selling Price 


London U.S. Gov't. New York 
Date Official Assay Bars Official 
So ae 3175 65% 62% 
July 4...... 3038 set aul 
a fo c,..; 31 65% 62% 
july 6....., 31 +5 6534 63% 
a 31% 65% 63% 
a 313% 66 63% 


*Holiday. 








The Ternstedt Mfg. Co., Detroit, Mich., 
has taken over the Shepard Art Metal Co., 
and in the future the concern will be op- 
trated as the Ternstedt Mfg. Co., Shepard 
Art Metal Division. 
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The Watson Co. and Saart Bros. Co. fac- 
tories were closed last week. 

The telephone service here was reported 
normal the latter part of last week. The 
company has succeeded in filling the places 
of the girls who went out on the strike. 

Albert Totten, a former manufacturing 
jeweler and now president of the Attlebor- 
ough Savings Bank will attend the grand 
reunion of the B. P. O. Elks at Atlanta, 
Georgia, in July. 

The Bay State Optical Co., L. G. Balfour 
Co., James E. Blake Co., C. H. Eden Co., 
D. E. Makepeace Co., Charles H. Allen & 
Co., Allen, McNerney & Co., Goldsmith & 
Stern Co, and Smith, Richardson Co. fac- 
tories were closed last week. 

One hundred members of the Attleboro 
Boys’ Club were entertained last week by 
Joseph F. Finberg at his Summer home at 
Touisset. A fine program of sports was 
carried out and the boys treated to.a splen- 
did dinner, It is the custom of Mr. Finberg 
to entertain the boys every year. 

A general survey of the jewelry industry 
shows that there is more business than is 
usual at this time of year. While there is 


no rush nearly all are running the full quota — 


of hours. Many of the shops last week 
were closed. Others will close the last two 
weeks in July or early in August. The out- 
look is good and manufacturers expect a 
busy Fall. Taken as a whole nearly every 
firm has done more business this year than 
last year. 

A. Peroni, of Buenos Aires, Argentine 
was in the Attleboros last week looking over 
the lines of the jewelers. He is one of the 
first jewelry buyers ever to come to this 
section from Argentina. Mr. Peroni is the 
head of Peroni & Co., one of the largest 
importing houses in South America. His 
concern does business not only in the Argen- 
tine Republic but also in Chile, Paraguay, 
Uruguay and Brazil. Mr. Peroni was very 
enthusiastic over American trade prospects 
in his country. He said business could be 
greatly stimulated if the American manu- 
facturers appreciated fully the market and 
gave the South Americans what they want 
and when they want it. It is the intention 
of Mr, Peroni to sail the latter part of the 
month for Europe. He plans to visit Eng- 
land, France, Germany, Austria and Italy 
before returning home about the end of the 
year. 








Atlanta, Ga. 


Paul Ewing, of Ewing Bros., together 
with Alexander Fish, branch manager for 
the firm in Birmingham, Ala., have just 
returned from a business trip to New York. 

Mr. Weathers, sales manager for the 
Seth Thomas Clock Co., was a visitor to 
Atlanta during the week looking out for the 
interests of his firm. Harry Deutsch, of 
the Henry Zimmern Co., of New York city, 
was another out-of-town visitor in Atlanta 
during the week. 

Fishing is proving the most popular 
pastime of Atlanta jewelers at present. A 
party consisting of Charles Pass, Frank 









89 


Beasley, Harley Strong, Leon Taylor, 
Thomas Schneider and William Schneider 
celebrated the Fourth of July with a fishing 
party at the Riverside Club. 

Parker Hamilton, representative of the 
Gorham Co., has returned from his vacation 
and gone on the road again, making a tour 
of the smaller towns in his territory. R. D. 
Madigan, manager of the Atlanta branch of 
the Gorham Co., is still in New York, but 
1s expected home the first of next week. 

Claude S. Bennett, formerly with Ewing 
Bros., wholesale jewelers of Atlanta, and 
now in business for himself, was married 
to Miss Estelle Chambers on July 3. The 
couple are spending their honeymoon on 
Tybee Island, and will be at home to 
friends and visitors at 34 St. Augustine 
Pl., after Aug. 1. 

Business conditions in Atlanta during the 
week have been excellent, so far as the 
jewelry trade is concerned. There have 
been an unusual number of important wed- 
dings during the past month, and, altogether, 
business has been good throughout June, 
with prospects bright for big business during 
July. Several stores have been compelled 
to put additional clerks behind their coun- 
ters—a condition almost unheard of at this 
time of the year. 











Fred E. Sturdy, of J. F. Sturdy Sons Co., 
Attleboro Falls, is building a handsome Sum- 
mer residence at Orleans, Mass. 

The girl employes of Riley & French were 
the guests of William H. Riley last Satur- 
day at an outing held at Newport Beach. 

Two North Attleboro jewelry manufac- 
turers each sent a check for $100 to the girls 
who remained loyal to the company in the 
telephone strike. None of the North Attle- 
boro operators went out on the strike. 

C. Adin Smith, of Attleboro, and Joseph 
Brohan, of this town, have engaged space 
in the Whitney building on Chestnut St. 
They are to engage in the manufacture of 
woven wire. Mr. Smith is a well-known 
Attleboro manufacturer while Mr. Brohan 
has another business in the same building, 
which he will continue without change. 

Walter P. McAlpine, of W. N. Fisher Co., 
Attleboro Falls; J. J. Sommer, Howard 
Gardiner, of Bugbee & Niles Co.,; Theron 
S. Curtis, of T. I. Smith Co.; Andrew Mor- 
ris, of G. C, Hudson & Co., and Herbert K. 
Sturdy are North Attleboro jewelers who 
help entertain the American National Retail 
Jewelers’ Association at Providence in 
August. 

The two large Plainville jewelry factories 
have been sold to Samuel Shaulson, Provi- 
dence, The factories have lately been owned 
by Saleem Malouf and John Dibs. Mr. 
Shaulson is engaged in the jewelry business 
in Providence and it is understood he con- 
templates moving to Plainville. The prop- 
erty sold is a large three-story factory and 
a two-story factory which is equipped with 
sprinklers. 








The H. L. Herman jewelry store has 
opened at Sandusky, O. 
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Samuel Ratner, watchmaker, at 712 San- 
ym St. is very ill at his home. 

— Voyd, buyer from Trumbauersville, 
Pa, visited members of the trade here last 






eek. 
the Jewelers’ Club has set a definite date 
or its clam bake. It will be held Tues- 
hay, Sept. 18. 

Joseph Downey, of Charles H. O’Brien’s, 
mM Sansom St., is spending a week in a 
tour of the west. 

Max Polak, of M. Sickles & Sons, 900 
Chestnut St., is spending his vacation in 
the New England States. 

Oscar Hardegg, of Joseph B. Bechtel & 
(0, 729 Sansom St., is spending his vaca- 
tion at his home in Sellersville. 

Philip Friedel, watchmaker for the trade 
# $12 Walnut St., is spending a week in 
Atlantic City. His family accompanied him 
m the vacation trip. 

J. E. Caldwell & Co., and the Bailey, 
Banks & Biddle Co., and several other 
Chestnut St. shops are observing Saturday 
dosing during July and August, following 
the example of the department stores of the 
city. 

Charles H. Hambly has announced that 
tie State convention of the Pennsylvania 
State Retail Jewelers’ Association will be 
held at Williamsport, Pa., on Sept. 4 and 
5, Mr. Hambly, who is an officer of the 
association, said that the date was selected 
% appropriate as the majority of the 
yeakers will go to the convention direct 
from the national convention at Providence. 

James Girvin Maree, undoubtedly the 
dest watchmaker in Philadelphia, cele- 
trated his 93rd birthday anniversary on the 
Fourth of July. Mr. Maree lives at 424 W. 
Chelten Ave., Germantown. For many 
years he was a watchmaker in a ‘little shop 
in the Manayunk section. Mr. Maree was 
aso a singer. He made watches in the 
daytime and sang in the evening. Mr. 
Maree attributes his longevity to the fact 
that he never allowed anything to worry 
him. “I spent my days as a watchmaker 
ad my evenings as a singer,” said Mr. 
Maree. “I was always busy and never 
illowed anything to cause me worry. That 
l consider to be the reason for my enjoying 
bod health at the age of 93. I sang in the 
Bohemian Girl’ the first season that that 
‘era was given in Philadelphia. That was 
7 years ago.” 

- there has been a veritable upheaval in 
“ansom St. real estate in the last week or 
0 days. In transactions announced last 
Thursday the property at 700 Sansom St., 
oa lot 18 by 94 feet, has been conveyed 
y A. Finberg to D. Hillerson for $30,000, 
® indicated by revenue stamps, subject to 
aml ground rent of $1,750. A. Fin- 
rid has also conveyed to R. Goffman the 
wai store at 704 Sansom St., on a 

' 8 by 94 feet, for $22,000 as indicated 
= a stamps, subject to an annual 
t ee rent of $1,000. At the same time 
nate. realtor conveyed 706 and 708 San- 
Cost “0 on a lot 36 by 94 feet, to J. M. J. 
“eto and others for $29,000 as indicated 
Mlle ag stamps, subject to an annual 

rent of $2,500. In another transac- 
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tion David Divinsky purchased 713 Sansom 
St. from Mr. Lashoff. The purchase price 
is understood to have been $60,000. 











Ciowcs aaa Re eet 


H. H. Kiger, of the C. A. Kiger Co., 
is making short business trip to Chicago. 
Ross D. Rainsburg, in charge of the order 
department of the concern, is spending a 
two weeks’ vacation motoring to St. Louis 
and Chicago. 

Fenton B. Fleming, Lincoln, Nebr., spent 
July 4 in Kansas City en route to San 
Antonio, Tex. Mr. Fleming is the Lincoln 
celegate to the Woodmen of the World 
convention being held in San- Antonio the 
early part of July. 

Recent visitors to Kansas City included 
W. H. Haupt, Bartlesville, Okla.; J. L. 
Kirkpatrick, Attica, Kan.; Harry Barton, 
Trenton, Mo.; G. N. Gibson, Osage City, 
Kans.; H. J. Heinrichs, Jefferson City, 
Mo.; B. S. Thomas, Marysville, Kans.; 
Gene Weber, Lexington, Mo.; Earl Morri- 
son, Excelsior Springs, Mo.; Hugh Kidd, 
Corder, Mo., and A. G. Norris, Florence, 
Kans. 

Mr. and Mrs. Geo. H. Edwards, of the 
Edwards-Ludwig-Fuller Jewelry Co., are 
making a tour which will include a visit 
to their daughter, Mrs. Ernest Cutler, at 
Brookline, Mass. They went from Kansas 
City to Toronto, by boat to Montreal, 
thence to Boston. Mrs. Edwards will re- 
main in the east during the Summer. Mr. 
Edwards will visit New York and Chicago 
on his return trip. The Edwards-Ludwig- 
Fuller Jewelry Co. has increased the force 
in its catalog department, which is work- 
ing on the new jewelry catalog. 

The Bare-Win Co., a personal business 
conducted by S. P. Barewin, has moved its 
headquarters from Hastings, Nebr., to 
Kansas City, Mo., and now has offices at 
324 W. 9th St. Mr. Barewin operated a: 
retail men’s wear store in Hastings for 
several years, a year ago starting the Bare- 
Win Co. to distribute nmeckwear and 
jewelry at wholesale. He has had three 
traveiers, whom he brings to the Kansas 
City office. The jewelry lines carried are 
chiefly costume items for men and women, 
and novelty jewelry. He sells to depart- 
ment stores, men’s furnishing goods stores, 
and jewelers. 

Many jewelers have no doubt seen the 
“Martin Johnson” pictures of animals in 
Africa; or have read the articles by Mr. 
Johnson and others of his experience in 
securing these moving pictures in “the 
Dark Continent.” Few know, however, 
that Martin Johnson is the son of a retail 
jeweler, J. A. Johnson, now operating a 
store at 748 Minnesota Ave., Kansas City, 
Kans. The senior Johnson had for some 
years operated a retail jewelry store at 
Independence, Kans. About two years ago, 
when his son was starting for Africa for 
his famous tour to secure the animal pic- 
tures, J. A. Johnson sold his jewelry store, 
and accompanied him. They spent a year 
on that continent. On his return, the senior 
Johnson bought the Wahlenmaier jewelry 
store and optical business, in this city. 
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Canada Notes 





The Imperial Optical Co. is registered in 
Montreal. 

The H. F. King Optical Co. is registered 
at Grand Mere, Que. 

The Right-Time Jewelry Co. is registered 
in Montreal by Morris Davidovitch. 

Hymen Nisenbaum, jeweler, of Toronto, 
has purchased a store at 240 Queen St., E. 
for $9,000. 

“Ontario jewelers calling on the Toronto 
trade recently included: W. J. Chambers, 
Coldwater; I. R. Bentley, Port Perry; W. 
R. McLaren, Tottenham, and E. W. Ross, 
North Bay. 

Anthony Bros., Ltd., of Toronto, manu- 
facturing jewelers, have been incorporated 
with $100,000 authorized capital, the pro- 
visional directors being William Douglas, 
Donald Douglas, Wilson N. Robinson and 
others. 

A man claiming to be from New York 
has been arrested by the Montreal police 
and is held on suspicion of being concerned 
in the hold-up at the jewelry store of Harry 
Aronson on June 20 when jewelry valued 
at $8,000 was stolen. 

The store of George Regal, 1340 St. 
Urbain St., Montreal, was entered by 
burglars on the night of June 25, who ap- 
parently unlocked the door with a skeleton 
key as no damage was done to windows or 
doors. They took $600 in cash, jewelry 
valued at about $600, and a quantity of 
clothing. 








Business Troubles 





The Rogers Jewelry Co., Boston, Mass., 
is offering creditors 35 cents on the dollar. 
x * * 


J. J. Fretwell, Spartanburg, S. C., has 


_ filed a voluntary petition in bankruptcy. The 


liabilities are listed at $8,579 and the assets 
as $2,652. 
* * * 

An involuntary petition in bankruptcy has 
been filed against Everett & Co., Bethlehem, 
Pa. The first meeting of creditors is sched- 
uled tp be held on July 14. 








News Gleanings 

Peters & Merklein will move their jewelry 
store into new quarters at 308 Scott St., 
Wausau, Wis., on Aug. 1. 

On July 6, the window in the jewelry 
store of C. F. Trunk, Coatesville, Pa., was 
smashed by a thief who stole a number of 
articles of jewelry. 

One night recently a show window at the 
store of the Landau Jewelry Co., Wilkes- 
Barre, Pa., was smashed and a small amount 
of jewelry was stolen. 

The Davis & Hawley Co., Bridgeport, 
Conn., has announced that Archibald M. 
Miller and Reginald B. DeLacour are newly 
elected officers of the company, holding the 
positions of assistant treasurer and secretary, 
respectively. 

L. C. Cresson, New Orleans, La., recently 
reported to the police that he had discovered 
that an attempt had been made to enter his 
store by forcing the front door. The 
thieves, however, failed to make an entrance. 
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HE value of the 
Still Show diamonds that 
were brought in dur- 
Improvement ing April as reported 
last week by the Bureau of Foreign and 
Domestic ‘Commerce, while considerably 
above the importations for the correspond- 
ing month of the previous year, showed a 
drop from the large importations of March, 
as commented on in the JEWELERS’ CIRCULAR, 
of June 17. The total, $4,514,013, is, how- 
ever, by no means a poor one and will help 
to bring the figures for the fiscal year 
(which ended June 30), up among the rec- 
ord-breaking years in our importations. This 
is particularly true of the cut stones which 
amounted in value to $4,193,493, a much 
poorer showing being made by the importa- 
tions of rough which amounted in all to but 
$320,520. 

Analyzing the figures in detail, we again find 
that Antwerp, as usual, shipped the largest 
amount of cut diamonds to this country, the 
importation from Belgium being given as 
$2,136,247, while Amsterdam came next, the 
importations from the Netherlands being 
$1,930,473. The shipments from these two 
countries comprise the bulk of the importa- 
tions as cut stones from France amount to 
$61,406. from England, $38,882 and Switzer- 
Jand, $13,147. The rest of the importations 
were made up of small lots of cut stones, 
including Poland, $9,324, Brazil, $3,684, and 
China, $330. 

Of the rough imported, over one-half came 
from the Syndicate in London, shipments 
from Great Britain amounting to $178,362, 
while the shipments coming direct from 
South Africa amount to $83,431. From Bel- 
gium, we received rough amounting to $31,- 
372, but from the Netherlands only, $2,156. 
while shipments of equal amount were sent 
from Brazil and British Guiana, $12,534 
from the former and $12,375 from the lat- 
ter. A small importation of $290 worth from 
Switzerland made up the balance. ' 

A strange feature about the diamond im- 
port statistics of last month lay in the fact 
that the improvement over last year was 
most favorably commented on in the daily 
papers which had, heretofore ignored the 
similar or greater improvements shown in 
the shipments for January, February and 
March. According to some of the Wash- 
ington correspondents of these newspapers, 
the increase in the shipments of diamonds to 
this country is considered a most favorable 
sign by the Department of Commerce off- 
cials who believe it a sure indication of pros- 
perity of the country in general. 


Diamond Imports 


HAT business con- 
ditions are steadi- 
ly improving is indi- 
cated in many ways 
and is shown by comparative figures as to 
failures for the month of June as contrasted 
with the preceeding month. These show a 
drop in the total number of failures and 
the total amount of liabilities. According 
to the special table of failures prepared for 
Dun’s Review the month of May showed 
a total of 1,530 failures with liabilities of 
$41,022,277 as compared with a total of 
1,358 failures with liabilities of $28,678,276 
during June of this year. 
The figures in the jewelry trade show 
that during June there were 27 failures 
among dealers in clocks and jewelry with 


Failure Statistics 
for June Show 
Improvement 
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liabilities of $245,941. In May the total 
number of failures was the same but the 
amount of liabilities rose to $265,710. 

Total commercial failures for the second 
qurater of 1923 were 14,408 with liabilities 
of $121,192,494. Of this number there were 
76 in the jewelry trade with total liabilities 
of $764,226, 





Criminal Laws THE report. pub- 


Against Counterfeit- lag he 

Ing Trade-Marks ERS’ CIRCULAR telling 
of the conviction of a jewelry corporation 
under the New York Penal Law on a 
charge of fraudulently using the trade- 
mark of a manufacturer of white gold, on 
gold which the latter did not supply, caused 
considerable interest throughout the in- 
dustry not only because of the prominence 
of the parties involved in the litigation but 
principally because this was one of the first 
important cases in our industry where the 
criminal law against counterfeiting of trade- 
marks had been invoked. While trade- 
mark litigation is as common in the jewelry 
industry as in. others, it has heretofore 
always been confined to a civil action, where 
an injunction, an accounting and damages 
have been asked; but in the proceedings 
referred to, however, while it is reported 
that civil action has been commenced, it was 
the criminal law which was_ invoked 
based on the assumption that it was the 
public that had been injured by the fraudu- 
lent stamping of a trade-mark of another 
upon his merchandise. Inasmuch as the de- 
fendant convicted in this case was a cor- 
poration, the court could only impose a fine, 
which it did; but had the charge been sus- 
tained against an individual, the court would 
have been in a position to have imposed 
imprisonment up to one year, in addition 
to the fine of $500 had it seen fit to do so. 

Whether or not the case referred to will 
act as a precedent for manufacturers in our 
industry who feel that the public had been 
defrauded by the improper use of their 
trade-marks remain to be seen, but in any 
case, the litigation serves to call attention 
to the fact that the so-called trade mark 
law of New York State “has teeth,” that 
a violation of it is a crime of which the 
courts will take cognizance and when guilt 
is shown, impose a severe penalty. Many 
other States have similar laws which make 
it a misdemeanor for a manufacturer or 
dealer to counterfeit or improperly use the 
trade-marks remains to be seen, but in any 
and im view of the success in these proceed- 
ings, it seems strange that these laws have 
not been invoked before this in some of 
the cases of the fraudulent use of trade- 
marks that occurred in our industry. This 
is probably due to the fact that the layman 
as a rule is not even aware that there are 
such laws, and the civil lawyers retained 
in trade-mark cases have never been called 
upon by clients to invoke the criminal 
Statutes. 

Now that the industry has become aware 
of the fact that he who fraudulently pirates 
or counterfeits the trade-mark of another, 
may not only be mulcted in damages, put 
under injunction and forced to disgorge his 
ill-gotten profits in civil proceedings, but 
may be also fined or sent to jail on a criminal 
charge, it is probable that those careless 
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in the use of the marks of another, may be 
more cautious in the future than they have 
peen in the past. For it is one thing to run 
the risk of a civil action which may be 
compromised and settled if the danger of 
losing is apparent and quite another to risk 
the criminal proceeding by the district at- 
torney who prosecutes in the interests of 
the people of the State and with whom no 
compromise is possible. 








JEWELRY STORE LOOTED 


Safe Burglars Visit Paterson, N. J., Estab. 
lishment and Escape with Jewelry and 
Diamonds Valued at $15,000 


Paterson, N. J., July 5.—Some time be- 
tween Tuesday night and yesterday morning, 
burglars smashed their way into the jewelry 
store of Max Reiman, 54 Bridge St., this 
city, and after ripping open the safe, stole 
jewelry and loose diamonds worth $15,000, 
The robbery was the work of professional 
safe rippers and the only clew the police 
have are the tools the men used in working 
upon the safe. 

On Tuesday night, Mr. Reiman closed his 
store at 10.30 o’clock and when he opened 
the place at 7 o’clock yesterday morning, he 
found the doors of his safe, which is located 
in a rear room, ripped off and the safe 
rifled. The Reiman store is a narrow estab- 
lishment and is located in a three-story 
building. The store is divided from the 
workshop with a wooden partition, the work- 
shop being located in a brick extension in 
the rear of the building. 

An investigation showed that access to the 
workshop was gained by cutting the bars 
of one of the windows in the rear extension 
facing on a yard of a house at 55 Hamilton 
St. Tenants heard a noise during the opera- 
tions of the thieves but nobody ventured to 
interfere with them, One of the women 
tenants saw a suspect evidently standing 
lookout at the store about 4 o’clock yester- 
day morning. 

Mr. Reiman told the police that on Tues- 
day, a woman came into his store and asked 
the price of having a diamond set in a ring. 
The jeweler gave her an estimate and she 
left, saying she would return in a few min- 
utes with her husband. Before long, the 
woman came back to the store accompanied 
by a man and they asked if they could have 
the stone set immediately. Mr, Reiman told 
them that they could and they then asked 
the jeweler whether they could go into the 
shop to see him work. This, Mr. Reiman 
allowed the couple to do. The jeweler be- 
lieves that the pair were accomplices and 
only came to the store to get the general 
lay-out of the place. 











For the Summer months, at least, Philip 
Fried, general manager and secretary of 
Heller & Son, 358 Fifth Ave., New York, 8 
sure cf unusually pleasant office surround 
ings. Through Mr. Fried’s acquaintance 
with Theresa F. Bernstein, a noted woman 
artist, he has succeeded in getting five 0 
this artist’s well-known paintings, which h 
intends to hang on the walls of his 
private office. The paintings include: “Folly 
Cove,” “A Scene at Ostend,” “New Engl / 
Sea Storm,” “European Resort” and “Idyll 
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Beginning July 14 the Diel Watch Case 
Co., 309 Grand St., will be closed Satur- 
_days up to and including Aug. 18. 

Kohn & Katz, importers and assemblers 
of Swiss watches, have moved from 90 
Nassau St. to larger quarters in Room 95 
at 12 John St. ; ; 

The Globe Watch Co., Sole distributor 
of Victoria pearls, is located at 116 Nassau 
St, and not at 106 Fulton St., as previously 
reported in these columns. 

G. J. Knapp, president of the Lloyd Watch 
Co, 97 Nassau St., announced last week 
that during the months of July and August, 
the concern’s office will be closed all day 
Saturdays. 

A regular weekly meeting of the Good 
and Welfare Committee of the National 
Jewelers Board of Trade will be held at the 
rooms of the Board, 15 Maiden Lane, at 11 
A. M. today. 

J. G. Hirsch, one of the managing di- 
rectors of Achille, Hirsch & Co., Chaux- 
de-Fonds, Switzerland, returned recently to 
Europe on the steamship Paris after a suc- 
cessful trip in the United States. 

Papers of incorporation were filed last 
week by the Iridium Point Pen Co., author- 
izing this concern to do business in this city. 
The capital is $10,000 and the incorporators 
are M. Hart, T. T. White and C. Snow. 

Owing to increasing business, Frank Gus- 
kof, jobber in watches, located in the Bennett 
building, 95 Nassau St., has- moved from 
room 200 to larger and more commodious 
quarters in room 212 in the same building. 

Kobrin Bros. have moved from 3577 
Broadway to larger quarters next door at 
3578 Broadway, corner 147th St. Two 
large windows in the new store face Broad- 
way while the other faces on the side street. 

The factory of S. Pollack, manufacturer 
of rings and diamond mountings, 73 Forsyth 
St., was closed last Friday and will remain 
Closed until July 24, while S. Pollack and 
his help are enjoying a two weeks’ vacation. 

L. B. Moss, of the St. Louis Refining Co., 
St. Louis, Mo., accompanied by his wife, has 
been spending a vacation in this city. They 
returned Monday. While in this city they 
made their headquarters at the McAlpin 
Hotel, 

Sigmund Drucker, of the Esef Watch Co., 
116 Nassau St., sailed Wednesday on the 

<vuthan for a six weeks’ stay in Switzer- 
land, where he will arrange for deliveries 
of watch movements from the factory for 
the Fall season. 

It was announced last week that the firm 
of Berlinger Bros., this city, has been dis- 
solved by mutual consent. A. Berlinger will 
continue in business at 106 Fulton St., 
Where he will manufacture platinum and 
‘gold mountings, 

Kornstein, of the Pacific Watch Co., 
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315 S. Broadway, Los Angeles, Cal., has ar- 
rived in this city for a business trip and will 
make arrangements for Christmas buying. 
Mr. Kornstein will make his headquarters 
with H. N. Schiff, this city, 

Krikor Papazian, of Papazian Bros., im- 
porters of diamonds, 87 Nassau St., sailed 
for Europe today (Wednesday) on the Bel- 
genland. Mr. Papazian will visit the dia- 
mond markets abroad and expects to remain 
until about the middle of September. 

M. H. Mann & Co., cutters and importers 
of diamonds, 170 Broadway, have opened a 
branch office at 220 W. 5th St., Title Guar- 
antee building, Los Angeles, Cal. Joseph 
Leudan, of (Los Angeles, will be in charge 
of the concern’s new office. Mr. Leudan 
left for the Pacific Coast on June 30 and 
will visit a number of the important cities 
en route to Los Angeles, where he will take 
charge of the new office. 


Louis Freund, of Henry Freund & Bro., 
65 Nassau St., arrived in this city last 
Friday on the Resolute, following a trip 
through Switzerland and Germany where he 
purchased new goods for his concern. A. 
E. Roubaud, representing the same concern, 
left last Saturday to visit the trade in the 
south and west. Sanford J. Monheimer re- 
turned home several days ago after a sojourn 
near the Great Lakes and will visit the 
trade within the next few days. 


David Belais, Inc., filed suit in the 
Supreme Court last Wednesday against 
Benjamin Gross Co., Inc., for an injunction 
restraining the defendant from stamping the 
words “Belais 18-K” on gold rings and 
mountings made by the defendant. The 
complaint also asks an order compelling the 
defendant to obliterate such markings from 
all rings and mountings made by it. The 
plaintiff alleges that it is a manufacturer of 
white gold, and permits manufacturers of 
jewelry to stamp the name of articles made 
from the plaintiff’s material. It is alleged 
that the defendant began using the Belais 
markings on its own product in 1921, and in 
this manner has been competing’ unfairly 
swith the plaintiff. 

Supreme Court Justice Cohalan dismissed 
on Saturday a suit of Louis Weinstock 
against Benjamin Goldfarb and Samuel A. 
Friedberg, trading as Goldfarb & Friedberg 
and Goldfarb & Friedberg, Inc., for $6,555, 
with permission to the plaintiff to file a new 
complaint. The plaintiff alleged that he 
made an agreement with the firm to make 
gold and platinum jewelry for them out of 
their material, and that the agreement was 
accepted by the corporation when it was 
formed Aug. 20, 1921, to take over the assets 
of the firm. He alleges that the sum sued 
for is the balance due under an agreement 
that he was to get $150 a week part of the 
time after 1919, and $50 a week for the 
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balance. The defence was that Weinstock 
did not do the work in a proper manner. 

Creditors of Joseph Schnelwar, bankrupt 
jeweler, this city, were notified last week 
that he proposes to offer terms of composi- 
tion on a basis of 25 cents on the dollar, 
payable in cash. A special meeting of the 
creditors will be held at the office of Peter 
B. Olney, Jr., referee in bankruptcy, 68 Wil- 
liam St., on Thursday, July 12, at 11.30 
o’clock to consider and act upon the pro- 
posed offer and to transact such other busi- 
ness as may come before the meeting. 
Creditors were further notified that upon the 
filing of the requisite consents and the de- 
posit of the consideration to be paid to the 
creditors, as well as money for priority debts 
and the cost of the proceedings as provided 
in Section 12B, the offer will be placed be- 
fore the United States District Court for 
confirmation, A hearing on this will be held 
in the United States District Court, Post 
Office building, on Wednesday, July 18, at 
10.30 a. M., at which time, creditors may 
appear and show cause, if any, why the com- 
position should not be confirmed. 

D. Frank Marcus was arrested last 
Thursday on an order of arrest granted by 
Supreme Court Justice Wasservogel in a 
suit of H. Ravitzer, Jr., to recover $2,500. 
Marcus gave a bond of $2,000 and was re- 
leased. In his application for the arrest of 
Marcus the plaintiff alleged that he is a 
dealer in diamonds, and that on Feb. 9 last 
Marcus falsely represented that he was in 
the jewelry business and that he had a rich 
customer who always paid him for goods 
sold. Ravitzer said that Marcus told him 
that his customer wanted a three-carat dia- 
mond solitaire ring for $1,400 and sapphire 
and diamond flexible brooch for $1,100 and 
was a well known merchant, and was then 
in Florida, but would pay for the goods 
the first of the month after they were re- 
ceived. Ravitzer alleged that he delivered 
the articles mentioned to Marcus who 
promised him a check in full the first of the 
month, but paid him only $500. When 
Marcus had not paid the balance by the 
middle of April Ravitzer claimed he de- 
manded to know the name of the customers, 
and that Marcus finally admitted that he 
did not sell the articles as he represented 
he would, but had disposed of them other- 
wise. 

P. H. Luria, of L, Luria & Son. 623 
Broadway, is receiving the sympathy of his 
friends in the trade over the death of his 
wife, Mrs. Rebecca Luria, which occurred 
last Thursday. Mrs. Luria had recently 
undergone an operation at the Post Gradu- 
ate Hospital from which she never re- 
covered. The funeral was held last Friday 
from the late home of the deceased, 1618 
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{st St. Brooklyn, the body being interred 
in Union Fields Cemetery. Deceased is sur- 
yved by her husband and eight children. 

Joseph V. Mayer, Inc., is a new concern 
yhich has started in the business of im- 

ring and cutting diamonds in Room 804 
it 170 Broadway. 

Benedict J. Freudenheim, of J. Freuden- 
heim & Sons, 180 Broadway, arrived in New 
York Tuesday, July 10, on the steamship 
Majestic. He has been abroad two months 
ad visited Amsterdam and Antwerp on his 
trip. 

According to an announcement made last 
week the arrangement between L. Heller & 
Son, 358 Fifth Ave., and A. Schorr, 15 
Maiden Lane, under which the latter was 
jcensed to sell Heller synthetic sapphires, 
has been discontinued. 

Moe Lenkowsky, importer of diamonds, 
65 Nassau St., accompanied by Mrs. Len- 
kowsky, will sail July 11 (today) on the 
Belgenland for the European diamond mar- 
kets. They will visit Antwerp, Paris and 
Amsterdam and expect to be abroad about 
three months. ~ 

Samuel Levine of the Morays Watch Case 
Co, 27 Sixth Ave., Brooklyn, is reaching 
the last lap on his motor tour through the 
States. His party includes his wife and 
parents. H. G. ‘Levine has just returned 
from a short stay at his new Summer home 
in Momauguin, East Haven, Conn., where 
Mrs. Levine held a housewarming party. 

An involuntary petition in bankruptcy 
was filed in the United States District 
Court last Saturday against Arthur J. 
Birkner, jeweler, 489 Fifth Ave. The peti- 
tioning creditors include: Rose Rifkin, who 
holds a claim for $17; Belais Mfg. Co., for 
$283 and Martin H. Weidman for $399. 
The liabilities are placed at $4,000 while the 
assets are estimated at $500. 

According to an announcement made sev- 
tral days ago, Max Schwartz, representative 
of B. Pusrin, manufacturing jeweler, 59 
Chrystie St., will be married on July 24 to 
Miss Charlotte Goodman, daughter of Mr. 
ad Mrs, A. Goodman. On July 25 the 
couple will leave on a honeymoon trip to 
Atlantic City and will return to this city on 
Aug. 10, after which Mr, Schwartz will 
call on his trade. 

Sigfrid Strommer, a watchmaker, who 
has been connected with a number of watch 
Tepairing departments in large stores in 
New York and other cities, visited the of- 
ees of THe JeweLers’ Circuar this week. 
fe was enroute for San Francisco and will 
sail from there on July 26 for China. He 
will locate in Shanghai where he will open 
4 watch repairing department for a large 

merican wholesale concern. 

Friday, July 13, Charles Shongood, 
> igead for the United States District 
tt, Southern District, will sell at pub- 
© auction the assets of Cornelia J. Wil- 
alk: Proprietor of the New York Watch- 
a a! Academy, 165 E. 72nd St. The 
} omg start at 2 p. ., and will be held 
Watches academy. The assets consist of 

» Parts, tools, benches, desks, ete. 
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On June 23 a voluntary petition in bank- 
ruptcy was filed by the proprietor of the 
school. The schedules accompanying the 
petition list the liabilities at $9,368, includ- 
ing wages, $770; secured claims, $2,000 and 
unsecured claims, $6,598. The assets were 
placed at $2,500 and consist of stock in 
trade, $1,000; carriages and other vehicles, 
$500, and debts due on open accounts, $1,000. 

A petition is being circulated in the 
jewelry trade which will later be submitted 
to the National Jewelers Board of Trade 
and the Jewelers Vigilance Committee, ask- 
ing that these organizations take steps to 
have the present labor law relative to the 
use of buildings in the Maiden Lane district 
amended. The petition already has a con- 
siderable number of signers, and it is ex- 
pected that before it is submitted that it will 
have at least 300 names. It is pointed out 
that the present law affects jewelers to the 
extent that any person who inspects and 
cleans a watch, or sets a diamond, or 
strings pearls in a showroom is considered a 
laborer and this has led to the placing of 
a number of violations on buildings occupied 
by jewelers. This has resulted in very ex- 
pensive alterations, including new exits, fire 
alarm systems, etc., required to be made by 
the owners and in the end making it neces- 
sary for them to increase the rents. It is 
to overcome this difficulty that the petition 
is being circulated, and a fund is being 
raised to take care of the legal expenses. 
Upon the completion of the Federal Reserve 
building there will be better police pro- 
tection for Maiden Lane than ever before. 
Maurice Deutsch, architect and engineer, 50 
Church St., owner of the Lorsch building, at 
35 Maiden Lane, has taken up, on behalf of 
the jewelers with their organizations and 
with the Legislature, the modification of the 
labor law. He believes that if all those in 
the trade will co-operate, beneficial results 
will be obtained. He is also soliciting the 


co-operation of the Merchants’ Association - 


and the Real Estate Board. 











Harry B. Rogers, representative for 
Kohn & Co., in the middle west territory, 
will return from his trip July 20 and start 
out again Aug. 1. 

Theodore M. Woodland, of the Jones & 
Woodland Co., manufacturing jewelers at 
Garden St. and New Jersey Railroad Ave., 
his son, Thompson Woodland, and sister-in- 
law, Miss Netta Thompson, of Hutton Park, 
will sail for Europe on the Berengaria on 
July 17. They will take their automobile 
along and spend two or three months motor- 
ing through the British Isles. 

L. F. C. Theurer, of Crane & Theurer, 
Inc., manufacturing jewelers at 68 Orchard 
St., reports that business for the month pre- 
ceding the semi-annual shut-down on July 1, 
was fair, and that indications are that there 
will be a much better business during the 
season about to open will be much better 
than last year. The Crane & Theurer fac- 
tory will reopen on July 16. 

In a baseball game between local smelting 
and refining companies, Saturday, June 30, 
Schwitter, Clover & Starkweathers’ all- 
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stars defeated the representatives of the 
Balbach Smelting & Refining Co. The 
heavy hitting of the victors accounted. for 
17 runs to their opponents’ 8 runs. The S. 
C. & S. boys expect to add another victory 
to their string when they clash with the fast 
Kastenhuber & Lehrfeld nine. 

The funeral of Norman E. Jacobus, of 
220 Little St., Belleville, who was killed in 
a fall from the roof of Tiffany & Co.’s sil- 
verware factory at Highland Ave. and 
Tiffany Place, this city, was held at his 
home. Interment was in Ridgewood Ceme- 
tery. Mr. Jacobus had been employed about 
the Tiffany plant for the past eight years. 
He is survived by a son, three brothers and 
a sister. His wife died four years ago. 

Edward S. Astley has returned: from a 
successful southern trip in the interest of 
Champenois & Co., manufacturing jewelers 
at 50 Walnut St. Frank R. Krugler has 
also just returned from a trip through the 
middle west for the same concern. Edward 
Champenois will go out again on July 30 
after his return from his vacation which will 
be spent in Quebec, Canada. The concern 
has added a new man to the sales force in 
the person of Martin G. Fleming, who will 
leave on his ‘first trip on July 23. He will 
cover the New England States, New York 
State and Pennsylvania. 

John Leroy Davis, alias “Anderson,” col- 
ored, of 15 Hamilton St., was held in $1,500 
bail by Judge Boetner following his arrest 
when caught in the act of stealing a trunk 
from the platform of the Market St. station 
of the Pennsylvania Railroad. After his 
arrest he is alleged to have made confessions 
to the police which will result in the filing 
of at least six additional complaints against 
him. One of his confessions included the 
theft last May of a tray of jewelry valued 
at $4,000 which he said he sold in New York 
for $85. Davis admitted that he had served 
four years in Jefferson City Preserve Peni- 
tentiary prior to 1910 for burglaries, and 
since 1910 had served time for robberies in 
St. Louis and other cities. 

In a final report filed with Vice Chan- 
cellor Fielder as receiver of the business of 
the Archibald-Klement Co., Inc., of which 
the late Mayor Alexander Archibald was 
president and fhe principal stockholders, 
Frank H. LaPierre stated that liquidation 
had yielded a gross total of $12,251.07, which 
amount had been reduced by disbursements 
to $10,149.54. At the same time that the 
report was filed Mr. LaPierre served notice 
that he will ask for an allowance of $1,250 
for his own services and for $1,000 for his 
counsel. The report gives the priority 
claims as amounting to $518.54, and the gen- 
eral claims to $36,825.83. Action on the 
report will be taken on July 16 on the re- 
turn of the order to show cause why it 
should not be approved. Mr. Archibald was 
mayor of Newark when he died after a brief 
illness on Feb. 11, 1922, At the time of his 
death, as for many years before, Mr. Archi- 
bald was president of the Archibald-Klement 
Co., Inc., manufacturer of inlaid silverware, 
trophies, jewelry, etc., at East Kinney and 
Orchard Sts. Upon his death the factory 
was closed. His widow, Mrs. Emma G. 
Archibald, who was named as executrix in 
her husband’s will, in April, 1922, brought 
about the appointment of Mr. LaPierre as 
receiver for her husband’s concern. 
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TRADE CONDITIONS 


Business conditions in the St. Louis district 
wmain virtually unchanged from week to week 
joring the hot weather. Both wholesalers and re- 
gilers tell abeut the same story. There is not 
gch activity but much optimism. Conditions are 
iter than last year and retailers and wholesalers 
mfdently predict that the Fall business will be 
fe best in recent years. With most of the best 
astomers away for the Summer the sales are 
jght and the manufacturers, wholesalers and re- 
uilers are taking advantage of the lull to rest for 
te coming Fall rush. The vacation season is 
gi} on and there is more conversation about where 
te fishing trip is going to be than about the cur- 
ot business. ‘‘We can’t complain. We’re doing 
ietter than we did last Summer. And we are pre- 
mring for a big Winter. Our travelers report 
right prospects, and though their sales are light 
tir prospective orders have them all in a good 
mor.’ That could be put on a talking machine 
seord and would be an appropriate tune in all the 
shops, big and little, in the St. Louis district. 
It being too hot for customers to come in and 
lok at the usual lines of jewelry attention is 
tuned to fads and novelties. 





Otto Kortkamp, Jr., just got back from 
a business trip in the east. 

Wm. F. Baier,-of Los Angeles, was a 
visitor of the Burke company, 

S$. E. Heffern, president of the Heffern- 
Neuhoff Jewelry Co., is on his vacation, 

J. F. Bolland, president of the Bolland 
Jewelry Co., is in Atlantic City on his vaca- 
ton, 
C.S. Aehle, president of the Aehle Jewelry 
(, is in the Ozarks with his family. Mr. 
Aehle has a cottage there. 

0. H. Kortkamp, Sr., president of the 
Kortkamp Jewelry Co., is on a fishing trip 
in Missouri. He will return in two weeks. 

Jack Krueger, a salesman with the W. F. 
Kemper Co., is spending a two weeks’ vaca- 
tion in Detroit and Canada. He will return 
July 9. 

George Oberting, of the St. Lotiis Jewelry, 
Clock & Silver Co., has departed on a two 
weeks’ touring trip through the east and 
Canada. 

Mrs. Sheridan, Mrs. McKenna and Miss 
Schuler, of the Robbins Jewelry Co., are on 
their vacations. They will return about 
July 15. 

L.L. Gerber, traveler for the Machmeyer- 
Richards Co., departed Wednesday, July 4, 
for his trip south, He will not return to 
St. Louis until Dec. 1. 

E. A. Schoenle, C. Bushmann and Roy 
Harden, traveling men for the Machmeyer- 
Richards Jewelry Co., will depart the early 
part of this week on their trips. 

Mr. and Mrs, F. S. Pickles, of the Rob- 
bins Jewelry Co., will depart Aug. 1 for 
New York, accompanied by Miss Emily 
Pickles, a niece, from Yorkshire, England. 

Miss Betty Friedlow, of the Kortkamp 
Jewelry Co., recently returned to work after 
‘tious illness, Her engagement to Alva 

0g, an automobile man, has been an- 
nounced 


Sylvester G. Karst has recently opened a 

Watch, clock and jewelry repair shop in the 

quitable building. Mr. Karst was formerly 

with fag Baehr Jewelry Co., 14th and 
ts. 

R. Loewenstein Jewelry Co., which 

been located nearly 16 years in the 
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Globe-Democrat building, will move about 
July 12 to the Tower building at 6th and 
Olive Sts. They are putting in new fixtures 
and will have a thoroughly modern office. 

G. B. Davis, formerly engaged in the mer- 
cantile business, started to work July 2 for 
the J. J. Burke Jewelry Co. as a salesman. 
Miss Viola Hartnagel, formerly in the 
jewelry department of the Rice-Stix Co., has 
joined the sales force of the Burke company. 

The new officers of the Drosten Jewelry 
Co. are now W. G. Drosten, president; E. J. 
Poursine, vice-president and manager; F. G. 
Merkle, vice-president; Gertrude Werdes, 
treasurer, and Wm. A. Hecker, secretary. 
The business will be conducted along the 
same lines as heretofore, 


Edward L. Bersche has opened the jewelry 
store formerly conducted by Albert Mauch 
for so many years prior to his death a few 
months ago. Mr. Bersche is a practical man 
and has had many years of experience at 
watch and jewelry repair work. He was 
formerly located at Columbia, III. 

The three roadmen of the St. Louis 
Jewelry, Clock & Silver Co. are getting their 
lines ready and will leave in the next few 
days. H. E. Watkins will take Illinois and 
Missouri. A. Harmannes will cover Mis- 
souri, Iowa and Kansas. R, Ungermann 
will cover Kentucky and Tennessee. 

The Stange Jewelry Co. has just incor- 
porated after being in business for the past 
four years. They opened in their present 
location in the Dolph building in a small 
room and at the present time occupy almost 
the entire floor. From a beginning with 
three people the firm has grown in this short 
time till there are 38 employes. 

On Nov. 26, 1921, the establishment of 
the St. Louis Refining Co., 609 Pine St., 
was held up by bandits who were caught 
the same day by the St. Louis police. About 
$2,000 worth of the articles taken were 


recovered at the time of the arrest of the - 


bandits. The crooks were convicted. It is 
stated that the insurance on the loot which 
was delayed through a misunderstanding 
has been paid. 

A well-dressed negro, posing as a cus- 
tomer on Thursday, July 5, robbed H. H. 
Gerhardt’s jewelry store, 3324 Olive St., of 
$750 of diamonds, which were unset. The 
thief left a five dollar deposit on a diamond 
and thus gained the confidence of Mr. Ger- 
hardt to such an extent that when he asked 
to be shown some diamonds in the front 
window Mr. Gerhardt complied with the 
request’ and the negro stuffed some diamonds 
in his pocket as soon as the jeweler had 
his back turned. Mr. Gerhardt then rushed 
out in front to keep him from leaving, but 
he broke loose, making good his escape, In 
October, 1919, Chief of Police-O’Brien was 
shot and seriously wounded when he inter- 
fered with robbers at the Gerhardt jewelry 
store. 

On June 27, 1883, the Eisenstadt Mfg. Co. 
was organized with a small office force made 
up of the three organizers only. Today 
there are over 200 employes and the business 
has a national reputation. Owing to the 


illness of Morris Eisenstadt, president of the 
company, the dinner at the Jefferson Hotel 
was not as enjoyable as it might have been 
because Mr. Eistenstadt always enjoyed the 
annual anniversary dinners with the direct- 
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ors. It is an unusual coincidence that he 
was taken home from the hospital on the 
firm’s anniversary, and this made some 
amends for his absence. Those present were: 
Albert Frech, George Gambrill, Werner 
Schoenthaler, Brainard Ryan, Jack Jacobs, 
Nelson Hagnauer and Adolph Eisenbiss of 
the diamond department. 

The Barnett Jewelry Co. announced a re- 
moval from their present quarters at 808 
Pine St. this week. They have been in their 


‘present location for the past 10 years and 


will move to 1002 Olive St. The new store 
will be equipped with new fixtures through- 
out and a new front will be installed which 
is suited to the jewelry business. This busi- 
ness was established by Ben Barnett in 1892 
at 607 Pine St. and with the exception of a 
short period at 203 N. 6th St. has always 
been located on Pine St, The present of- 
ficers of the company are: C. Barnett, presi- 
dent; A. J. Barnett, vice-president; M. Bar- 
nett, secretary-treasurer. The new store 
gives added floor space and will no doubt 
prove a better location than the present 
quarters. Plans are being made to have the 
formal opening of the new store about Aug. 
15. 

Through the license number of the ma- 
chine used in the hold-up of the Hogan 
Jewelry Co. at Granite City last week, local 
police had found the name of the owner 
when he came to the station to claim the 
machine. He was held for examination and 
at the time was positively identified by Miss 
Lavischer as one of the men who held up 
the store. Monday afternoon of last week 
the owner of the machine confessed to his 
part of the crime and stated that the job 
was his first and that a man, who he said 
goes under several other names, was the 
master mind in the deal. He says that this 
man was to meet him at 8 o’clock Saturday 
evening and failed to show up. Loot was 
obtained to the value of between $5,000 and 
$6,000, as well as cash to the extent of about 
$250. A woman at Madison, Ill., at whose 
home the men had roomed for several days, 
is being held as witness. 








San Diego, Cal. 





The Jewel Shop has been opened at 1141 
5th St. by Louis J. Levy, formerly of Los 
Angeles. 

Armand Jessop, of J. Jessop & Sons, is 
touring northern California by motor, ac- 
companied by his family. 

Two June weddings were of interest to 
the local trade, when Miss Lydia A. Burnell, 
daughter of Barker Burnell, of Burnell & 
Son, dealers in gems and curios, was married 
to Elvie J. Nesbitt, of La Mesa, and when 
Miss Margaret Lowry, daughter of Homer 
T. Lowry, of Scudder-Lowry Co., opticians, 
became the bride of C. Angus Smith, Jr. 

The following jewelers joined in the 
movement to close business places Saturday 
afternoons during the months of July, 
August and September; J. Jessop & Sons, 
the Ernsting Co. Leo Schiller, A. H. 
Dauchy, W. J. Farrell, J. W. Ware and V. 
B. Paddock. The closing plan was endorsed 
by a far greater number of houses this year 
than ever before. One local paper came out 
editorially in favor of the Saturday after- 
noon closing movement. 
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“DIAL UP” 


The usual position when 
determining time 





July 11, 1923 











It is our intention to illustrate in a series of 
advertisements in this magazine the © post- 
tions in which the Burn Special and the 
Sangamo Special are adjusted and demonstrate 
why YOUR watch should be so adjusted. 














THE 


BUNN SPECIAL 


The Perfected Railroad Watch 


ADJUSTED TO SIX POSITIONS 


TEMPERATURE AND ISOCHRONISM 


23 or 21 JEWELS 


Ask Your Inspector or Write for Circular 





ILLINOIS WATCH COMPANY 





SPRINGFIELD, ILLINOIS 
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Chicago Notes 





Louis Goldman, of Krauss, Goldman & 
Allshouse, is at Paw Paw, Mich., resting 
for two weeks. 

E, T. Williams, of Despres, Bridges & 
Noel, is at Crystal Lake, Michigan, with his 
family, resting. 

J.B. MacDonald, of the Wolcott Mfg. Co., 
is making a three-week business trip through 
the northwest territory. 

Bernard Rothschild, of Rothschild & Co., 
Providence, is in Chicago calling on the trade 
and visiting with friends. 

Merritt Hurlburt, of H. A. Hurlburt & 
Son, Philadelphia, was in Chicago several 
days last week attending to business. 

Hugh E. King, Heyworth building, re- 
turned last week from a five weeks’ business 
trip to the Pacific Coast, and reports a fair 
business. 

A. A. McCabe, of McCabe-Morris Co., 
Inc. returned recently from the east, where 
he was for a week visiting at their New 
York office. 

Abner I. Rosenblum, of the Morrison 
Jewelers’, returned last week from a two 
weeks’ fishing trip to the northern woods of 
Wisconsin. . 

George Meehan, Chicago manager of the 


International Silver Co., spent the holiday’ 


and the week-end at his Summer home in 
Lake Geneva. 

S. Trocky has opened a retail jewelry 
store at 6213 S. Halsted St. Mr. Trocky 
formerly conducted a retail store at 47th and 
S. Ashland Ave. 

Steve Leubusher, of the Leubusher- 
Schumann Co., was for several days last 
week at Battle Creek, Mich., resting and 
Visiting with friends. 

Henry Klaas, of Truelich & Klass, left 
last week with his family for California, 
where he will pass six weeks combining 

siness with pleasure. 

Taylor Strawn, of the Elgin National 
Watch Co., accompanied by Mrs. Strawn, is 
spending a couple of weeks at Woodruff, 
Wis, resting and fishing. 

,; Sidney Braude, of Emil Graude & Sons, 
et with a party of friends last week to 
motor to New York, where he will pass a 
couple of weeks visiting. 

Ph W. White, western coast representa- 
- ra) Despres, Bridges & Noel, left last 
tek for his territory after a week in Chi- 


“80 replenishing his stock. 
ward Gerken, of the Leubusher-Schu- 
pee Co, left last Wednesday with his 
¥ to motor through Michigan and ex- 
be gone for about two weeks. 


Pects to 








Sam Newman, who represents A. Hirsch 
& Co. through Wisconsin and northern 
Michigan, is at his home in Milwaukee rest- 
ing before starting out on his Fall trip. 

Milton Pence, Heyworth building, is pass- 
ing a month with his wife and friends at 
Castle Garden resort, near Cable, Wis., 
where he is fishing, motoring and resting. 

Harry Aronsen, representative for A. 
Hirsch & Co., left last week with a party 
of friends to motor to Colorado, where he 
will remain for about three weeks resting. 

Arthur Wall, of Wall & Dougherty, Hono- 
lulu, T. H., was in Chicago last week en 
route home from New York, where he was 


for several weeks visiting the eastern 
markets. 
A. E. Gregory, auctioneer, Silversmith 


building, returned last week from Peabody, 
Kans., where he passed two weeks conduct- 
ing a very successful sale for Earl E. 
Gorsline. 

Joseph Block and Berny Drach, of the 
Block-Weinfeld Co., returned to Chicago 
last week from New York, where they had 
been for 10 days combining business with 
pleasure. 


George H. Thomas, Heyworth building, . 


with Mrs. Thomas, returned last week from 
a three weeks’ motor trip to New York and 
the east, where he went to visit the fac- 
tories he represents. 

Irving Cohn, of Irving Cohn & Co., whole- 
sale jewelers, located at 5 S. Wabash Ave., 
is spending several weeks in New York and 
the east visiting their eastern associates and 
calling on the markets. 

The Winters School of Engraving, 343 W. 
North Ave., has completed plans for a cor- 
respondence course which will be operated in 
connection with its regular attendance course 
and supplementary to it. 

Harold Kahn has. associated himself with 
Irving Cohn & Co., Mallers building, whom 
he represents in Chicago. Mr. Kahn for- 
merly was connected with the Century Sil- 
ver Co., of New York city. 

Myron Kelly, J. J. Hackett, H. Steel and 
“Bob” Kelly, of the Rogers, Lunt & Bowlen 
sales force, left last week for Greenfield, 
Mass., to attend a salesman conference that 
is being held there this week. 

A. G. Poguel, representing Skaletzky & 
Schutte, New York, spent several days in 
Chicago last week calling on the trade en 
route to New York from the Pacific Coast, 
where he spent several weeks calling on the 
trade. 

Mr, and Mrs. Abe Wolf announced last 
week the engagement of their daughter, Amy 
Frances, to Norman Dahlman, of New Or- 





leans, La. Mr. Wolf is of the firm of A. 
Wolf & Co., retail jewelers located at 27 S, 
Clark St. 

Harry J. Hansman, representing the Wil- 
cox & Evertsen factory of the International 
Silver Co., returned last week from Meri- 
den, Conn., where he went to attend a sales- 
man conference and the outing given by the 
International Silver Co. 

Sol Cogan, middle and northwest repre- 
sentative for A. Hirsch & Co., returned last 
week from an extended business trip through 
his territory. Mr, Cogan expects to remain 
in Chicago until the lst of August before 
starting out on his Fall trip. 

Milton Gravender, head of the diamond 
department for J, B. Hudson & Son, Minne- 
apolis, motored to Chicago last week with 
his wife. After staying here several days 
visiting with friends and in the trade they 
returned home via Milwaukee. 

Frank P. Allen, of the Bohm-Allen Co., 
Denver, Colo., accompanied by his wife, 
passed several days in Chicago last week 
visiting with friends before starting on a 
lake cruise to Buffalo. From there they 
will tour the New England States. 

H. Horwitz, accompanied by his family, 
motored to Terre Haute, Ind., last week to 
pass several days with N. M. Rubin and his 
family. Mr. Rubin is a retail jeweler at 
Terre Haute, and is the father of Mrs. Hor- 
witz. He accompanied them back to Chi- 
cago and will spend several days here visit- 
ing the markets, 

Sam Caro, president of the Morrison 
Jewelers’, accompanied by Mrs. Caro, left 
last Thursday for New York, and sailed 
from there on Saturday on the President 
Roosevelt for Europe, where they will spend 
several months visiting the various countries 
and visiting with relatives. On Sunday eve- 
ning of last week Mr. and Mrs. Caro en- 
tertained the employes and their wives at a 
farewell dinner at the Rainbo Gardens. 

Norman Robinson, a 17-year-old colored 
boy, for two months a messenger boy for 
J. L. Art & Co.,, this city, was arrested at 
his home in Muncie, Ind., last Friday and 
returned to Chicago. It is stated that he 
confessed to having taken three packages 
of jewelry and diamonds from the company. 
A small portion of the merchandise was re- 
covered but the exact amount of the loss 
will not be known until the company receives 
reports on several packages of diamonds that 
are out on memorandum. In leaving the 
employment of J. L. Art & Co., Robinson 
gave a two weeks’ notice of his intentions 
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to leave and it was not discovered until 
some time after he left that he had failed 
to deliver the three missing packages. 

At a meeting held at the office of Referee 
Wean in the matter of the Mark Gelder 
estate, a first and final dividend was de- 
clared by him of 10.6, 

John Noesges, of the W. R. Anderson & 
Co., Reliance building, left last week on a 
fishing trip through Wisconsin and will be 
gone for a couple of weeks. 

Bert Felvey, W. T. Smith and Thos. 
O’Connor, representatives for factory E, of 
the International Silver Co., are spending a 
week at Spooner, Wis., fishing. 

Harold K. Green, representing the Dowd- 
Rogers Silver Co., left Sunday for Detroit 
and cities in Ohio. He expects to attend the 
Ohio convention at Cedar Point on July 17, 
18 and 19. 

Thomas ]. Faussett, jewelry auctioneer, 
left last week for the Lake Superior regions 
where he will join James Oliver Curwood, 
the noted author, on a fishing expedition 
into the north. 

A. A. Schmidt, representative for L. 
LeLong & Bro., Inc., Newark, N. J., was 
in Chicago several days last week visiting 
the trade en route home, after a month in 
the south and west, on business. 

Hiram Long, vice-president of the Kar- 
peles Co., Inc., returned to Chicago last week 
after spending several weeks in Providence. 
Mr. Long has leased 600 feet on the 10th 
floor of the Garland building, which he is 
having arranged and furnished as an office 
and show room. He expects this to be ready 
by Aug. 1, when he will remove from the 
Palmer House, where he has been located 
for several years. 

A man who conducted a manufacturing 
establishment for a short time in the Re- 
liance building last Spring and who left 
Chicago without announcing the time or his 
destination was returned to Chicago last 
week accompanied by two detectives from 
the city bureau. His apprehension and re- 
turn to this city was brought about through 
the efforts of F. B. Hovey, manager of the 
Chicago office of the National Jewelers 
Board of Trade. The hearing is set for 
July 12. 

Among the visitors in Chicago last week 
were: G. J. Jessen, Rensselaer, Ind.; Christ 
Meyer, of C. Q. Erisman, LaFayette, Ind.; 
Louis Hetzner, Peru, Ill.; Sam Lachman, of 
Lachman & Wolfgang, Detroit, Mich.; A. 
Abrams, Schoch & Hallam, Marquette, 
Mich.; A. Abrams, Schoch & Hallam, Mar- 
quette, Mich.; J. W. Strain, Carrollton, Ill. ; 
C. E. Lindquist, Rockford, Ill.; David 
Jacobs, Muskegon, Mich.; C. W. Dudgeon, 
and wife, Ames, Iowa; Harry McDaniel, of 
McDaniel Bros., Lebanon, Ind. 








Burglars entered the store of Elmer 
Thorp, a jeweler of Sioux Falls, S. Dak., 
recently and escaped with gold stickpins, 
scarf pins, rings and other articles of jewelry 
to the value of about $200. Thus far no 
trace of the thieves has been found. En- 
trance was gained through the rear door of 
the store. 
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C.'H. Schaff, of Liberty, Ind., and Charles 
Traxel, of Maysville, Ky., visited the offices 
of Richter & Phillips, W. 6th St., during 
the week. 

W. F. Schumer, of the Schumer Bros. Co., 
returned to Cincinnati Wednesday after a 
month’s tour of the western Coast: He re- 
ported a healthy condition throughout the 
territory he covered. He will leave with his 
family in a little while on a motoring tour 
through Wisconsin, 

An unusual demand for jewelry developed 
in northern Ohio during the past few weeks, 
according to George Detmering, of the 
Joseph Noterman Co. Mr. Detmering re- 
turned from a tour through the north part 
of the Buckeye State and brought good busi- 
ness reports with him. 

The jewelry and silverware department is 
given a place of honor in the new Rollman 
store that opened its doors Monday morning. 
The jewelry department is just inside the 
main entrance of the store on 5th St. and 
is one of the easiest to approach. The new 
Rollman store is a 12-story bu.lding that has 
been erected on the northwest corner of 5th 
and Vine Sts., the ninth busiest corner in 
the United States. 


Funeral services for Mrs, Katherine 
Strunk, 69, wife of Fred Strunk, retired 
manufacturing jeweler, who died last week, 
were held at the residence, 337 Hearne Ave., 
Saturday. Mrs. Strunk is survived by her 
husband, one daughter, Mrs. Ferdinand 
Doepke, and one son, Fred Strunk, Jr., of 
the firm of Strunk, Rosefelder & Schleuter, 
Lion building, 5th and Elm Sts. Burial was 
held in Spring Grove Cemetery. 

The fifth marriage among local jewelers 
within the last two weeks was recorded 
Saturday when Stanford Rushart, 113 W. 
McMillan St., manager of the silverware de- 
partment of the Wallenstein-Mayer Co., 
Harrison building, took unto himself a bride. 
He was married to Garnet Hattersley, 3754 
Beekman St., who formerly was connected 
with the business department of the Board 
of Education. They are honeymooning at 
Cedar Point, O., and will go on to Michigan. 

While the entire office force of the Gruen 
Watch Co., McMillan and Iowa Sts., is on 
a vacation, Harry Schwettmann, manager of 
the production department, and Miss Alvina 
Doepke, who was a stenographer at the 
plant but who now is Mrs. Harry Schwett- 
mann, are on a honeymoon trip to Yellow- 
stone Park. They were married a week ago 
and members of the office force presented 
them with wedding gifts. Mrs. Schwett- 
mann is the daughter of Henry Doepke, 
jeweler, whose place of business is at 12th 
and Race Sts. The marriage is the result 
of a romance at the Gruen plant. The office 
force is on its annual 10-day vacation. 

Having successfully achieved matrimony, 
it was not possible for Hugh Stewart, audi- 
tor of the Wadsworth Watch Case Co., to 
win the championship of the City Golf 
tournament at the Western Hills Country 
Club. Mr. Stewart fought his way through 
the preliminaries and got as far as the finals, 
in which he was paired with Al Baum- 
gartner. Mr. Stewart, who recently re- 
turned from a honeymoon trip, failed to 
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carry on the good work and lost to Baum. 
gartner 3 up and 2 to go. It was the first 
time Mr. Stewart ever got that far jp g 
tournament. The Wadsworth Watch Case 
Co. is located at Dayton, Ky., just across 


the Ohio River from Cincinnati, and, in fact, | 


is a part of Greater Cincinnati. 

Four of the largest jewelry stores in Cip. 
cinnati have joined the group of stores which 
give a five-day week to employes during the 
months of July and August. The five-day 
week is becoming a fact that employers ap- 
parently are beginning to recognize and a 
Cincinnati firm was one of the first to estab. 
lish it, being the Nash Tailoring (Cp, 
“Golden Rule” Arthur Nash announced the 


plan a week ago and now other firms are 


doing it. The five-day week under his agree. 
ment, however, does not include only two 
months during the Summer, but embraces 
the entire year. The four jewelers who were 
not open at all Saturday include the Loring 
Andrews Co., E, 4th St.; the George H. 
Newstedt Co., 4th and Race Sts.; the Os 
kamp Jewelry Co., Dixie Terminal building 
and Carrie Paris & Co., Union Central build. 
ing. A number of department stores started 
the Saturday closing several years ago, 

A very enjoyable event took place at the 
residence of Fred A. Willet on Eden Ave, 
Mt. Auburn, recently, the happy occasion 
being the silver wedding anniversary of Mr, 
and Mrs. Fred A. Willet. Surrounded by 
their children and relatives to the number 
of 74, they renewed their marriage vows, 
under the guidance of Rev, Henry Haefner, 
who performed the original service a quar- 
ter of a century ago, after which all partook 
of an old-fashioned chicken dinner and e- 
joyed themselves until early morn. Mr. and 
Mrs. Willet were each presented with 4 
gift consisting of 25 new bright shining 
silver dollars. Then again later they 
were tendered a surprise party by the mem- 
bers of the Jewelers’ Bowling Club of the 
Hamilton County Bowling League and their 
wives and the members of Linde’s Bowling 
Club of the Fairview League and their 
wives, in honor of this eventful occasion, 
who presented them with a beautiful set of 
silver and an elegant polychrome murror. 
Mr. Willet has been associated with the 
E. & J. Swigart Co. for the past 35 years 
and is now in charge of the advertising d- 
partment of this establishment. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended July 7, 1923. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. 
Gold bars paid depositors.........++ 


$715,773.06 
79,296.% 
——eeee 
sic witinricuusesccnpees $795,070 
Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchange 

_. $312,788 

yay penktve sapheshcwnneeneere t= a trata 

_ F aprepesmenerertt ter 

~ of “lahat pins lesan cette R a 108.1889 
ets eros oseereyses eee 31388 

Re ree ie $715,773.86 








Harry Clair has purchased the stock aad 
fixtures of the Muskogee Jewelry so 
Muskogee, Okla., and is now conducting 
auction sale. 
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William Kilb, of the Boszhardt-Possin 
, visited in Chicago and Elgin last week 
shile on his annual vacation. He returned 
» Milwaukee to attend the annual conven- 
én of the United States Junior Chamber 
of Commerce. ; 

y Mr. and Mrs. E. F. Mechler, Marshfield, 
> BBs, spent the Fourth of July holiday at 
4 Minneapolis, driving to that city in their 
. Mc. Their son, John, who was a guest of 
0, 
Ie 








\js parents at Marshfield, returned to Min- 
yapolis with them. 
By an amendment to the Wisconsin laws 
eating to the licensing of auctioneers by 
ties and villages, the license fee required 
w ordinance may be fixed at a different 
mount for non-residents of the State than 
op resident licensees. 
Milwaukee is seeking the 1924 convention 
4 the American Electro Platers’ Associa- 
ion, Frank Cleveland, convention secretary 
of the Milwaukee Association of Commerce, 
tended the convention in Providence re- 
yntly to make a bid for the next meeting. 
CE. Mikalson, jeweler at Mount Horeb, 
mved into the Grindle building in that city 
m July 1. The Quality Jewelry Store 
snow in more modern as well as enlarged 
warters, and the additional facilities pro- 
vided will take care of the growing business. 
C.W. Olney, West Allis jeweler, continues 
hold up his honors at the trap shooting 
wents staged by the Milwaukee Gun Club. 
last week he scored 98 hits out of a pos- 
ible 100 targets. Mr. Olney has displayed 
wme of the best shooting shown at the club 
this year. 
Myron Sperry, son of the prominent Mari- 
mtte jeweler, Pitt H. Sperry, has disposed 
of his interests in the Motor Sales Co. to 
keome assistant branch manager of the 
Willys-Overland Co. in Minneapolis, Minn. 
Mr. Sperry formerly represented the Over- 
ind company abroad for several years. 
Antone Kuckuk, jeweler of Shawano and 
jrominent- member of the Wisconsin State 
“nate, was a Milwaukee visitor during the 
ast week, calling on members of the trade 
ad attending to some business at the local 
wholesale houses. Ray Millington, of Plain- 
ied, motored to Milwaukee on a business 
ip during the week. 
Joseph Saltzstein, Inc., Milwaukee, has 
‘kd articles of incorporation with $10,000 
pital stock. The concern proposes to en- 
“age in the manufacture and sale of jewelry, 
“e. Joseph Saltzstein, M. Haas and G. F. 
; <ppley are the incorporators. Joseph 
» ® *atzstein formerly operated Saltzstein’s 
y maty & Women’s Wear at 422-4 Grand 
Ave, 
A E. Osterberg, for the last 16 years en- 
4 _ in the jewelry business in Eau Claire, 
4 e will soon leave that city for Freeport, 
i. where he will engage in the manufac- 
4 re of several kinds of toys he has invented. 
r Osterberg contemplates devoting his en- 
me time to the toy business and will give 
ene gamely business entirely, He will 
i * aed Freeport about Aug. 1 and his 
Y will join him there in the Fall. 
Chequamegon Jewelers’ Club, com- 
9! the jewelers of Ashland and vicin- 
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ity, held the annual picnic with families of 
members at Lake Nemakagon. About 30 
persons, including guests, attended. A fea- 
ture of the day was the dinner of wall-eyed 
pike which were caught in the lake during 
the day and prepared immediately for the 
banquet. Various athletic contests, sports 
and games were enjoyed during the course 
of the day. 

A bill introduced in the Wisconsin legis- 
lature by Assemblyman Hanson, requiring 
all persons vending articles on streets to 
first acquire a license, has been vetoed by 
Governor Blaine. While many retailers 
were in favor of such a measure the gov- 
ernor pointed out that it would work a 
hardship on those “who are engaged in the 
laudable enterprise of setting up a lemonade 
stand on the street corner on the national 
holidays and festival days.” 


From all indications the month of June 
was entirely satisfactory to the majority of 
jewelers in Milwaukee and adjacent terri- 
tory. In fact, local jobbers report that 
throughout the State business was good in 
comparison with previous wedding and 
graduation seasons. According to Adolph 
Possin, of the Boszhardt-Possin Co., the 
heavy June wholesale business was largely 
due to the low retail stocks being quickly 
depleted when consumptive buying got under 
way and that retailers had to rush in late 
to get sufficient stocks to meet their re- 
quirements. 

In a ringing indictment of the taxation 
policies of the present State administration, 
Benjamin F. Springer, vice-president of the 
Milwaukee Jewelers’ Club, urged members 
of the Upper 3rd St. Advancement Associa- 
tion, to spend more time in politics and less 
in business seclusion. The merchants and 
business men of that organization held their 
annual outing at Hilgen Spring Park near 
Cedarburg last week and Mr. Springer was 
one of the principal speakers, George Dur- 
ner, Jr., another prominent jeweler member 
of the association, was chairman of the gen- 
eral committee in charge of the outing. 


J. Grandlic & Son, 1103 N. 8th St., She- 
boygan, contributed their ingenuity to the 
observance of the June nuptial season and 
is arranging a display window for promot- 
ing the. sale of wedding jewelry. A minia- 
ture church, with steeple and cross, made by 
the elder Grandlic, was shown. In the 
tower was a clock showing standard time 
and also eight small dials showing the time 
in various parts of the world. A couple in 
full wedding regalia was shown emerging 
from the church and passing through a huge 
gold band ring. The window attracted con- 
siderable favorable comment and attention. 


Thursday, July 12, will be a big day for 
Milwaukee jewelers when the Milwaukee 
Jewelers’ Club holds its annual stag picnic 
at Wolff’s Island on the Milwaukee river 
just across the county line. Not only will 
the retailers frolic but they have invited 
their employes and the manufacturing and 
jobbing jewelers and their staffs. Automo- 
biles will carry the members of the party 
to the scene of festivity. A feature of the 
sport events will be a baseball game between 
the retailers and the manufacturers. Henry 
F. Stecher is chairman of the picnic com- 
mittee, assisted by Henry Oberst, F. C. 
Buege, Thomas Platzer and Gustave Fuchs. 
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Notes from Ohio 


Akron and Canton jewelry stores are now 
closing according to Summer schedules. 

Harry C. Scatterday announces the open- 
ing of a new jewelry store at 18 E. Market 
St., East Akron. 

Raymond Porter, manager of the jewelry 
department of the Geo. S. Dales & Co., 
Akron, is enjoying a vacation in and around 
Akron. 

Shulan’s, 85 S. Main St., Akron, is now 
the location of this well-known jewelry 
firm, gutted by fire several weeks ago. New 
stocks and a new store room gives the store 
its former prestige. 

A conspicuous figure in the judges stand 
at the recent Short ship circuit races at 
Canton was Custis J. Duncan; Massillon, 
O., jeweler. Mr. Duncan, a devotee of 
good horseracing, was one of the official 
timers of the races this year. 


James Webb, who for several years con- 
ducted a jewelry store on 6th St., East 
Liverpool, has assumed charge of the re- 
pair department of the M. Fredland jewelry 
store, East Liverpool. 

Franklin Dales, son of George S. Dales, 
well-known Akron jeweler, is being 
schooled in the business, according to his 
father. He eventually will be placed in 
charge of the jewelry merchandising at this 
store. It is announced that Charles Beck- 
ley has been appointed manager of the 
jewelry section at the store. Mr. Beckley 
has had many years’ experience in jewelry 
merchandising. 


Merchant is the name of a new monthly 
magazine issued monthly by the Retail 
Merchants’ Association of Canton, O. This 
magazine published in the interest of the 
retail merchants of that city is one of the 
most attractive issued in the State. Retail 
jewelers will contribute special articles, it 
was announced. It is distributed the first 
‘of each month, the introductory number 
having just been distributed. 

It is announced by the John Brenner 
Jewelry Co., Youngstown, O., that effective 
at once, its general watch and clock repair 
department will be discontinued. “It was 
found necessary to take this action because 
of the utter impossibility to secure addi- 
tional watchmakers and clock repairmen 
who can care for this work according to 
Brenner standards,” said Mr. Brenner. “In 
the future we will offer repair service only 
on watches and clocks sold by us. Our 
jewelry repair department will continue as 
formerly, the order applying only to the 
general watch and clock repair department.” 

Another jewelry and gift store was lost 
to Canton with the closing here of the store 
of the W. L. Milner C4, North Market 
Ave., a branch of the Milner Co. stores of 
Detroit and ‘Tolédo. This. store unable to 
obtain a suitable location, after less than a 
year in existence, passed this week when it 
closed out its merchandise to jobbers and 
local stores and all fixtures were sold. The 
Milner Co., a year ago, bought the stock 
of the Better Stores Co., adding new: de- 
partments and until the time of closing 
conducted one of the most complete’ de- 
partment stores in the Canton district. C. 
R. Sayre, manager of the Milner store here, 
remains for a few weeks to complete all 
details. 




















THE JEWELERS’ CIRCULAR July 11, 1923, 















LON NNO NON NO WI VONNOO NON ON ONDW OOOO PO PPO POPPY a 


— 























Official “Demolay” Belt Buckles and Belt Chains, in answer to a definite need, and 
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No. 44VV. Official Raised Blue cial Raised Blue Enameled _} 
“Demolay” Belt “Demolay” Belt Buckle. Sterling | 
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No. 44VV/1. Combination Belt Buckle and Belt 
Chain. “Demolay” Set. Sterling Silver. 
Handsomely Boxed. 


ORDER 
TODAY 




















No. 44TT. Junior Size. Off- 





Manufactured by | ‘| 


THE L. F. OTTEN MFG. CO. i 


PATENTEES OF “TWINWEDGE” PRODUCTS 5 


Order Thru Your Wholesaler. ‘ 
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B. T. Williams, 225 W. 5th St., is spend- 
ing a week at his ranch near Fresno. 

Albert E. Lee, manufacturers’ agent, San 
Francisco, is here for a few days calling 
on the trade. 

George A. Brock is back in his store after 
a very enjoyable visit in company with Mrs. 
Brock in the Yosemite Valley. 

H. M. Jones, traveler for the A. P. Wood 
Co, is starting on a trip through Arizona, 
New Mexico, Texas and Louisiana, 

Herbert L. Gruber, diamond broker in the 
Title Guarantee building, accompanied by 
his wife, is spending a week in San Fran- 
cisco. 

Beginning with the month of July - the 
sore of the Donavan & Seamans Co. will 
be closed all day every Saturday for two 
months. 

B. H. Berson and J. Measer, of the 
Berson, Measer Co., 403 Jewelers building, 
have gone to Murrieta Hot Springs, for a 
short rest. 

George E. Feagans has just received 
notification that he has been elected to mem- 
bership in the order of the Sons of the 
Revolution. 

David Pudlin, of the Phillips-Pudlin Co., 
wholesalers, who is making a trip through 
northern California, reports that he finds 
business good there. 

Mrs. P. K. Dougherty is again at her 
place in the jewelry department of the E. W. 
Reynolds Co. after an absence of eight weeks 
on account of illness, 

E. J. Baldauf has opened a jewelry store 
at Bellflower, a small town a few miles 
south of Los Angeles. It will be in charge 
of W. E. Ralston, formerly in business in 
Long Beach. 

Paul C. Sischo, of E. FE. Sischo & Sons, 
dealers in jewelers’ supplies, is taking an 
outing at Big Rock creek on the north side 
of the Sierra Madre about 85 miles north- 
erly from Los Angeles. 

C. Janbazian, of Janbazian & Sons, West 
Philadelphia, Pa. is preparing to open a 
new store at 415 N. Sygmore St., Santa 
Ana, The date of opening for business has 
not yet been definitely decided. 

Fred C. Reeve, of the jewelry department 
of the E. W. Reynolds Co., made a week- 
tnd trip to Big Bear Valley, going by way 
of Victorville and the desert and returning 
by the Mill Creek route to Redlands. 

E. W, Reynolds has gone to San Diego 

a few days. After his return from 
there he and Mrs. Reynolds will go on a 
motor tour to Shasta Springs, a popular 
tesort in the northern part of the State. 

Clarence S. Coleman, of Brock & Co.’s 
sales force, has returned from a motor trip 
of nearly 500 miles through San Diego 
county. He took his wife and two children 
with him and all had a delightful time. 

- H. Mann & Co., importers and cut- 
lets of diamonds, 170 Broadway, New 
ws have opened a branch office at 220 
é th St. Title Guarantee building, this 

¥. The office will be in charge of Joseph 

n of Los Angeles, 
c 0. Fleek, of Brock & Co.’s force, is 


‘Hering some anxiety on account.of. -the.. 
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illness of his little daughter, who is a victim 
of diphtheria. The house is quarantined 
and although Mr. Fleek is allowed to enter 
his home he is not allowed to enter the 
room where his daughter is. 

F. C. Plate, of the International Silver 
Co., is spending a few days at Huntington 
Lake, a popular resort at an elevation of 
7,000 feet in the mountains north of Fresno. 
E. S. Jackson, of the same company, has 
gone, accompanied by his wife and two chil- 
dren, on a motor trip to San Francisco, 
expecting to be gone till July 16. 

Manager Hart of the jewelry department 
of A. Hamburger & Sons reports that the 
business done by his departmeng during: the 
first 22 days of June this year was 60 per 
cent greater than for the corresponding 
period last year, although the department 


‘ has necessarily suffered considerable con- 


fusion on account of rearrangements in 
progress in the store. 

R. W. Hartman, of Hartman Bras. Co., 
Salem, Ore., whose beautiful new~-store was 
pictured and described in a recent issue of 
THE JEWELERS’ CIRCULAR, has many friends 
in Los Angeles who are glad to know~of 
his prosperity. His father, H. Hartman, is 
also well known and has many friends here. 


Both were formerly associated with the.old , 
Geneva Watch & Optical Co. Z 


I. Behrstock, of the I. Behrstock Co., 
wholesaler, is home again after a business 
trip to New York and the eastern markets, 
where he bought new stocks of diamond and 
platinum goods. He was gone two months. 


‘Sam Hurwitz, salesman for the company, 


has gone north on a business trip. and David 
Zabriskie, also of the same company, is in 
Arizona. Harry Wolfe is covering southern 
California. 

Martin E. Smith, traveling salesman for 
the Meyer & Talbott Co., who is covering 
northern California, Oregon and Washing- 
ton, reports that he has been doing excel- 
lerit business. Miss Vera Cooper, of the’ 
office force, has gone to Arizona for a vaca- 
tion of two weeks. G. G. Voege, the new 
manager, reports that the concern is doing 
a better business than he anticipated and 
he is well satisfied. 

The following out-of-town jewelers have 
been in Los Angeles during the past week: 
V. E. Duncanson, Mrs. H. E. Gould, Mrs. 
R. B. Wilson and Mr. Felkel, San Bernar- 
dino; E. W. Cosgrove, Colton; Geo. Bower 
and A. L. Palis, Upland; D. Van Wart, 
Huntington Beach; C. W. Middleton, 
Pomona; Glen L. Box, Monrovia; Mrs. E, 
P. Stoddard, J. H. Woolard, Whittier; A. J. 
Dutton, Anaheim; Mrs, M. A. Stalmer, Ful- 
lerton; S. B. Clem, Redondo; Frank Frai- 
berg, Santa Monica; Walter Lawrence, 
Burbank; Mrs. W. E, Heald, Mr. Walker 
of the Walker Jewelry Co., Glendale; D. H. 
Yerian, Lomita; Geo. D. Parr, Torrance; 
J. Herbert Hall, Pasadena. 

George E. Feagans has arrived home from 
his trip to Europe and a stay of some days 
in New York, having spent 21 days in com- 
pany with his wife and daughter in his 
motor car making the tour across the conti- 
nent. The trip was an especially enjoyable 
one. Leaving New York early on Memorial 
Day, he was in Philadelphia in time to see 
the exercises at Independence Hall, visited 
the former home of Betty Ross, where the 
first, American flag was made, and secured a 
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replica of that flag; then reached Gettysburg 
battlefield in time to attend the exercises 
there. After leaving the east his route was 
through the northwest to the Yellowstone 
Park and via the Oregon Trail. His was 
the first transcontinental party to enter the 
Yellowstone this season, the park not yet 
having been formally opened, 

‘H. Preston Smith, president and manager 
of the Geo. D. Davidson Co., is just start- 
ing on his annual vacation trip east. He 
will first visit his twin brother in Jersey 
City, then go to his old home in Saratoga 
county and then spend some time in the 
Adirondacks. He will be accompanied by 


Mrs. Smith. Henry J. Schlegel, of the con- 


cern’s force, is back in the store after a 
month’s vacation trip. As a member of the 
Al Malaikah Chanters he accompanied them 
to the national meeting of Shriners in Wash- 
ington, D. C. Then he visited Philadelphia 
and New York, and turning westward 
stopped at his old home in Rochester and 
afterward in Detroit, Chicago and San 
Francisco. 





= ; 


~ Cleveland 


C. K. Scribner, of The Scribner & Loehr 
Co., is leaving for a two weeks’ stay at Cape 
Cod. 

F. G. Ball, of the Webb C. Ball Co., has 
moved to his Summer home at East: Gates 
Mills, 

A. E. Ellbogen, of The Sigler Bros Co., 
is expected back from his European trip 
soon. ‘'W. H. Kennon, who travels for the 
concern, has returned from his trip. 

Herbert G, Hayes, of the Bowler & Bur- 
dick Co., was married to Winifred Talcott, 
June 30. They have left on their honey- 
moon for a two weeks’ trip in the east, in- 
cluding Atlantic City and other points. 

Cleveland jewelers are quite gratified with 
the volume of June business. Most of the 
jewelers report that this month’s busiriess 
exceeded that of the similar period last year. 
The Summer months will see many local 
jewelers on their vacations, 

David Glasser, of the Merit Co., is com- 
bining business with pleasure by stopping at 
Cedar Point and working points west from 
this location. He will be at Cedar Point 
during the convention of the Ohio Retail 
Jewelers’ Association, July 17, 18, 19, at 
that place, Ben Glasser will also be at Cedar 
Point July 14-22, thereby including the Ohio 
retail jewelers’ convention in his stay. The 
Merit Co. will have a display at Cedar Point 
during the convention. Abner Shapero, of 
this company, will also be at Cedar Point 
during the convention. 

The convention of the Ohio Retail 
Jewelers’ Association gives every indication 
of drawing a big attendance. Many Cleve- 
land jewelers have stated their intention of 
being there and reports from the hotels at 
Cedar Point indicate a good crowd.  Jewel- 
ers expected to attend are being warned that 
it would be better to make reservations im- 
mediately if they wish to obtain accommoda- 
tions. The hotels have very few rooms left 
and these are going fast. 

—_—____ 

Charles Anish, a jeweler at Osceola, Ark., 
has sold his jewelry store to C. M. Denison, 
Lawrenceville, Til. 
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Turn Your Dull 


Months Into Dollars 
One of the best ways of stim- 


ulating business, moving your 
stock and disposing of poor 
selling items is by means of a 
high grade auction sale. 


The Svlvia Service, which has 
a record of twenty-four years 
behind it, will-gladly demon- 
strate how this can be done 
without loss of prestige. Books 
now open for the fall and 
winter seasons. 


GEORGE SYLVIA, Auctioneer and Appraiser 
540 W. 165th St., New York City 





. rite, wire or phone 
Billings 1650 
Emerever-* Vhone 


Wadsworth 5220 











Phone John 4998 


OUR SPECIALTY 


Emeralds and Onyx 


Furnished, Cut and Set in 


Platinum and White Gold 
J. DAVIDSON 


66 Nassau St. New York 


Refraction of the 
Kye 


By Gustavus Hartridge 
F.R.C.R.A. 





A Manual for Students 





275 pages, 107 illustrations and sheet of 
test types. 





Price, $2.75 





THE OPTICAL PUBLISHING CO. 
11 John Street $ New York 
























GILVERWAR 


REPAIRED 


We repair and replate all kinds of silverware. Broken 
or damaged parts made new. Tell your customer you 
can restore the damaged piece. Guarantee it, and send 
the job to us. 


Advance Estimate furnished if desired 


ERVIC EE 105. Wabash ave 
Sur & ciski: GHICAGO 








Throw your worn out Tiffany Rings in the 
melting pot. SEND THEM TO US. We 
will make them look like new for 75c and up. 


M. J. Stern & o 
Brother | 


| Repairing and Special | | 
Order Work for the |e, 

Retail Trade Ly. 

61 BEEKMAN ST. 

| New York City 
1 UP TO % CT. $0.75 
| UP TO % CT. 1.00 

UP TO 1 CT. 1.25] 

UP TO 2 CT. 1.50 


DON'T 






























The Jewelers’ Circular Buyers’ Directory 


of the Manufacturers, Importers and Jobbers in the 
Jewelry and Kindred Trades 


Price $1.00 





Copyright, 1922, by 


The Jewelers’ Circular Publishing Company 
11 John Street New York 














14K. Cameo 
Jewelry 


Choice Carvings 





Send for Memo Selection 


A. R. Garofalo 


72 BOWERY 
NEW YORK 
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John Summers is in southern California, 
for H. C. Van Ness & Co. 

Alphonse Jeddis is leaving with Mrs. Al- 
phonse Jeddis for a week’s trip to- Del 
Monte. 

s, Kasper, of Birnbaum & Kasper, 717 
Market St., has just returned from a north- 
ern trip. 

Arch. MacDonald, of S. Wurkheim & 
Bro. is improving in the hospital, from a 
recent illness. 

Jean Spitzel, after visiting his San Fran- 
cisco office, has returned to the southern 
California office of the Antwerp firm, in the 
Title Guarantee building, Los Angeles. 

William Davidson has left for New York, 
accompanied by Mrs. Davidson. Clyde J. 
Schoenfeld is getting his lines ready for a 
southern trip, to represent William David- 






son. 

Ben N. Nordman, wholesale jeweler and 
manufacturers’ representative of 704 Market 
St, is on his Fall trip through the Pacific 
northwest and is reported to be doing very 
nicely. 

C. C. Gross is expected back from a long 
trip through the Pacific northwest, on behalf 
of the Traub Mfg. Co. and Kohn & Co. 
Mr. Gross has permanent offices at 704 
Market St. 

Walter Marble, the popular representative 
of Bugbee & Niles Co., is in town, prepar- 
ing, it is understood, to ascend some of the 
high Sierras. Mr. Marble takes his annual 
vacation in the form of strenuous mountain- 
climbing, usually in California. 

Chester Montgomery and Monroe Mont- 
gomery, of Montgomery Bros. ‘Los An- 
geles, are here for a few days. Other retail 
jewelers in town are Wm. Jung, of W. C. 
Lean, San Jose; E. A. Opplinger, Napa; 
C. P. Jacobs, Vallejo; T. G. McHattan, 
Susanville, and Phil H. Joseph, Ukiah. 

A. R. Cooper, of M. Schussler & Co., has 
now recovered from his recent long illness 
and is feeling as well as ever. It is stated 
that H. Landsberger has taken the place 
with M. Schussler & Co., left vacant by the 
recent resignation of Frank Cresalia, who, 
on July 1, went into business with Emanuel 
Levy, 

Martin Heitling, of the Burr W. Freer 
Co. has returned from a vacation, spent in 
visiting the various beauty spots of the 
State. W. F. Marshall, of the same firm, 
enjoys the Santa Cruz mountains so much 
that he spent all his vacation at Ben 
Lomond, as did Charles C. Hoey, also of the 
Burr W. Freer Co. 

Manufacturers’ representatives in town, 
at present include: A. Pretzfelder, of Bayer, 
Pretzfelder & Mills, New York; J. Flatau, 
of Chas. Keller & Co., New York; I. B. 
Miller, of Brun-Mill Co., Pittsfield, Il1.; 
G. Knapp, of Gerstenblith Bros., New York; 
Wm. Phillips, of L. Heller & Son, New 
York, and D. W. Wilkins, of the Ostby & 
Barton Co, Providence, R. I. 

Horace H. Allen, Coast manager for the 
Oneida Community, Ltd., has become a com- 
muter, having given up the family home in 
the city and moved to the Allen ranch, in the 
beautiful Santa Clara Valley. This gives 
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Mr. Allen 40 miles to travel to his office, 
but as there is rapid train service on the 
Southern Pacific R. R. cut-off, the trip takes 
no longer than a street car ride to-one or 
other of the suburbs. The ranch is in a de- 
lightful section, remote from fogs and trade 
winds. . 

This year the wholesalers did not play the 
retailers in the annual golf tournament of 
the jewelry trade. It was found that more 
exciting results would accrue from more in- 
dividual playing, Fritz Barkan made the 
best score. There was keen competition for 
the four trophies offered. The committee in 
charge consisted of Godfrey Eacret, chair- 
man; Alphonse Jeddis, A. W. Van Ness and 
A. J. Francis. The tournament committee 
for 1924 has already been appointed and 
consists of J. H. Waterman, chairman; Burr 
W. Freer and Alphonse Jeddis. 











Hattisburg, Miss., was in the city last week, 
as was also J. M. McDannial, who conducts 
a large jewelry house in Magnolia, Miss. 


Frank Vagliente & Co., trade watch- 
makers, have moved from their old quarters, 
153 Baronne St., to 726 Common St., to 
them a much more desirable place of busi- 
ness than the former stand. 

Frank Austin, one of the popular sales- 
men of Hausman’s Inc., has returned from 
his vacation, spent with friends out of the 
city. Miss Agnes Lang, private secretary 
to Louis and Gabe Hausman, will in a day 
or two take her vacation, which she will 
spend with her brother in Crystal Springs, 
Miss. 

The employes of Hausman’s, Inc., have 
organized a dual baseball team, one repre- 
senting the store force and the other the 
manufacturing department. The Saturday 
half-holidays which the Hausmans give their 
men and women will enable the opposing 
teams to enjoy themselves in the great 
American way every Saturday from now 
until September. 

An attempt was made a few nights ago 
by burglars to enter the jewelry store of 
Louis C. Cresson, 530 Bourbon St., but 
failed owing to the timely warning voice of 
a watch-dog on the premises who was 
prompt to give the alarm. Entrance was 
sought to be effected by prying open a win- 
dow leading into the establishment, but the 
watch dog prevented; and the thieves de- 
camped empty handed. 








Pacific Coast 





L. A. Jarnagian, jeweler and _ watch- 
repairer, has started in business in Port An- 
geles, Wash., having rented a store room in 
the First National Bank building. 

W. J. Grafmiller, after a successful career 
of 50 years in the jewelry business, has sold 
out to his partner, Harry Heath, of the old 
firm of Grafmiller & Heath, Sacramento, 
Cal. Mr. Grafmiller started as an appren- 
tice with the old firm of H. Wachhorst Co., 
the pioneer jewelers of Sacramento. That 
was in 1875. Later, he was with the Chas. 
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J. Noack Co, also one of the pioneer firms, 
remaining with them fer seven years. For 
the balance of the 50 years, he has been 
actively engaged im his own business. 

Charles I. Myers, jeweler of Davenport, 
Wash., is understood to be a candidate for 
congressman from the 5th Congressional 
District, tu fill the place left vacant when 
Stanley Webster, incumbent, was appointed 
federal judge. There are severai other can- 
didates for the Republican nomination, ‘as 
well as three Democrats. 

Clyde H. Badgley, Modesto, formerly with 
the Wood Jewelry Co., has purchased and 
has taken possession of the Joseph Heer- 
mance jewelry store, Suisun, Cal. Mr. 
Heermance has gone to the mountains, trout 
fishing, on a well-earned rest, Mrs. Heer- 
mance, whose health now demands a change 
of climate, has been associated with her hus- 
band in the store and it is understood to 
have been largely on her account that the 
sale was made. The Heermance jewelry 
store has had the reputation of being one 
of the best of its kind in the country for 
the population of the city. 








West Virginia Notes 





Frank Lincoff, operating a jewelry store 
at Weirton, 'W. Va., has opened a jewelry 
store on Ridge Ave., New Cumberland, 
W. Va., and will operate both stores. 

E. E, Evans has sold a half interest in 
his jewelry store at Grafton, W. Va., to Guy 
Bennett and the firm will hereafter be styled 
Evans & Co. 

W, R. Ronay has purchased the jewelry 
store of A. Hirsch, 308 Madison St., 
Fairmont, W. Va. Associated with him is 
his brother, A. R. Ronay, who will have 
charge of the watch repair department. 

Harry Banov, well known jeweler of 
Wheeling, W. Va., and Miss Cora Adler, of 
Pittsburg, Pa., were married recently in the 
Eoff Street Temple in Wheeling, W. Va., by 
Rabbi Hyman Iola. The couple departed 
for a honeymoon to New York, Boston and 
other eastern points. 

Robbers in broad daylight entered the 
home of W. J. Lukens, prominent Wheeling, 
W. Va., jeweler, and stole jewelry valued at 
$1,000. Two diamond rings and two brate- 
lets, one set in diamonds, were taken. Mrs. 
Lukens was not at home at the time and 
was wearing jewels in value far in excess of 
those stolen. 

Following an illness of several weeks of 
heart disease, J. F. Brokaw, prominent 
jeweler and optometrist of Ravenswood, 
W. Va., died at his home there. He was 52 
years of age and before entering the jewelry 
business at Ravenswood, W. Va., had con- 
ducted a jewelry store in Ripley, W. Va., 
where he a number of years ago purchased 
the jewelry department of W. C. Snyder’s 
store. 

Alex, Leon and Joseph Reichblum, 
operating the Reichblum Bros. jewelry store 
on Market St., Wheeling, have purchased 
the three-story building in which their busi- 
ness is located for $125,000, paying $3,125 
per front foot, the highest price ever paid 
for property in Wheeling. The store room 
was formerly occupied by the jewelry store 
of Jacob Grubb, the Reichblums taking over 
the lease at Mr. Grubb’s death. 
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Now Your Customers Can Buy 
Accuracy AND Beauty in a Clock 


Pp LACE this beautiful clock in a prominent place. 
You will be surprised at the number of your 

° q ° The “Octagon No. 2,” is a digni- 
customers who comment upon its graceful lines and hed, solid mahegeny clock of 


pleasing design. Six inches high 


pleasing appearance. and twelve inches wide, it has a 


3% inch silver or radium silver 
dial. The movement is “twelve 
" . ° ° day,” perfect in its simple mech- 
And you will be surprised at the ease with which you anism. 
can sell this clock to people who have but seen it. 
Fitting into an atmosphere of culture this clock takes 
its place with family portraits, old brass and other 


hall marks of good taste. 


The model illustrated above is called “Tambour No. 
19.” Note the flowing lines of its solid mahogany 
case. How nicely the dial fits in with the contour 
of the mahogany. Its eight day movement is ac- 
curate to a remarkable degree. Its cathedral gong 
strike marks the passing of the half hours with a 
sweet toned note that echoes gently through the 
house. Its height of nine inches and width of 
eighteen inches give just the right proportions. 


Write for Prices and Other Information 
to Our Main Office or Nearest Branch 


THE E W AVEN LOCK ( O We call this banjo clock the 
bd “Washington Chime.’’ lt 

: made with an eight day move- 

WwW 7 7 ment with Westminster chime. 

EST. E EN ONN. 1817 7 - clock itself is 37 inches long 
‘ “i and 12% inches wide. The sii- 

BRANCHES ver dial is 7 inches in diameter. 


NEW YORK CHICAGO SAN FRANCISCO TORONTO inthe old Willard tyne uf clocke 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CIRCULAR regarding any advantageous 
device or plan which they are utilizing in con- - 
nection with their busiaess. 















Meeting Outside Competition 





Written Expressly for The Jewelers’ Circular 

















(JUTSIDE competition, competition from 
concerns outside of your own town, 
cows from year to year. Mail order 
nouses increase their jewelry and _ silver- 
vare lines. Specialty mail order houses 
i» those lines branch out farther and 
farther. Retail stores in larger cities than 
vurs get out folders and catalogs and 
end them into your territory. 
Selling your kind of goods by mail has 
een demonstrated to be feasible and many 
meerns are doing it successfully. You 
ave only to take such a catalog as that 
f Sears, Roebuck & Co., as a sample and 
ount up the pages devoted to your kind 
i stock, 12 pages to silverware, 3 pages 
‘0 clocks, 38 pages to watches and jewelry, 
‘3 pages in all, to say nothing of some 
ther lines that you and the catalog house 
oth carry. : 
When you think of competitors and com- 
(tition you are more than likely to think 
nly of the other stores in your city that 
dl ycur kind of goods. You may consider 
the department stores, but very likely you 
think only of other jewelry stores. In all 


your operations you need to consider as 
vell all these other outside sources. 
‘nother form of competition worthy of 


consideration, too, is the store that sells 
mething else that people might buy in- 
stead of buying your goods. For example, 
the phonograph dealer is in a sense a com- 
petitor, In his effort to sell phonographs, 
ne is after the same dollar in the cus- 
fomer’s pocket that you are after, the dol- 
lar that is available for luxuries, for non- 
‘ssentials, With the customer it may be 
4 question of whether to buy a phonograph 
*r a watch, perhaps for self, perhaps for 
a Keep this class of competition in 
ming 


THE successful fight against competition 
B begins with your buying. If you realize 
at your people are sending to catalog 
Nouses for a certain grade of goods you 
do net carry, why not stock such goods? 
It is all very well to take the position 
oes you will not carry certain cheap 
Brades of silverware, certain popular 
Priced types of jewelry, that the catalog 





house advertises, but people are buying 
those goods. Many people have to buy 
cheap things or none, and many are satis- 
fiel with the cheap stuff. Why refuse to 
handle that business when it pays a profit? 
3uy some low-priced goods in order to 
Le in a position to show people what they 
v.ant. Perhaps you will not have to sell 
much of those goods, but if you have them, 
you are in a position to show people what 
they are like and better to explain how 
and why it is better to buy a_ higher 
grade. 

A jeweler who had always refused to 
stock cheap goods had no alarm clocks 
under $2 in price. He saw people come 
in end ask to see alarm clocks, explaining 
that they wanted to get something inex- 
pensive, perhaps only for temporary use. 
He saw them walk out without buying, 
because they thought they ought to be 
able to get something for less than $2, in 
fact, knew they could get an alarm clock 
from the mail order house for less than $1. 


This jeweler bought a quarter dozen 
cheap clocks that he could sell for 98 
cents without losing any money. He 
showed the customers asking for cheap 


clocks one of these, explaining how and 
why they were cheap and about what 
could be expected of them, and that there 
was no. such thing as getting them re- 
paired if they went wrong. He found that 
people bought his $2 clocks after satisfy- 
ing themselves about the cheap ones. He 
saw that these same people would not have 
stopped to look if he had not had the 
cheap clocks. Then he went further, in 
order to bring in people who might be 
sending to a catalog house for a cheap 
alarm cleck without even coming to ask 
him what he had. He advertised alarm 
clocks, giving the different prices and 
mentioning the cheap clock at 98 cents. 
He did this with some hesitancy, thinking 
it would bring in people who would buy 
only the cheap clocks. But he discovered 
that the advertising brought in people 


who were expecting to send a mail order. 
They came first to see what his cheap 
clock was like. 
better clocks. 


He was able to sell them 
He ended by stocking a 


sample of the cheap mail order clock bought 
from the catalog house. Then he could 
show a customer just what he would get 
if he sent away for his clock. At last 
reports this jeweler had sold only one of 
his 98-cent clocks and he still had the 
mail order clock, which he was prepared 
to sell to any customer who insisted that 
that was what he wanted. 


F vou have the cheap article to sell to 

the man who has thought of buying 
such goods, you can usually sell him some- 
thing better. He sees the diffefence. But 
if you do not have the cheap grade, your 
arguments against it fall on deaf ears be- 
cause he thinks you are talking that way 
just because you don’t have the goods. 

I know of a hardware dealer who in- 
stalled a full assortment of mail order 
bathroom equipment, bought from Sears, 
Roebuck & Co. before the war. He placed 
this lot of stuff on display in a position 
where the customer, to reach it, must 
walk past his own glittering array of high 
grade goods. He kept the catalog line 
marked at just the catalog price, chang- 
ing the prices as the new catalogs came 
along. When last I saw this man, he had 
marked these goods up from time to time 
to peak war prices and down again to the 
present level, had shown the goods to his 
trade steadily, but had made just one single 
sale of one piece to a man whio insisted 
on buying the mail order kind. This 
demonstrates pretty conclusively that sales- 
manship and comparative displays make it 
possible to sell your own sorts of goods 
right in competition with mail order lines 
shown beside them. 

You cannot take the position that mail 
order goods are poor stuff and not worthy 
of consideration. Some of it is standard 
quality stock. People have their own ideas 
about how far to believe you when you 
decry the quality of mail order goods and 
have nothing to match them. 

‘Ss a matter of fact mail order prices 
may be a little under yours on a few items, 
but in the main, quality for quality, you 
can meet them, and the catalog house is 
handicapped in every other way than pos- 
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HAWKES GLASS 
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: 

Head for Gift B ! : 

eadquarters for Ul uyers: . 

des 

Isn’t that the way you would like people to think of your Cut Glace tov 

store? One way to bring it about is to keep displaying new Engraved Glass 2 

and unusual gift pieces. The Hawkes Crystal Cologne Bottles —— See i 

illustrated here, for instance, are so clear, so sparkling, so Sterling Silver. A 

. ° ° . Mounted els 

fundamentally artistic that they will make an instant appeal Desctmat Gan . 

to the most capricious gift hunter. Glass en 

Their moderate prices will kindle a little glow of satisfaction rn sy - 

and cause your customer to say inwardly, “I’ll come here again Auto Vases bu 

next time I have to buy a gift.” mag , 

Hawkes Crystal ties up very little capital; but yields an im- Paes gen 

mediate substantial profit—larger than you can make on much = yy r 

. . olore Glass . 

of the silver and jewelry you handle. Old English and . 

Irish Glass bi 

T. G. HAWKES & COMPANY Period Glass : 

: Odd Matchings T 

e Corning, N. Y. Inventors and Pat y 

No. 3673 %—Arcadia Pacific Coast Office: 140 Geary St., San Francisco. entees of Hawkes 0 
Cologne Bottle, Long Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada. Famows French 
| Stopper. Height 4% Dressing Mixing 

—$1.75 ea. net. Bottle. } 
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Yellow, 


Green 





and 


White Gold 






Samples Senf Upon Request 


(iain, Unassembled 





Handsomely engraved in the latest pat- 
terns. All fast selling designs are used. 





For those who still desire the plain band 
wedding ring we have them at 85c. a dwt. 


APP AAAPPPPPPPPAPPPPPPPAPAPP IPSS PAAAPPPPP SPPSAPPPP PPLE PPPA PAPA APPA P APPA PAPAS PPPS APAPPPPPP PA PPPS 


A complete line of fine wedding and grad- 
uation gifts in stock. 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 


a 
S Ll 






Write for a Selection Pack- 
age of Anything You Need. 


Henry Davidson 
51 Maiden Lane New York City 
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jble price. You have the advantage of 
gh competitors in every other particular. 
Youu ought to get the catalogs of every 
oncern offering your kinds of goods for 
gle in your territory, just to see what 
gh competition is doing, just to see what 
yu ought to buy to be in a position to 
meet such competition on its own ground. 
As a jeweler devoted to high class goods, 
desirous of making your store the best in 
town, giving it a reputation that will mean 
quality everyone who hears its name 
mentioned, you may not care to stock any 
imitation jewelry, preferring to sell only 
god goods, letting the cheap trade go 
dsewhere. Such is your privilege, but it 
js only in the large city that there are 
mough wealthy people or well-to-do 
buyers 10 Support an exclusive quality 
jewelry store. The jeweler who wants to 
wild a big business in any but a 
metropolis needs the patronage of all classes 
of people who can be induced to buy his 
gods. This means that it is necessary to 
carry some imitation jewelry, some cheap 
sock, in order to hold the trade of even 
those people who buy medium-priced goods 
ut who want to shop around and_ see 
where they can get the most for the money. 
Those people are going to get the mail 
order catalogs and see what they have to 
offer. 


ANY a store has attracted the atten- 

tion of people by a display in the win- 
dow of novelty jewelry at low prices and 
has sold such people, when they came in, 
good jewelry instead of that which they 
iad in mind when they entered. Catchy, 
flashy jewelry at popular prices will at- 
tract attention. It sells and it sells at a 
profit, but it is not its least value as a 
line that it brings in customers who are 
good prospects for better quality goods. 
The pulling power of the popular price 
is not to be disregarded if only in con- 
nection with possible sales of better goods. 
The jewelry specialty houses afford a 
rather different sort of competition from 
the big mail order catalog which sells 
iewelry as only one of many lines. These 
specialty houses get out attractive books 
with illustrations on fine paper, some of the 
cuts in color. They look a higher class 
Proposition than the big catalog house. 
The catalogs of these specialty houses are 
‘eit out in greatest profusion as the holi- 
day season approaches. It is time now to 
begin to lay plans for scotching that com- 
Petition the coming Fall and December. 

lf you are willing to take the necessary 
pains and do the essential work to get out 
‘ome attractive advertising matter, you can 
Put out a folder or booklet that in quality, 
‘I not in size, will compare favorably with 
the catalogs mailed to your customers. If 
You do not care to assemble from your 
manufacturers the necessary cuts, etc., for 
‘aving a catalog or .booklet prepared by 
‘our own printer, you can secure such a 
‘etvice from concerns making a specialty 
° jewelers’ advertising matter. 

here lie before me three excellent speci- 
mens of advertising provided with expert 
help for Baker & Baker, Marietta, Ohio. 
The one of these best adapted to combat- 
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ing the advertising influence of the mail 
order specialty house is a “Gift Book”. -or 
catalog of 24 pages and cover, standard 
magazine size, printéd in colors, the con- 
tents arranged in much the style of such 
catalogs as that of Daniel Low and other 
similar houses, every item illustrated and 
priced. 


[t need scarcely be expected that in mail- 

ing this catalog there will be enough 
purchases directly traceable to its influence 
to pay for the advertising expense. The 
greatest influence is that which cannot be 
checked up accurately. Such a catalog 
creates prestige for the store that issues 
it. It shows that that store is up and 
coming, that it is a store of some conse- 
quence and importance, that it is aggressive 
in its methods. People acquire confidence 
in such a store and they come to believe 
that it can supply them with anything 
they want. Few people will take that retail 
store catalog and sit down with it in one 
hand and the mail order catalog in the 
other and compare price with price. In 
fact there will come some advantage from 
the fact that a multitude of catalogs tends 
to create confusion in the buyer’s mind 
and helps to bring him to the point where 
he cannot decide well enough from pictures. 
So he seeks out the dealer himself and 
sees the actual goods and buys right then 
and there. 

The Baker & Baker catalog, for instance, 
shows people that Baker & Baker have the 
goods. If no local catalog comes along, 
the recipient of the out of town catalog 
is apt to think it offers things the local 
jeweler does not have. 

The customer thinks he knows more 
about your stock than he does. He esti- 
mates that your stock comprises about the 
things he has seen in the store and in the 
windows. If he is a person who comes 
to the store with some frequency, he will 
feel pretty sure that he has seen just about 
everything worth while in the stock. That 
means that the catalog from outside that 
shows him something he has not noticed 
in your store, shows him something he 
thinks you do not keep. He says to him- 
self, “Here is a pretty nice thing and none 
of the jewelers here have got it yet. I'll 
send for it and be up to date.” 


HE advertising you send out helps to 

combat this idea and to show people 
that you have the goods. The jeweler 
who wants professional help in the prepara- 
tion of a catalog, who would like such a 
booklet made for him by some house 
specializing in such work can get in touch 
with such concerns by writing the editor 
of THE JEWELERS’ CIRCULAR, asking for in- 
formation along that line. Catalogs like 
that mentioned, of Baker & Baker, are 
provided in stock form, to some extent, 
and ready for the local dealer’s imprint. 

I feel like suggesting that one thing 
desirable in preparing such advertising is 
incorporating some goods at popular 
prices to avoid giving the impression that 
you have only very expensive goods. You 
will find that your outside competition, 
most of it, shows some popular-priced 
stuff, and the price appeal is the strongest 
appeal in many mail order catalogs. If you 
try to combat this price competition solely 





121 


with quality propositions, you will not suc- 
ceed in holding the business at home. Too 
many people are looking for a chance to 
buy cheap, and many want to buy cheap 
quality, thinking solely of price. The ohly 
way to meet price competition in your 
advertising is to meet it with prices. The 
quality talk may get the order in personal 
salesmanship, but it will not bring into the 
store to give you a chance at them, the 
people who are influenced favorably by 
the low-priced mail order offers. 





The Salesman’s Inventory 
M I really industrious, sincere, opti- 
mistic, thorough, quick, observant, 
patient, truthful, tactful, and always courte- 
ous’ 

Do I keep my stock clean and free from 
odds and ends? 

Do I express my thoughts clearly and am 
I able to concentrate? 

Do I always keep my temper? 
too much, or too little? 

Do I leave a good impression of the store 
and myself in parting with a customer? 

Do I study out the reason of my success 
and failures in waiting upon my customers? 

Do | make capital of this study by elimi- 
nating my mistakes and strengthening my 
strong points? 

Do I appreciate that sincere, enthusiastic, 
optimistic salesmen turn a “shopper” into a 
customer ? 

Do I appreciate that courtesy will make 
me a salesman that a customer will walk 
many blocks to trade with? 

Do I endeavor to learn and anticipate my 
employer’s wishes? Do I realize that he 
is anxious to find capability in me to relieve 
him of a portion of his responsibilities? 

Let’s know ourselves; criticise ourselves ; 
remake ourselves; gather our forces, con- 
centrate them, and then we will have an 
added zest in life and a fatter pay envelope 
will come automatically— Minneapolis Knit- 
ting Works. 


Do I talk 





Diamond Sales 





HE exhibition of sketches and pictures 

of expensive diamonds had been dis- 
covered by one jeweler as a means of adding 
sales. This retail jewelry house, like most 
others, maintains a pen and water color 
sketch and in some cases photographs of 
its expensive diamond rings as sold to 
various people. 

In a selling conversation, with a customer 
interested in diamonds, the jeweler exhibits 
some of these sketches to fit in with the 
drift of the conversation towards diamonds. 
He shows for illustration the picture of a 
diamond ring sold for the sum of $15,000. 
On one occasion a picture was displayed 
showing a diamond ring sold for $10,000. 

He has discovered by making known the 
existence of such transactions of size, that 
an impression is made on the person buying 
a diamond for around $100 or $200. Some- 
times they have doubts as to the amount 
they are spending for such purposes, but 
when they realize the transactions of magni- 
tude on record away up in the thousands it 
removes their hesitation of purchase. 


C. T. &. 
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La Cross 


MANICURE 


IMPLEMENTS and SETS 


Manicure Sets 
that really sell— 


HERE is an assortment of manicure sets 
that really sells. It contains twenty 
of the smartest-looking La Cross sets—the 
fastest selling numbers in each price range. 
This assortment No. 6 will sell for you 
as it has for others. Get it from your job- 
ber—examine it carefully. If it is not what 
we claim in quality, attractiveness, and 
salability, send it right back to us. 


ae $65.00 
Retails at ... 112.50 
Your profit .. 47.50—73% on cost. 


42% on selling price. 


Smaller assortments at $43.65, $27.65 
and $13.30. 

Every set fitted entirely with La Cross 
implements—the best that can be made. 

Ask your jobber for assortment No. 6. 
If he cannot supply you, write us direct. 


SCHNEFEL BROTHERS 


Newark, N. J. 


+ 












WHOLESALE JEWELERS 
58 East Washington St. 





THE NORRIS, ALISTER-BALL CO. 


USE THE BLUE BOOK 


CHICAGO 
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RING FINDINGS 








and Platinum 


Easy to Assemble 








that typify the very latest in 


18 Karat White Gold 


and All Colors and Karats 


14 KARAT FINDING CO., Inc. 
New York 








|“ Fulton St. 


— 
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Make Your Window Display Work for: You 


Some suggestions based on an address delivered by Karl Andahl, a member of the International Association of Window Display mat before a 
convention of the Washington Retail Jewelers’ Association. 
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FEEL greatly honored to have been 
given the opportunity to talk to you on 
jewelry window displays. The purpose of 
my talk is to place before you a few well- 


Having gathered a fund of data from 
every part of the United States through our 
various salesmen, we find that the better 
jewelry merchants hold two distinct atti- 


the finest fabrics should be used for floor 
coverings and drapes, and’ that the display 
blocks should be so designed that each 
piece of. merchandise will stand out indi- 


vidually. He realizes that the charm of his 
merchandise is in its artistic mountings and 
designs. Therefore, to display this mer- 
chandise in any but an artistic environment, 
is to detract from its beauty.and lessen its 
importance. 

The other conducts his windows on the 
theory that the more merchandise he dis- 
plays and the larger the dssortment, the 
greater number of chances. he will have 
of drawing the passer-by int@ his store. He 
uses but few individual stands and no 
scheme of color Harniony or correct arrange- 
ment to attract the eye. This type of win- 
dow no doubt attracts certain patrons who 
buy modestly priced,articles, but the patron 
who wishes to make an important purchase 
will not be attracted by this type of display. 





MADE BY ARTHUR EVERTS CO., DALLAS, TEX., AT THE HEIGHT GF 
THE TUT-ANKH-AMEN FAD 


DISPLAY 





founded facts and offer a few suggestions 
which may interest you. First of all, we 
assume that each of you is convinced of the 
importance of window advertising. Printed 
advertising presents only a word picture, 
but window displays advertise the beauty, 
the quality, the style and the practicability 
of your products by presenting them in con- 
crete form. 
The influence of the window display is 
far-reaching. Correctly employed, it re- 
1 flects the character of your store and offers 
a welcome to every passer-by. Many 
merchants hold an _ indifferent attitude 
toward display. They look upon it as a 
necessary evil connected with the operation 
of their store. 3ut the discriminating BACKGROUND AND PANELS REPRESENT BEAUTIFUL SPIDER WEBS. 
patron senses this indifference, and the very CO., DENVER, COLO. 





DISPLAY BY BOHM-ALLEN 


However, it is not fair to,say that this latter 
idea is altogether wrong. On the contrary, 
the principle is correct, but the method of 
carrying it out is poor. 
The artistic and the commercial display 
| both have their places in the schedule for 
the year. For the jeweler who has two or 
more windows it is well to reserve one for 
q the departments which represent the greatest 
investment, viz., the diamond, gold jewelry 
and gold novelty departments. These three 
8 departments, with the possible addition of 
| watches, may be represented in each dis- 


wars 








play if the decorator so desires. However, 
let me suggest a system which is followed 
by Nordlinger’s (and I believe the other 
stores in Los Angeles have the same plan), 
and that is—the frequent change from an 
elegantly appointed diamond to a carefully 
arranged gold display. 

These changes are especially valuable from 
the selling standnoict. Let me give an actual 
example of what is meant by this. When 
merchandise is selected for a diamond win- 
dow. few elaborate pieces which invariably 
attract a great deal of attention are chosen. 
These important articles are seldom sold di- 





GIFTS FOR THE HOME WELL SHOWN IN THIS “LASSIC REPRESENTATION OF THE sii 
“COURTSHIP OF MILES STANDISH” 





tudes toward the method of‘displaying their 
wares, 

The one is firmly convinced that his mer- 
chandise should be shown artistically, that 


Purpose for which the window is maintained 
's thwarted. Displays must warm the 


‘ympathies before they can persuade the 
reason, 











THE JEWELERS’ CIRCULAR July 11, 1923, 

















































20KT. White Gold 
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“The Mail Order House” 





‘o Retail 
$25.00 
Real 


Platinum 
without 


; diamonds 
This <6 Reg. Trade Mark ae 
price. 


Buffalo Jewelry Mfg. Co. 
Brisbane Building, Buffalo, N. Y. 


Cut No. 8. F. 


3 


Genuine 
Diamonds 


4/100 ea. 


Looks and Wears Like PLATINUM 


—— 





ge *” of the Business Men that fail come from the ranks of the Non-Advertiser. Play gafe and 


Advertise. Write for our Free Cut Service. 


SOLID GOLD EMBLEM ELGIN| 2 GENUINE DIAMONDS 4/100 Each 


25 Year a Green Gold Filled Movement | Solid Gold 





12 Size 14kt.White 
Thin Mode!| Gold Top 
Fey O8- Genuine 


ver Dial Hope Ruby 
To Retail 


, $25.00 Ra us the 


All name of the This <@§@ Reg. Trade Mark 
nearest jeweler guarantees you genuine diamonds 


Emblems | and the ring will 
be sent for in- All orders are being turned over 


H Insert this | spection. to the retail jewelers 
ad in your _ yy pony na and Initials 
wal eer | FREE * Ta 


vemiite. WRITE for WHOLESALE PRICE 























MONEY MAKES MONEY 













299 Broadway 


Trade Acceptances. 


Specializing to 
the Jewelry Trade 





Modern Mercantile Co., Inc. 


New York 


We purchase High Grade Business Notes and 


Will make advances on 


your outstanding accounts without disturbing 
the relationship with your customers. 


Telephone Worth 7392 





SAPPHIRES EMERALDS 


Oriental Australian Synthetic 


All shapes and sizes in stock, ready to 
be furnished and set in your mountings. 





Quality—Service—Craftsmanship 


LOUIS BEITCHMAN 


, LAPIDARIES—SETTERS 
108 Fulton Street New York City 

















Coral 


16 West 34th St. 


Turquoise 
Chrysoprase 
Amethyst 
Topaz 


Complete Lines. 


Borrelli & Vitelli 


LATEST FASHION 


Choker Necklaces 


Crystal Carnelian 


Garnet 

Ivory 

Opal 
Amazonite 


New York 












JIFFY BEAD CORDS 
for Stringing Pearls, Beads, etc. 


SAVES TIME AND TEMPER 
No Threading of Needles 


Special Cords for Every Bead. 


Send for free sample assortments 


132 Nessa a HAL-STEIN CO. 2409 W. , St. 








Philadelphia, Pa. 














DIAMONDS CUT, RECUT AND REPAIRED 


Our specialty is the pn and efficient cutting of your difficult 
and ordinary gems in our own factory under the care and supervision 
of none but experts. Write Us for References and Prices, 


Emerald Cuts, Marquise Shapes, Pear Shapes, etc. 


1.R.PEREIRA «+ - © (Formerly With Eduard Van Dam) 


Cutters of Diamonds Exclusively 


64 Fulton Street New York City 


The Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


= The Lion Safety Pin Clutch Co. 
Pat. Feb. 20, 1917 100 W. 21st St., Room 411, New York Pat. May 25, 1920) 




















ARTHUR JOHNSON aFe. CO., Inc, | 
14-16 Church St., New York 


















of your stone. 

















Have you a Diamond with Red 
Imperfections? We remove these 
Red Spots and increase the value 


DIAMOND DOCTORS We carry a complete line of 
Platinum Waltham Opera 


Trade and Bank References 


A. SHAPIRO & SON without Diamonds. 


71 Nassau St., 


Watches in all shapes with of 





New York City Tel. Cortland 1540 
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rectly to window shoppers; but the balance 

of the display is made up of articles which 

are within reach of the average purchaser. 
The group idea is employed wherever 
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which may be worn together. 
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and the bar-pin and ring, choosing articles 
of similar design and stone combination 
This same 
group idea used in a novelty display will, 
without question, bring greater results than 
a mixed arrangement. Such articles as pen- 
cils, knives, cigarette-holders and chains are 





BY 


possible; using a scarf-pin and cuff links 
as one unit, tae engagement and wedding 
ring as another, the La Vallicre and brooch 
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NORBERT BERTL, NEWARK, N, J., ATTRACTED MUCH ATTENTION DURING THE HOLIDAY SEASON 
THE ABOVE DISPLAY 


scattered separately over the base 
window. However, each of these 
will stand out prominently if ar- 


lost if 
of the 
articles 


—_ 














FRIEDBERG’S, DETROIT, MICH., 


and drapes in pink. 
4 very pretty tint. 


STIMULATED 


The color scheme here was white and pink, the background and floor being in white and the forms 
The window was well illuminated with white and rose lights, giving the pearls 


SALES BY THIS DISPLAY OF PEARLS 
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ranged in groups showing five or more de- 
signs. Avoid straight lines in the arrange- 
ment. Place the most important merchan- 
dise in the center of the window and dis- 
tribute these groups of smatler articles at 
various angles on either side. Such a dis- 
play can be made very attractive, and while 
it requires a little more time to obtain a 
good effect with small articles, the result 
in point of sales more than compensates for 
the effort. 7 

Some merchants adopt a schedule for 
their windows. Each department of the 
store is assigned the display period accord- 
ing to its importance. 

Lack of window space sometimes makes 
it necessary to combine different lines. When 
a combination window is planned, choose 
articles which have some relation one to 
the other. It would be bad judgment to 
arrange a diamond display with alarm 
clocks as a background. Doubtless many of 
you have seen jewelry windows in which 
cut-glass, silver, diamonds, gold novelties 
and leather goods have been crowded into 
every inch of floor space, and on a glass 
shelf suspended from the ceiling a group of 
hand-painted china. 

However, combination displays are 
splendid if correctly chosen. The follow- 
ing lines may be used in the same window 
with good taste: 

Diamonds and gold wares. 

Watches and clocks. 

Silver novelties and silver frames, vases, 
candlesticks, 

Hollow-ware, flat-ware. 

Leather goods, traveling clocks. 

Silver toilet-ware and_ silver 
vases, candlesticks, frames. 

Cut-glass, china. 

When business conditions are satisfactory 
the old methods seem “good enough,” but 
just as soon as the going becomes hard we 
look about for some sort of change, some 
stimulant, but this is no time to waver, sub- 
stitute or cheapen the appearance of the 
windows, because we may force the cus- 
tomers’ faith to act accordingly. 

The best was never worth more than it 
is today. Its use is a recommendation to 
your customers and they are watching you. 

Make your windows the  purchaser’s 
temptation, the store’s magnet. ‘ 


novelties, 








































The Spider a Theme for a Window 
Display 









HE attractive study in black and white, 

used as a window display by the Bohm- 
Allen Co., Denver, Colo., and illustrated om 
page 123, takes its theme from the spider 
The background end panels are representa- 
tions of beautiful spider webs copied from» 
nature and worked in silver thread on black: 
chiffon velvet, producing a striking effect. 
The display stands are white enamel with 
black lines and black velvet pads. The 
drapes are black chiffon velvet with silver 
fringe. 





























\ new jewelry store to be conducted 
by L. C. Martin is being fitted up in the 
Schrebnick property at 111 Clematis Ave.. 
West Palm Beach, Fla. In addition to the 
regular jewelry business, he will specialize 
in watch work and stationery engravirty. 
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The Jeweler’s Present-Day Competitors 








Advertising Which the Jeweler Must Combat 


Written Expressly for The Jewelers’ Circular 














(THERE is probably no line of trade where 

there is not some kind of competition to 
buck. The department store and the mail 
order house for years has been a “fly in the 
ointment” of the small town merchant. Re- 
cently chain stores have entered the field 
and these now menace the merchants in the 
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3000 Sample Pieces 
From The Foremost Jewelry 


Importer In America, Bought 
At Halt And Less, Brings a Great 


EWELR 
’ SALE r 


In Which There Are Pieces 
Made To Sell At $2 To $5 


Choice ‘1 


This very fine lot of samples includes all 
the very latest novelties—mostly one-of-a- 
kind pieces. 

Run your eye down the list below, and 
note the wide variety— 

















In The Collection There Are 


Silver - plated 
Mesh Bags—with 
strap handle— 


French Jet 
Necklaces — 54 
inches long— 


Earrings— Combination 
French novelties Cut Crystal and 
—a great variety Silver Necklaces 
of styles and all colors— 
colors— 


Expansion 


Bracelets — cut 

Finely cut os crystal — all col- 
Crystal Necklaces Choice ors— 

—all colors— ei a 

French Corde- Necklaces — 18, 

liers — popular 24, 27 and 30-inch 


lengths—Oriental, 
cream and pink— 
mostly with solid 
gold clasp— 


colors with pénd- 
ants— 


Rhinestone Bar 
Pins — 25 stone 
settings in non- 
tarnishable silver- 
ite — various 
shapes— 


Bakelite Cigar 
Holders—all col- 
ors—many with 
Florentine bands. 
The Kern Store—Main Floor. 
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lines represented. Yet, after all, competition 
is to be expected—and fought by every 
retailer. 

“Legitimate competition is all right,” said 
one jeweler while discussing the matter, “it 
is the illigitimate competition of the de- 
partment stores, the drug stores and others 
that I object to.” 

That is the attitude so many jewelers take 
in the matter of other stores that handle 
similar stocks. It is unfortunate, of course, 
that so many stores handle similar lines, but 


it is almost as bad in some other lines— 
and it is getting worse. 

The question might be asked, “What is a 
jeweler?” but who can answer it? Is not 
the “jewelry department” in a department 
store a “jewelry store’ within a store? Is 
the department store jewelry department any 
worse competition than the auction jeweler, 
the installment jeweler and other retail 
jewelers. The writer recognizes the fact 
that he is treading on perilous ground, but 
his desire is to bring out the fact that while 
there is competition in these quarters the 
jeweler can and should do everything in his 
power to combat it and get his share of the 
jewelry business. In a Canadian jewelry 





As an lovestment— 
As a Gih— 


Diamonds 


At Crowley Milner 
prices you will find 
them o@ real invest- 
ment —- for diamonds 
are rising in value 
every day, and be- 
cause Crowley-Milner 
prices are exception- 
ally low. 

Diamond Solitaire rings in 
14-karat gold settings, as low 
as $17.50—and up to $800— 
to give you an idea of the 
choice! 


The expert in charge 
ull advise you in 
your buying, and help 
yeu do your choosing. 

Paying a smal] de- 
posit will reserve for 
you anything you may 
selects 

Crowley-Malner s— 
Mam Fraar. 
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trade paper the following appeared in a dis- 
cussion of drug store competition : 

“If the druggist can compete with the 
jeweler in the sale of jewelry, it must be 
through finding business that the jeweler is 
not getting. 

“Tf the druggist can find business that the 
jeweler is not getting, then it should be 
possible for the jeweler to find it first.” 

There is a whole lot in those two sen- 
tences. There can be no doubt that the 
druggist, the hardware merchant, the de- 
partment store and others are selling jewelry 
and merchandise that the jeweler stocks 
regularly. This being the case, it is abso- 
lutely certain that the jeweler is not doing 
this business, therefore these stores are find- 
ing business that the jeweler is not getting. 





Why? Most jewelers will reply, “Cheap 
trade! Trade we do not want, anyway,” 
But, is this so? 

A few years ago, and not many at that, 
the jeweler could say that the department 
store and others were doing a trade that 
was better not done in a jewelry establish- 




















CLOCKS—ALWAYS CHARMING GIFTS 


New Tambour Models In 
Mahogany, $25 to $32.50 


You can depend upon the clock you buy at 
Hudson’s. You can be sure of its reliability as 
a timepiece and of the correctness of its design. 


WE ARE SHOWING THE LATEST MODELS 

IN NEW HAVEN CLOCKS 
All of them in the desirable tambour design. 
Made of genuine mahogany, with silver dials. 
Eight-day movements, hour and _ half-hour 
cathedral gongs. Fully guaranteed. The prices, 
$25 to $32.50, are considerably lower than 
those of a year ago. 
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ment, but that is no longer the rule. While 
price is made prominent in selling in these 
stores the quality of the wares being of- 
fered is on a par with that sold in the best 
jewelry stores. 

A typical jewelry sale advertisement 1s 
illustrated in Fig. 1. This was issued by 4 
department store. This is the kind of com- 
petition, while affecting the jewelry business 
to some extent, does not offer much Opposi- 
tion to the legitimate jeweler. It is not this 
kind of business that does him harm, be 
cause he does not desire to handle such 
stocks. Nor does he desire to handle them 
in this manner. 

All the Cheap John trade in the world 
will not affect the sales of better grades 
except that some people may decide that the 
cheaper grades are good enough for them 
That is probably not their own fault, but the 
fault of the jeweler, who is not doing his 
share in educating the public to the esthetic 
value of better grades, even where the i 
trinsic value is not to be emphasized. 

The average jeweler has only gone halt 
way in meeting competition. In fact, he 
has only gone half-way in retail jewelry 
merchandising. He has provided a - 
some store to do business in. He has bought 
and placed in this store a fine class of mer 
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Retail Advertising Department. 


— 
dandise. And there he stops. He allows 
wher lines of trade to occupy the advertis- 
ag columns of the papers with their bids 
o¢ business. And among the advertise- 
gents appearing daily in these newspapers 
we the advertisement 1 other merchants 
wandling jewelry stocks. The public is being 
dueated to go elsewhere than to the jewelry 
gores for their jewelry, silverware, clocks, 
yatches and gift merchandise. 

The jeweler is not taking advantage of 
his opportunities to educate the public to 
te value of the jewelry store to the in- 
jyidual and to the community. He has the 
tore and the goods—but he’s mum about 
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A Hand-Carved 
Console Set $29.50 


A gift of genuine distinction 
is this three-piece set of 
hand-carved hardwood. It is 
finished in mahogany, with 
touches of green and gold. 


Hudsonw's—Seventh Floor | 


ee 

















Fic. 4 


it. He is building a hedge of exclusiveness 
about his business that is really keeping 
people away from his store—because he is 
not giving an adequate reason for his stand 
in providing a more exclusive line of goods 
than the other merchants. 

Because he is not telling the public the 
reason for his business, of the better values 
he is offering, of the more efficient service, 
he is letting the impression get about that 
his merchandise is being offered at too high 
a price. He is passive when he ought to be 
aggressive. While his prices, quality for 
quality, service against service, may not be 
higher today than those of other stores he 


.will eventually find that he will have to 


secure higher prices. The less business he 
does, the more exclusive he makes his line 
the greater the expense of doing business 
will become. If a net profit is to be secured 
under these conditions the only way it can 
be secured will be through higher prices— 
and then the business will get less and less. 
Where will be the end? 

The jeweler must advertise. Not only 
must he advertise to secure business, but he 
Must advertise to preserve his business. He 
es advertise to combat the advertising of 
others, 

The jeweler must expand his knowledge 
of business. He must learn what business 
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his competitors are doing. He must learn 
how his competitors are getting that busi- 
ness and try to get in ahead of them in the 
race for business. 

Many jewelers do not yet realize that de- 
partment stores and others are advertising 
the more expensive lines of jewelry, watches, 
silverware, etc. Take a look at Fig. 2. It 
was only a little five-inch adlet lost in a 
page advertisement of a department store— 
or was it lost. “Diamond Solitaire rings 
in 14-karat gold settings, as low as $17.50 
—and up to $800—to give you an idea of 
the choice!” Does it give the jeweler an 
idea of the class of goods that is being 
introduced into the department store jewelry 
departments ? 

Does the clock advertisement shown in 
(Fig. 3 suggest the cheap alarm clock for- 
merly sold in the department store? Or, 
does it show conclusively that these jewelry 
departments are real competitors of the ex- 
clusive jeweler? 

Does the Console Set advertised in Fig. 4 
look like the old-time gift offering of the 
department store? Or, does it compete in 
every way with the gift department of the 
exclusive jeweler? 

Perhaps the jeweler will find more real 
competition in the advertisement shown in 
Fig. 5. Here is the advertisement of a de- 
partment store jewelry department going 
out after remodeling work—resetting of old 
stones in new mountings. Does this strike 
nearer home? 

Who will be the jeweler of tomorrow? 
Will it be the department store, the drug 
store, the hardware dealer? Or, will it be 
the jeweler? 

The only way the jeweler can retain his 
place in trade is to go all the way in mer- 
chandising. He must tell the public what 
he has for sale. He must tell all about the 
service he is ready to render. But he must 
go a long way farther than that. He must 
educate the public to go to the jewelry store 
for jewelry—and every other line that a 
jeweler sells. 

Eventually—why not now? ‘The jeweler 
need not lose any of his dignity by advertis- 
ing intelligently the wares he offers for sale. 
He should not strive for a dignity that is 
not fitting he should wear. He must not 
forget that he is first and foremost a mer- 
chant—after that he may be an artist—or 
an artisan, just as he wishes, but first he 
must be a merchant. He must attract his 
public before he can be anything, even a 
merchant. 

The jeweler must do more and better ad- 
vertising than ever was done by the trade 
before. It must be distinguished by educa- 
tional and institutional as well as salesman- 
ship copy. The day of the mere “card” of 
the jeweler inserted in the newspaper is 
gone. The day of the intelligent offer of 
worth-while merchandise in a_ straightfor- 
ward manner is at hand. 

The jeweler must advertise! 

The jeweler must advertise more! 

The jeweler must advertise more intelli- 
gently ! 

The jeweler must advertise more intelli- 
gently than ever.—A. E. E. 


A. N. Benon and O. A. Bowen have opened 


a jewelry store at 807 4th St., Sioux City, 
EY 
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Failure Facts and Figures 


BUSINESS is a science. Men who study 
it as a science, succeed. Men who 

think they know it all, fail. 

One in every 100 in business fail each year. 

Sixty out of every 100 failures in 1922 
failed through faults of their own. 

Twenty-five out of every 100 failures last 
year were due to insufficient capital. 

Twenty-one out of every 100 failures last 
year were men who were incompetent—and 
failed to study business methods so as to 
learn how to do business successfully. 

Three in every hundred failures last year. 
were due to neglect of business, speculation 
outside of the regular business and personal 
extravagance. 

In 1913 over 80 per cent. of the failures 
were due to the faults of the firms failing, 
as against only 60 per cent. last year, This 








Do You Long for Beautiful Rings? 
Have Your Old Stones 
Reset tn Exquisite 
Platinum Mountings. 


Have you noticed how a platinum mounting will 
set off the smallest of stones, making every particle of 
its beauty stand out? 

You will never regret resetting your stones in a 
platinum mounting. Our work is done by master work- 
men—and you will find no more exquisite designs. 

Prices are low in accordance with the Crowley- 
Milner Idea. Bring your old ring with you and we 


will be glad to quote a price. 
Crowley-Milner’s—First Floor. 
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shows a greater knowledge of business on 
the part of the retailer than a decade ago. 

The average life of a retail store is 7.1 
years. 

Ninety-five out of every 100 business ven- 
tures fail. 

A very large per cent. of the failures of 
retailers is among the class who do not ad- 
vertise.—A. E. E; + 





Playing Train 





ILLIE finally -persuaded his auntie to 
play “train” with him. He _ took 
great delight in arranging the chairs in line, 
and with an air of knowing his business, 
began issuing orders. 

“Now, you be the engineer, Auntie, and 
I'll be the conductor. Lend me your watch 
and get into the cab.” 

Then Willie hurried down the platform 
holding the watch in his hand; suddenly 
turning round, he waved toward the engi- 
neer, and yelled: 


“Pull out there, you red-headed, pop- 
eyed, pie-faced boob.” 

“Why, Willie,’ exclaimed Auntie in 
amazement. 


“That’s right, chew the rag,” he retorted. 
“We're five minutes late already. Get the 
’ell outa here.” 

Willie’s parents forbid him playing down 
by the station and are persuading him to 
give up railroading.—Kreolie News. 








Nicholas Viola, Milford, Conn., is reported 
to be in financial difficulty, having failed sev- 
eral days ago owing about $70,000 and hav- 
ing assets of about $3,000. 
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Sweep Smeliters manor Bullion Dealers 
LELONG-KENDICK 
Manufacturers 


sheet-_White Gold—wire 


Ornr -r 


sx—Platinum Solder—<crades : 


aucotors-Gold Solder-aikerats & 


B 
Anodes-999+4 Sj] yer—Soider-Wire - 





PLATINUM—PALLADIUM i 
PALLADIUM WHITE GOLD N 
IRIDIUM—IRIDIO-PLATINUM C 


"O2— -O40 &® O2ZOrmr -r 





HALSEY & MARSHALL STS. 


NEWARK, N. J. 


17 WEST 42nd 8T. 
NEW YORK CITY | 


‘‘Ev2rything in Precious Metals’ 
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Cash Talks Today. 


LET’S GO 


Odds and Ends American and Swiss Mains,::: ‘s...... per doz. $ 
Odds and Ends American and Swiss Staffs ............per doz. 
Odds and Ends American and Swiss Jewels ............ per doz. 
Broken Lots Gold Filled Watch Bows ................ -per doz. 
Broken Lots Watch Glasses.......... ......4. +++. gross lots 1 
Brass Blow Pipes, Regular Price BOC COC, CHE WO cicsccecss 
UE MNES © aha celeb65.550 30 Sass cass aban soy se ataee per doz. 





Fine Grade Swiss Pivot ‘Brooches, 50c Quality ........per doz. 


BRsRBSERESERHES 


2-Row Watch Brushes, Hard, Medium or Soft.. .-each 
3-Row Watch Brushes, Hard, Medium or Soft each 
4-Row Watch Brushes, Hard, Medium or Soft........ each 
Flat Emery Buffs, 16c Quality eS ee eee each 
Fine Burnishers, Regular Mec Quality TE ii ciienrcounad each 
Fine Gravers, Regular 5c Quality SORE UD cupheissedece® each 
Fine Aluminum Eye Loops, Cut to .....2......sseeseeees each 


Fine Imported Files, a Discount of 25% from any Catalogue. 


Genuine Boley Lathe, Regular $54.00. Special Cash Price 39.00 
en panchaagil per doz. 10 
Assorted Sixes, Watch Screw Drivers ..-........cc0e-e0.8 each 10 
Fine Swiss Tweezers, LC See ..ee per pair ¥ 
Bracelet H. & M. Hands, Regular $1.00, Cut to.........per pair 35 
Bracelet Balance Staffs, in 3 dozen Lots, for sta es 5 
Swiss Bracelet Stems, Assorted; Regular $2.00 per doz. “Cut to 75 
Gold Filled, Yellow, Green & White Bracelet Crowns, per doz. 1,9 
ee Se eee err ..per doz. 24 
Gilt Scarf Pin Backs, put up one dozen in box ...............0. , 

Gold Plated Scarf Pin Backs, put up one dozen in box.. —— 
Gold Filled Searf Pin Backs, put up one dozen in box........- 50 
Gold Filled Jump Rings, Regular $1.25 gross, Cut to .......:. .) 


Above prices are for SPOT CASH ONLY, NO TERMS. Orders 
filled as received, first come, first served. Send your orders today 
to one of the Largest Watch Material Houses in this Country. 


J.H. Mednikow & Co. 


119 Monroe Ave., Memphis, Tenn. 
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Platinum 


Don’t Breathe Polishing Dust! 


Here’s a machine with lungs that will breathe in this 
dust and save your own lungs—protect your health—save 
you from disease and will increase your income for the 
privilege of doing it. No matter how small or large the 
amount of work you do don’t breathe the dust. Save it 
and recover its value as sweeps by using 


LEIMAN BROS. 
Patented 


Polishing 
LEIMAN BROS. L Dust 
Collector 


for one or two 
men—for buffs up 
to 8 inches diam- 
eter. Floor space 
only 2x 4 feet. 
e smooth running, 
noiseless outfit 
that will earn its 


es ro 
f . ie in actual 
by money in a very 
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HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 














short time. 


40% INCREASE IN SWEEPS VALUE 


is what many users claim. Don’t let this get away from you to escape 
out the window and keep your shop untidy. You'll be pleased wit 
_ outfit. ORDER TODAY and begin saving without further costly 
delay. 


Ask f cy Manufacturers New Yor 
ceinloe LeIMAN Bros, 22 tes 2a'cns 


Makers of good machinery for 35 years 

































































The Geneva School of Horology, 
Its Regulations and Program” 

















(Continued from issue of June 27) 
DipLoma Work 

URING the ninth semester, the candi- 

dates for technical horologer must exe- 
cute a diploma work-piece, comprising the 
complete study of a caliber of a watch, the 
study of a separate part of a watch. The 
jury reserves the right to impose a task. 

The technical horologist, to obtain a 
diploma, must present the following prac- 
tical work: 

(1) Two lever watches, 22 mil, one being 
adjusted to obtain an observatory certifi- 
cate, 

(2) One work *ench stop chronometer, 
tested. 

(3) One lever watch, 22 mil in maxi- 
mum, which he will have finished with the 
escapement included. 

(4) One minute repeater, tested. 

(5) The following technical works: two 
maker plates, four on small bridges, four 
original steel pieces, two pointers, two work 
plates, some separate pieces made in series, 
sich as platines, bridges, barrels, etc. 

(6) A piece of drafted work. 


DIFLOMA FOR ADJUSTER AND EXAMINER OF 
COMPLICATED PIECES 


The same conditions, but with the special 
course for technical horologist and a prac- 
tical programme slightly different. 


CERTIFICATE OF COMPLETION OF APPRENTICE- 


SHIP 


According to article 33 of the regulations, 
pupils failing to obtain a diploma may re- 
ctive a certificate of conclusion of studies. 
The following rules indicate the conditions 
under which such a certificate may be fur- 
nished, 

To obtain a certificate of completed ap- 
prenticeship the pupil must undergo an ex- 
amination. 
ee 

*It was the privilege of the Technical Editor of 
the Jewelers’ Circular to visit the Geneva School of 
Horology, last October, and the thoroughness and 
comprehensiveness of the various technical courses 
never fail to impress the American visitor. At the 
time ot the Technical Editor’s visit the school had 
about 90 students, this number being unusually small 
owing to then prevailing conditions. Some of the 
most famous horologists of the world have received 
their early training at this famous school the com- 


Plete description of which, it is hoped, will be read 
with interest, 


The marks essential to obtain this certifi- 
cate are 40 out of 60. 


The marks are calculated as follows: 


Practical work of the last year 6/10 
Practical examination 2/10 
Theoretical work of the last year 1/10 
Theoretical examination 1/10 


The practical examination bearing on the 
branch for which the student desires to 
obtain the certificates, are: escapement work, 
adjustment, repair work, finisher of es- 
capements, setter of balance springs, tool 
maker for horologists, maker of dies, me- 
chanical horologist, clock-maker, electrical 
horologist, etc. 

As to the theoretical examination the pu- 
pil is interrogated not only on the questions 
treated during the last academic year, but 
on all that he has studied during his ap- 
prenticeship and more particularly on the 
branches having direct reference to his 
trade. The questions are proposed accord- 
ing to a general agreement among the mem- 
bers of the jury, 

The pupil who does not obtain one of the 
above indicated documents, a certificate of 
completed apprenticeship, receives a certifi- 
cate stating that he has attended the school 
and indicating the results obtained. 


ANNUAL PROMOTIONS 
All the students receive, at the end of the 
academic year, their annual report. The 


maximum being 60 points, the pupils who 
have received 35 points and a minimum of 
3.5 for practical work, are finally promoted ; 
those who obtain only 30 to 35 points and 
from 3.0 to 3.5 for the practical work, are 
provisionally promoted. The student whose 
result is less than 30 points and 3.0 for 
practical work, cannot remain in the school. 


EXTRACT FROM THE INTERIOR 
REGULATIONS 
REGARDING THE SUPPLIES ISSUED GRATUI- 
TOUSLY TO THE STUDENTS AND THE 
WORK EXECUTED BY THEM 

Art. 2. The tools made by the students do 
not become their property until they have 
concluded the apprenticeship provided for 
in their letter of entry. 

Art. 5. The schoo! donates to the pupils 
half of the movements they construct. This 





arrangement is only in force at the end of 
the class in escapements. 

Art. 12. When the conduct of a student, 
also his work, makes it advisable, the su- 
pervisory commission may abrogate all or 
part of the benefits above mentioned—the 
gift of the tools or of the work executed. 


PROGRAMME OF WORK IN THE SHOPS 


Notice. When a young person enters as a 
horological pupil it is rare that he can in- 
dicate, in advance, the branch in which he 
would specialize. It is rarely that in the 
course of the first year his taste will have 
developed and that, according to his ability 
he can be guided in one direction or an- 
other. 

Except in some special cases it is pref- 
erable to enter the young person as watch- 
maker, for three or four years, the com- 
plete apprenticeship being always most to 
be recommended. 


I.--PRACTICAL PROGRAMME FOR .THE TECHNI- 
CAL HOROLOGIST 

Iirst Year. Exercises in filing and turn- 
ing metals, making of small tools, drawing 
the plan of a key winding movement of a 
minute recording chronograph and of one 
for a repeater. Placing two barrels on 
mechanical pieces. 

Entry in the class of mechanical models 
of the watch for the study of horological 
mechanisms. 

Second Year. Making a stem winder for 
the key winding piece. Setting two stem- 
winders on mechanical pieces. Ratchet 
work. 

Employment of the micrometer, experi- 
ments in pivoting, pivoting the wheels of 
the pieces previously made. Setting the 
train and the minute work, making the me- 
chanism of a chronograph. 

Third Year Construction of an escape- 
ment on a large scale. Construction of a 
selected lever, exercises in pivoting and 
jewel setting. Laying out a mechanical 
piece of second quality and of a mechanical 
piece of first quality. Laying out a chrono- 
graph movement. Laying out a piece of 28 
mil maximum. Finishing for the factory, 

Fourth Year. Examination, setting the 
balance spring and adjustment of the pieces 
previously made. Examination of a record- 
ing chronograph, examination of a minute 
repeater, accurate adjustment of a first qual- 
ity piece with the object of obtaining an 
observatory certificate. 

Fifth Year. Technical work in the class 
of mechanical models of the watch (be- 
ginnings, center punches, punches, gauges, 
working plates, gravers, jewel setting ma- 
chines, etc). 
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REFINERS and SMELTERS 


Precious Metals 


PLATINUM 


In all Degrees of Hardness Welded on Gold in all Ratios 


Works: General Office: 


NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 








THOMAS J. 


DEE & #@woO. 
REFINERS 


Sweeps, Polishings, Gold, Silver, green gold—plates, wi 


res, 
* and solders in 10Kt., liKt., 


supply you with 
platinum plates, 


s and wires, also Platinum and Plated Scraps. 18Kt., also white golds and | 


«tonite, | MANUFACTURERS | Secee 28 | 
Platinum and White Gold Wedding NR oo 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. é 
Refining and Manufacturing Plant: 
5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 


Purchasing and Sales Dept.: 











TELEPHONE 7583 BARCLAY CABLE ADDRESS, MATTHEY, NEW YORK 


JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 


JOHNSON MATTHEY & CO., LTD. 


Hatton Garden Saar _ 
London, E. C., Eng. Woolworth Building 
Official Assayers and Refiners to the New York 


Bank of England 




















per and for stripping. 
TRADE MARK REGISTERED U.& PATENT OFFICE. “Sal Hyde” is the only mat 


rial giving a perfect whit: E 95 JOHN ST. 
platinum color and wear to A. & H. BERG New York Cty 
yellow, bright, green, white gold —, 
or other metals; correct results 
under all conditions and tem 








~ patented concentrated Sand ° 

salts for Electro Plating :— : 

T SAL - HYDE 5 2222" | Crucibles 
Clay 

















For PLATINUM, GOLD, SILVER and COPPER rue THE BUYERS’ DIRECTORY 
Manufacturers:- THE W. GREEN ELECTRIC CO., 81 Nassau St., New York Price $1.00 
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Diploma work: composition of a gauge, 
center punching and practical execution. 

Personal study relating to part of a watch 
or a question in horology. 
2—pRACTICAL PROGRAM FOR FINISHER OF 

COMPLICATED PIECES 

First Year. Practice in filing and turn- 
ing metals, making small tools. Construc- 
tion of a model of a key winding movement 
for a chronograph and a repeater. Setting 
two barrels in mechanical pieces. Pivoting 
the class of mechanical models of the watch 
for studying the use of horogical machines. 

Second Year. Making barrels and stem 
winders for the two key winding pieces. 
Setting the two stem-winders on mechanical 
pieces. Index work, use of the micrometer. 
Tests of pivoting, pivoting the train in 
pieces previously made. Setting the train 
and the minute work. Construction of the 
mechanism of the chronograph. 

Third Year. Construction of the dial work 
of the minute repeater. Pivoting and set- 
ting the small train of this piece. 

Making an escapement, large scale. 

Construction of a selected lever. Prac- 
ticing the pivoting of escapement, movables 
and jewel setting. Setting the escapement 
in the two mechanical pieces, the chrono- 
graph and repeater. 

Fourth Year. Finishing two mechanical 
pieces, recording chronograph and minute 
repeater. Finishing complicated pieces for 
local concern. Diploma work. 


3--PROGRAM OF PRACTICE FOR ACCURATE AD- 
JUSTER 


First Year. Practice in filing and metal 
turning, making of small tools. 

Making a model of key-winding chron- 
ometer movement and of one for a repeater 
or chronograph. Setting the two barrels on 
the mechanical pieces. 

Period in the class of mechanical models 
of the watch for studying the use of horo- 
logical machines, . 

Second Year. Making barrels and stem 
winders for the two key-winding pieces, 
setting the two stem winders in the me- 
chanical pieces. Index work. Use of ‘the 
micrometer. Tests of pivoting. Pivoting 
the trains of pieces previously made. Set- 
ing the train and the minute work. 

Construction of the mechanism of a 
chronograph or of the dial work of a min- 
ute repeater, 

Third Year. Construction of an escape- 
ment, large scale. Making a selected lever, 
first quality. 

Practice in pivoting and jewel setting. 
Setting the escapement of the pieces pre- 
viously made. 

_ Making an astronomical regulator (prac- 
tical). 

Fourth Year. Finishing the form pieces 
Previously made. Setting the balange spring 
and adjustment of these movements, with 
certificates of the bureau of observation, 

Diploma work. 

4—PRACTICAL PROGRAM OF REPAIRER 

_ First Year. Practice in filing and turn- 
mg of metals, making of tools. Construc- 
tion by hand of a movement frame for a 
lever piece, and its barrel. Setting a bar- 
rel on a mechanical piece. Index work. Pe- 
riod in the clock-making class on work con- 
nected with the clock. 

Second Year. Making and setting of two 
stem-winders. Repair work in connection 
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with a stem winder, replacing a barrel, the 
staff of a stem-winder and the pinions of 
a stem-winder. Appreciation of the mi- 
crometer, tests in pivoting, pivoting the 
main of the preceding pieces. Setting the 
trains and the minute work. Repair work 
connected with the train, setting pivots 
straight. 

Third Year. Making an escapement, large 
scale. Practice in pivoting and jewel set- 
ting. Setting the escapement in a lever 
movement, setting the cylinder escapement 
in a purchased piece. Finishing after gild- 
ing, repair work, replacing broken arbors 
and cylinders. 

Fourth Year. Finishing two lever pieces, 
setting balance springs and adjusting, finish- 
ing a recording chronometer. Repair of 
simple and complicated watches; replacing 
the balance spring. Repairing clocks with 
and without striking works. Investigating 
causes of stopping. 
5—PRACTICAL PROGRAM FOR FINISHER OF 

SIMPLE PIECES 


First Year. Practice in filing and metal 
turning, making of small tools. 

Making two different models by hand of 
simple pieces with barrels. Setting the two 
barrels on mechanical pieces. Index work. 

Second Year. Making and setting a stem 
winder. Uses of the micrometer. Experi- 
ment in pivoting. Pivoting the trains of 
the pieces previously made, setting the trains 
and the minute work. Making an escape- 
ment, large scale. Practice in pivoting es- 
capements and jewel settings, 

Third Year. Setting the escapements of 
two mechanical pieces and of the two pieces 
made by hand. Finishing these movements. 
Work for local concern. 


6—PRACTICAL PROGRAM FOR 
SPECIALIST 


First Year. Practice in filing and turning 
metals. Making small tools. Making two 
different models of movements by hand’ of 
simple pieces with barrels. Setting two 
barrels on mechanical pieces. Index work. 

Second Year. Construction and setting of 
stem-winders. Uses of the micrometer. 
Practice in pivoting. Pivoting the trains 
of pieces previously made. Setting the 
trains and the minute works. Making an 
escapement, large scale. Making two se- 
lected levers of second quality, and of one 
selected lever first quality. 

Third Year. Practice in pivoting and 
jewel setting. Setting the escapements in 
two mechanical pieces and in two pieces 
made by hand. 

Work for local concerns. 
7—PRACTICAL PROGRAM FOR ELECTRIC CLOCK- 

MAKER-HOROLOGERS 

First Year. (Same class as clock-maker.) 

Practice in filing and turning metals. 
Making of tools. Construction of a hand- 
made watch. Experiments in  potishing. 
Setting a barrel on a mechanical piece. 
Making a hand-made barrel. 

Use of horological machines. 

Second Year. (Class of stem-winders 
and trains). 

Setting a mechanical stem-winder and 
making of a stem-winder by hand. Fin- 
ishing of dial micrometer commenced the 
first year. Practice in pivoting and train 
work. 

Third Year (Clock-making class). 

Construction of an electric master-clock, 
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of a receiving clock of an astronomical reg- 
ulator, etc. 
Seventh Semester (optional). 
Construction of a striking clock or some 
other piece of clock work. This work is 
subject to change, according to the objective 
of the pupil. 


8—PRACTICAL PROGRAM FOR HOROLOGER CLOCK- 
MAKERS, SPECIALIZING IN NUMERATORS 


First and Second Years. Same program 
as the foregoing. 

Third Year. (Class in clock-making). 

Study and repairing of various electric 
numerators, automatic illumination, gas, 
water, etc. Construction of electric appara- 
tus, for instance, sensitive galvanometers. 


9—PRACTICAL PROGRAM FOR THE CONSTRUC- 
TION OF SENSITIVE ELECTRIC APPARA- 
TUS OF SMALL SIZE 


First and Second Years. Same program 
as the above. 

Third Year. (Class in electric clock-mak- 
ing and horology). 

Construction of a sensitive galvanometer, 
of a Wheatstone circular bridge, of a volt 
ampere meter in combination, of wireless 
telegraphic apparatus, etc. 


10—PRACTICAL PROGRAM OF THE HOROLOGICAI. 
MECHANICIAN 


First Year. (Same class as horologer). 

Practice in filing and turning of wood and 
metals, making of small tools. Work at re- 
pairing the tools of the class. 

Second Year. (Class of the horological 
mechanic). 

Recourse to the horologer’s work bench, | 
auxiliary adjustable vice, drilling tool holder, 
two cylinder block, for horological pieces, 
too for poising the balance, adjusting ma- 
chine, small drilling tool for watch making, 
models of different tools used by watch- 
makers. 

Third Year. 
mechanic). 

Practice in grinding gauges and grinding 
stone patterns, milling cutters for horology, 
measuring tools for horology, models of the 
various pieces required in obtaining the 
measurement of a watch, principal plate, 
marking plates, setting plates, blocks for 
assembling cases, etc., slide gauge, angle 
protractors, small machines for horologers, 
as needed, toothing machines, fixed gravers, 
various special reactives for drilling, up- 
sighting, setting jewels, etc. 

The maximum number of pupils admitted 
annually for this apprenticeship is four. 

(To be continued.) 


(Class of the horological 








Glass That Will Not Break 


GLASS that can be heated and then 

cooled rapidly without any danger of 
breaking has been put on the market in Bel- 
gium, Kitchen utensils and chemical ap- 
paratus can be made from this glass with- 
out any difficulty. The only difference be- 
tween this product and the common glass 
is that boric acid is used in place of sand— 
The Industrial Digest. 








Leibowitz Jewelry Co., St. Joseph, Mo., 
remove to a store building at 718 Felix St., 
now occupied by a shoe concern. The 
jewelry company expects to occupy the new 
quarters about Sept. Ist. 
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LEES & SANDERS. 


Leading Manufacturers Now Send to Us 
and Are Well Satisfied 


July 1i, 1923, 


SWEEP SMELTERS, 


BIRMINGHAM, ENG. 























WINTER'S Jowelry Engraving 
BY MAIL 
Master System Just Perfected 
Good As A School 


Easy Lessons Easy Terms 
Write for particulars 


Winter’s School of Jewelry 


Dept. 10 Engraving Est. 1897 
343 W. North Ave., Chicago, Ill. 











T. B. HAGSTOZ @ SON 





Gold, Silver 


and 


Platinum 
Refiners and Assayers 


709 Sansom St., Philadelphia 




















ROLLING WHITE GOLD 


PLATINUM 
GOLD, SILVER 
COPPER, BRASS 


Use a rolling mill like the picture, 
with the motor underneath out of the 
way. This machine is the handiest 
and most efficient small motor roll 
made. Rolls 44%,” wide. The gearing 
system used multiplies the power, and 
at the same time relieves the machine 
of excessive strain. It runs surpris- 
ingly smooth and _ noiseless — small 
space and big power. 





Manufacturers 


a 
Leiman Bros.°" 2": 
. New York 


Makers of good machinery for 35 years 








Bronzes—Metal Artware 


Repaired (S %) Refinished 


Send the Job to Us and Get an —o 


If it can be repaired we can do it. 
guarantee to please you. 


GILBERTSON & SON 


Silversmiths 


5 So. Wabash Ave. CHICAGO, ILL. 











C.W.BUTTS, Inc. 4°" 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 














McWILLIAMS MFG. CO. 


McWILLIAMS ROLLING MILLS WIRE DRAWING MACHINES 


Iagot Molds Tubbing Machines Burnishing Lathes 
Screw Presses Glass Presses ein Machines a ee 


Foot Presses 


Draw Boards Drops Reducing Machines La Piercing Presses 
Coilers Lap. Lathes Polishing Heads Ov ma Chucks 
Rotary Shears Speed Lathes Small Power Presses Plater’s Clamps, et. 


Special Machines to order. 


237 Eddy St. Providence, R. L 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of June 26, 1923 


COMBINED SIDEREAL AND MEAN 
TIMEPIECE. Samuet W. Batcu, 
Filed May 24, 1919. Serial 


1,459,716. 
SOLAR 
Montclair, N. s. 


299,408. 7 


Claims. 
The combinaticn of indicating means for show- 
ing sidereal minutes and hours, an intermediate 
spindle, a gear train which connects the two side- 
through the 


real indicating means intermediate 





Q, 
hic 
{rape 
Yt 7 
i 
\ 
Yen 
2 
y 
spindle, means fer showing mean solar minutes and 
hours, a second intermediate spindle, a gear train 
which nnects the two mean solar indicating 
means thiough the second intermediate spindle and 
gearing which connects the two sets of indicating 
means through the two i1ttermediate spindles 
whereby the two kinds of time are properly related. 
1,459,798. VANITY BOX. Carrtyite C. PRiNDLE, 


Douglaston, N. Y. 
618,479. 4 Claims. 
A vanity hox comprising a powder holding 
compartment: an open-centered top therefor; a 
cevering pan removably secured in service on 
said top for closing the center thereof; means 


Filed Feb.:12, 1923. Serial 





communicating with the interior of said compart- 
se tur delivering a small quantity of powder 
r said c¢ . . 
om said compartment to the upper side of said 


pan; and a closure 
When closed for 
Powder clise 


ccver for said box adapted 

pressing a manipulator for said 

i upon said pan for limiting the de- 

ol of said powder from said compartment to 

. d}) 

149,94. COLLAR BUTTON. 
Chicago, Filed Sept. 8, 
5 Claims, 


¢ 


ANDREW VANCSO, 
1922, Serial 586,835. 


ar butten of integral construction compris- 
collar button hole and shirt button hole 


- 
4% a 
a, ' 
47 
-. 


a shirt collar engaging portion 
oughout its length and attached at one 


Ing a ca 


“Raging portion, 


Curved thy 
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of its edges to an adjacent edge of the first- 
mentioned portion, and an. elongated collar engag- 
ing portion tubular in cross-section and attached 
at one end to said’ flat portion with the free ‘end 
of Said ccllar’ engaging portion flattened’ and said 
end turned outwardly away from the shirt collar 
engaging portion. 


1,460,137. METHOD OF PLATING METALS. 
Husert A. Myers, Toledo, Ohio. Filed March 

6, 1922. Serial 541,304. 15 Claims. 
The method of metal plating an object, which 
consists in electrically melting and welding parti- 



















cles of the metal to the surface of the object, and 

smocthing, by rubbing the surface as the metal is 

deposited, 

1,460,192, VANITY CASE. 
Philadelphia, Pa., assignor of one-third to 
Christian Boyd Zacharias and one-third to 
Wayne E. Byers, both of Chambersburg, Pa. 
Filed Jan. 24, 1923. Serial 614,583. 7 Claims. 

A vanity case comprising opposed. members 


Harry R. Barr, 


normally facing each other to form a closed case, 
connecting 


hinge means said members, and a 





mirror carried exteriorly by one of said members 
and movable to a position in extension of said 
member away ftom said hinge means, whereby said 
mirror and said members may be positioned in 
alinement facing in the same direction. 


1,460,240. COMBINATION BAG FRAME AND 
VANITY OR POWDER BOX.  FRrepericx 
Gorrtz, Newark, N. J., assignor to August 
Goertz & Co. Filed Oct. 20, 1921. Serial 
509,106. 15 Claims. 

A bag-frame comprising a pair of hinged frame- 
sections, said frame-sections being provided with 
oppositely projecting and laterally extending mem- 





bers adapted when said frame-sections are closed 
to provide a receiving portion, and means con- 
nected with one of said laterally extending mem- 
bers for closing said receiving portion. 


1,460,296. WATERPROOF CIGARETTE CASE. 
Joun G. Wetsm, Youngstown, Ohio. Filed 
Oct. 17, 1921. Serial 508,103. 3 Claims. 


A waterproof cigarette case comprising a body 
a removable cover, 


cpen at one end, means for 
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sealing the joint between the body and cover when 
the ‘latter ‘is in. closed position, and yielding means 
within the bcdy and connected with the cover for 
















yieldingly helding the cover under pressure against 
the body. 


DESIGNS 
62,566. WATCH MOVEMENT FRAME. WI tiam 





W. Dupbtey, Filed Oct. 2, 


Lancaster, Pa. 


1922. Serial 3,864. Term of patent 14 years. 
62,572. FORK OR SIMILAR ARTICLE. AtFrep 
G. Kintrz, Wallingford, Conn., assignor to In- 


' 


ie 








ternational Silver Co., Meriden, Conn. Filed 





Sept. 16, 1921. Serial 501,201. Term of 
patent 14 years. 
62,592. BRACELET. Wititram SeGman, New 
2 s 
LF, FID. 
ON ODS (Ey RAL 
York. Filed Aug. 29, 1922. Serial 3,592. 


Term of patent 7 years. 


UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registratien under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade Marks Registered June 26, 1923 


Ser. 157,18. (CLASS 37. PAPER AND STA- 
TIONERY.) W. A. SHEAFFER Pen Co., Fort 
Madison, Iowa. Filed Dec. 27, 1921. 


LIFETIME 


Particular description of goods.—Fountain Pens. 
Claims use since April, 1920. 
Ser. 168,732. (CLASS 27. HOROLOGICAL IN- 
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STRUMENTS.) Cuas. Scuwartz & Son, 
Washington, D. C. Filed Aug. 26, 1922. 


TIME — PILOT 


Particular description of goods.—Watch Move- 
ments. 
Claims use since June 15, 1922. 
Ser. 174,451. (CLASS 37. PAPER AND STA- 
TIONERY.) InGerso.t Repipoint Co., Inc., 
New York. Filed Jan. 11, 1923. 


hy, 


Particular description of goods.—Pencils, Pens, 


Leads and Erasers. 
Claims use since on or about April 1, 1922. 
Ser. 176,168. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Dinnorer Bros. Inc., New 
York. Filed Feb. 17, 1923. 


ADORA 


Particular description of goods.—Watchcases. 
Claims use since Dec. 1, 1922. 


Trade Marks Registered June 26, 1923 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 


Opposition 
169,692. (CLASS 28. JEWELRY AND PREC- 
IOUS-METAL WARE.) OwneEIpaA Commun- 


iry, Ltp., Oneida, N. Y. Filed Feb. 8, 1923. 


Serial 175,730. 


GROSVENOR 


of goods.—Silver-Plated 
Tableware, and_ Silver- 


Particular description 
Flatware, Silver-Plated 
Plated Cutlery. 

Claims use since Feb. 26, 1921. 

169,739. (CLASS 28. JEWELRY AND PREC- 
IOUS-METAL WARE.) Freeman DavucGua- 
pay Co., doing business as Providence Collar 
Button Co., Chartley, Mass., and Providence, 
R. I. Filed April 13, 1922. Serial 162,251. 


Snug ack 


Particular description of goods.—Collar Buttons 
Made of or Plated with Precious Metals. 
Claims use since Feb. 11, 1922. 








W. R. Ronay, Market St., Brownsville, 
Pa., has purchased the jewelry and watch 
repairing business formerly operated by A. 
Hirsch in Fairmont, W. Va... Mr. Ronay 
has had considerable experience in the 
jewelry business. For the past 12 years he 
has been engaged in different lines of busi- 
ness. In the new purchase, he has asso- 
ciated with him his brother, A. R. Ronay, 
who will specialize in the watch repairing 
department. Mr. Ronay has taken his family 
to Fairmont and they plan to make their 
permanent home there. 
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Julius Goodman, retail jeweler, 3 S. Main 
St., announces Summer closing on Saturdays 
at 12 o'clock. 

George T. Roy, retail jeweler, at 140 S. 
Main St., has a cozy and attractive store in 
the Strand Theatre, just in front of Hotel 
Gayoso. Mr. Roy recently visited Little 
Rock for the Optometrists’ convention. 

The Mulford Jewelry Co.’s store, one of 
the oldest and largest retail establishments 
on S. Main St., near Madison Ave., is show- 
ing an attractive line of fine pottery goods, 
leather goods, etc., as well as jewelry, silver- 
ware, and cut glass. 

The ninth annual convention of the Ten- 
nessee Retail Jewelers’ Association will be 
held in Memphis July 11 and 12, some 
changes having been made in the dates since 
originally announced, chiefly for the purpose 
of making the association annual a Tri-State 
meet for the Arkansas and Mississippi Jewel- 
ers as well, a number of whom are ex- 
pected to be in attendance. The program will 
be interesting. Z. Calvin Graves, of the 
Graves Dix Co., is president of the Memphis 
local association and B. W. Akers, of Knox- 
ville heads the State body. 








Birmingham, Ala. 


Aaron Ash, of the jewelry firm of A. & A. 
Ash, is receiving many congratulations from 
Alabama jewelers on his recent election as 
Alabama representative to the A. N. R. J. A. 
convention at Providence, R. I. 

N. L. Brackin, president of the Lynch 
Jewelry Co., Inc., N. 20th St., has recovered 
from a case of measles. He was ill during 
the recent annual meeting of the Alabama 
Retail Jewelers’ Association, of which he was 
acting secretary. 

The Moore Jewelry Co. has moved its 
store to larger quarters, a few doors above 
the old location on 19th St., between Fourth 
and Fifth Aves. At the new place of business 
the concern has a much larger stock of 
goods and a very attractive store interior 
and show windows. 

According to information given out by 
Birmingham police a woman forger is op- 
erating in Gadsden and _ Birmingham. 
Checks were passed on Birmingham jewelers 
and other merchants, according to Birming- 
ham police. The checks were all signed 
with the name of a well-known and popular 
traveling man. 

Fleet W. Ives, Slidell, La., has been. ar- 
rested by detectives in Birmingham on the 
charge of larceny in connection with the 
robbery of a jewelry store at Sylacauga, Ala. 
After the arrest Ives was turned over to 
the officers from Sylacauga. Officers say 
Ives made desperate attempts to evade ar- 
rest. When arrested officers say the man 
confessed to robbing a jewelry store in 
Sylacauga, Ala. According to advices re- 
ceived here Ives had served a year in the 
Louisiana State petitentiary, charged with 
robbing a jewelry store in the State of 
Louisiana. 








J. A. Hamilton will open a jewelry store 
on Main St., Glens Falls, N. Y. 
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The Artist’s Way of Thinking 





sorPHE artist is a man who has thoughts 
to express, and who expresses them 
in a language altogether different from the 
language of words. The fact that these 
ideas are often inexpressible in words, 
the fact that they are generally such as are 
capable of giving great pleasure to per 
who understand the work are not,’ ‘4s # 


seems, essential to the nature of the attist’s 
In some cases the purely artistic” 
thought may be expressible in words, of 
On certain occasions and to cep. | 
tain persons the work of art may produce 


pursuit. 


partly so. 


" 


the reverse of a pleasant impression; it may © 


not even be capable of giving the pleasure 
which a tragedy gives—a pleasure which js 
already somewhat hard to explain. 

“The sense of pain, of discomfort, which 
is produced by close study of certain works 
of art, may exceed the pleasure received 
from their artistic treatment, but this ig 
no way changes their character; they are 


still works of art, because the person who © 


has produced them has had thcughts to ex., 
press, which (in the Arts of Design) he 
seeks to convey either by pure form on the 
flat surface, and, in either, by beautifying 
gradations of light and shade—that is to 
say, of grayness leading into white on one 
side and to black on the other, or by color 
used for its own sake, or by two or more 
of these. means employed simultaneously, 
By these means are conveyed the thoughts 
of the artist in form and color, the designer 
as we call him.”—-RUSSELL SturGIs. 








The Diamond’s Carbon Mystery 





so HOW the diamond substance, carbon, 

got into the rock magma offers room 
for conjecture. Whether it arose from the 
carbides of the deepest earths; whether the 
molten rock gained possession of it from 
carbon dioxide, or graphite, or other car- 
bonic-acid combinations? Anything assured 
cannot be asserted. In our observations of 
the construction of the diamond we have to 
start from the point where carbon is dis- 
solved in a molten rock of powerful dimen- 
sions, of the size of the whole mountain, 
and that to the degree of saturation; that 
is to say, just as much as the fused mass 
(the magma) can absorb and dissolve. The 
process of formation, then, is altogether the 
process of crystallization. If we have un 
derstood the process of crystallization m 
general, then we have comprehended the 
construction of the diamond; by inversion, 
if we have understood the process of dia 
mond construction, then we know what crys 
tallization is. The path to knowledge leads 
from particular to general and from general 
back to particular. 

“The beautiful verse of Schiller: ‘Would 
you know yourself, then see how others do; 
would you understand others, look into your 
own heart,’ holds a large place in natu 
science methods. It is this precept we have 
to follow with crystals.”—A. von Fess 
MANN. 








Leo Van Kopald has severed his connet 
tion as manager for the business of Mose 
Cohen, Buffalo, N. Y., and is now associat 
with the Frederick Maurice Shop at Albany. 



















































